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44 years in business doesn’t mean much unless those 
years have built acceptance for a manufacturer’s product. 
This is the Webster record: Depression in, depression out, 
we have refused to tamper with quality. We have concen- 
trated our attention on making better carbon paper and 
typewriter ribbons. That means satisfied customers. And 
satisfied customers provide a pretty solid foundation for 
any business —especially these days. 

But you want more than just repeat orders. That's why 
this year, for the third successive year, we have increased 
our advertising in such national magazines as The Saturda) 
Evening Post, Time and others. We know that, more than 


ever before, we must go out and get new business. The F. S. 
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Webster Company is alone in advertising carbon papers 
and typewriter ribbons consistently to the consumer. 

And don’t forget the clear margin of profit in pushing 
your entire stationery department line. A small investment, 
rapid turnover, make it one of the most profitable depart- 
ments in your store. 

It pays to “look behind the salesman’”’—to see what he 
has to offer in the way of good, clear profits for you. If you 
study the Webster line—in every price range—you will find 
it a builder of good-will. We have never yet failed to turn 
back a profit to anyone who will work with us. 

Our salesmen know their business—will gladly show you 


howto build more typewriter ribbon and carbon paper sales. 


A> F.S. WEBSTER COMPANY cousins: iss 

















{ OFFICE APPLIANCES 
is a news and technical 
trade journal, serving 
the entire industry of of- 
fice equipment. It covers 
the manufacture and 
distribution of office 
machinery, officedevices. 
office furniture, office 
supplies and the entire 
range of commercial sta- 
tionery. Its comprehen- 
sive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual 
prestige. It serves a cli- 
entele composed of man- 
agers and agents for the 
various office machines, 
devices and supplies, 
commercial stationery 
dealers and many of the 
largest corporations in 
the United States. It 
also reaches some deal- 
ers in fifty-four other 
countries who deal in 
American office equip- 
ment. 


| No person, firm or cor- 
poration, either directly 
or indirectly connected 
with the industry the 
journal represents, has 
any share in its owner- 
ship or voice in shaping 
its policy, which has in 
view at all times the best 
interests of the field it 
serves. It aims to dis- 
cuss all subjects fairly, 
and to furnish its read- 
ers reliable information 
concerning the progress 
and development of the 
office appliance industry. 
It will answer any ques- 
tions germane to its field 
to the best of its ability, 
and it asks its readers in 
all parts of the world to 
aid it with inquiries and 
suggestions, to which it 
will give prompt and 
earnest consideration. 
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{SUBSCRIPTION 
RATES payable in ad- 
vance, in the United 
States and itspossessions 
and Mexico—one year, 
$2.00; two years, $3.00. 
Canada—one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for 
one year and $5.00 for 
two years. Remittances 
may be made by personal 
checks, drafts on New 
York or Chicago, Post- 
office or Express Money 
Orders, or in American 
Postage Stamps or cur- 
rency, if sent by regis- 
tered mail. Single copies, 
twenty-five cents. 

{| CHANGE OF AD- 
DRESS. Subscribers may 
have their mailing ad- 
dresses changed as often 
as desired. In ordering 
such changes it is neces- 
sary that both old and 
new addresses be given. 
{ CONTRIBUTIONS are 
invited upon any topic 
of interest to this trade. 
Allaccepted manuscripts 
will be paid for at space 
rates. Unaccepted manu- 
scripts will not be re- 
turned unless postage is 
enclosed by the sender. 
Correspondents should 
give their names and ad- 
dresses, which will be 
withheld from publica- 
tion if requested. 
{ADVERTISING RATES 
upon application — only 
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§{ Entered as Second- 
Class Matter, July 8, 1905, 
at the Postoffice at Chi- 
cago, Ill., under Act of 
March 3, 1879. 

{ “Office Appliances” is 
registered in the United 
States Patent Office, 
Washington, D. C. 

{ COPYRIGHT. Con- 
tents covered by Copy- 
right, 1933, by The Office 
Appliance Company. 

















THE ADVERTISEMENTS 





These advertisements present the products of the leading manu- 
facturers in each division of the industry. Because of the grownd 
for honest differences of opinion, the publishers obviously can- 
not undertake to guarantee transactions between advertisers and 


customers. 


They do, however, offer their service in resolving 


any disagreements which result from relations established 
through the journal. 


A 
Acco Products Ine 60 
Acme Staple Co 97 
Aigner, G. J., Co 96 
Allen & Co 93 
Alma Desk Co 92 
Amer. Autom. Typew. Co. 99 
American Embossing Co 100 
Amer. No. Machine Ce R8 
Ames Supply C 80 
Art Metal Construction 
Co ,o 
Art Steel Co Ine 6 
Ault & Wiborge Co., The 66 
Automatic File & Index Co. 97 
Autopoint Co 75 
Auto-Typist, The 99 
Azora Rubber Co 97 
B 
Bankers Box Co $7 
Bassick Co 64 
tjoorum & Pease Co 79 
Bridgeport Pen Co 98 
Bridges, F. W Ltd 100 
Bristow, Stanley R 95 
Bushnell, Alvah, Co Ré 
c 
Carpenter, E. W Mfg. Co. 95 
Carter's Ink Co 47 
Ciarots pe Co The 99 
Codo Mfg. Corp 96 
Columbia Rib. & Carb. Co. 55 
Columbia Steel Eq. Co. 65 
Columbian Art Works 72 
Conklin Pen Co., The 101 
Cook, H. C., Company 94 
Corona Typewriter 45 
Corry-Jamestown Mfg. Cp. 8: 
Crown Ribbon & Carb. ¢ g4 
D 
Defiance Sales Corp R7 
Dick, A. B., Co 42 
Duplicator Pap. & Sup. Co. 92 
Duplicator Stencil & Ink 
Co Su 
z 
Elliott-Fisher Rack Cover 
Engraved Staty. Buffalo 100 
Error-No Copyholder R7 
Evansville Desk Co 72 
Fr 
Faber, A. W Ine 49 
Fr. B. Mfg. Co 9] 
Fulton Specialty Cx 6 
G 
General Fireproofing Co 
The Tree : 48 
(jlobe-Wernicke Co 71 
Graff, Geo. B., Co 91 
Graphic Duplicator C 95 
Guide System & Supp. Co. 84 
zx 
H. A. Ink Eradicator C 97 
Hall-Welter Co 87 
Harding, Milo, Company 50 
Harriman-Welts Prod. CC 98 
Harter Corp 8 
Hever Dupli itor (s 1a3 
Higgins, Chas. M.. (o a4 
Hotchkiss Sales « ge 
I 
Imperial Desk (: 84 
Imperial Mfg. s2 
Indiana Desk Co 79 
Ink Specialties Co g8 
International Business 
Machines Corp 68 


J 
Jasper Chair Co. 76 
Jaspe r Desk Co 
Jasper Seating Co. 

K 
Kor-Rect-O Company 

L 
Leatheroid 
Little, A. P., Ine. : 
Loose Leaf Metals Co. ...1 

M 
Manifold Supplies Co. ... 
Manufacturer Box 1016 


Markilo be ; 
Martens Type Cleaner Co. 
Mashek, Frank, & 
Meyer & Wenthe 
Mimeograph, The 


Co. 


Mimeo Service Bureau 
Mittag & Volger, Inc 
Mohican Pencil Co 
Moore Push Pin Co 
Munson Supply Co. 
Myrtle Desk Co 

N 
Nat'l Vulcanized Fibre Co. 


Netherland Plaza 
Neva-Clog Products 


oO 


Ine.. 


Oakville American Pin Div. 
Office Appliance Co., The 
Oxford Filing Sup. Co 
P 
Pacific Cb. & Rib. Mfg. Co 
Parker Pen Co 
Parrot Speed Fastener Cp. 
Peerless Key Co., Ine 
Phillips Process Co., Ine 
Prym, William, of Amer. 
Q 
Quality Park Env. Co 
R 
Reliable Tw. & A. M. Corp. 
Rockwell-Barnes Co 
Rotospeed Company, The. 
Royal Typewriter Co. 1 
s 
Sandell Mfg. Co 


Mfg. Company 
Sheaffer, W. A., Pen Co 
Sheppard, The C. E., Co. 
Shipman-Ward Mfg. Co. 
Smit H E 
Smith, L. C., & 

Typewriters 
Ke \ 


Scripto 


Co 

Corona 
Inc 

Mfg. Co 

Bros. Mfg. Co 

H. M., Co 1 
Posture Chair Co.. 
Back Cov 


Speed 
Stein 
Storms, 
Sturgis 
Sundstrand A. M 

T 


Tenacity Mfg. Co 
Toledo Metal Furniture Co. 


Triner Scale & Mfg. Co 
Turner & Harrison Pen 
Mfe Co 
Tybon Ce rporation 
U 
Underwood-Elliott-Fisher 
c's Back Cov 
U. S. Tw. Rib. Mfg. Co. 
w 
Webster Fr. S Co 
Weis Mfg. Co o1, 2, 3 


Wiggins, John B., Co 


80 
84 


00 


99 
87 
91 


02 
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45 
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01 
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70 


90 
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For the benefit of the subscribers the lines advertised are here 
classified. Many of the requirements of the modern business 
office are represented. Should subscribers be interested im any 
article of office equipment not listed here, they are cordially in- 
vited to communicate with the service bureau, through which 
the information will be promptly and cheerfully furmshed by 

letter, without obligation. 


Adding Machines 
Sundstrand Add 
Adding Machines, Rebuilt 
Reliable Tw. & A. M. C , 
Adding Machine Rolls and Paper 
Rockwell-Barnes Co. : 87 
Adding Typewriters 
Underwood, Elliot-Fisher 


Co. Back Cover 
Adhesives 
(See Inks, Adhesives, etc.) 
Arch and Clipboards 
Globe-Wernicke Co 71 
Rockwell-Barnes Co 87 
Ash Trays, Office 
Oakville Amer. Pin Div 98 
Automatic Typewriters 
Amer. Automatic Typewr 99 
Bankers’ Note Cases 
Art Steel Co. 96 
Corry-Jamestown Mfg. Corp. 83 
General Fireproofing Co $8 
Globe-Wernicke Co. . 71 
Billing Machines 
Elliott-Fisher Back Cover 
Underwood, Elliott-Fisher 
Co. ° Back Cover 


Binders, Catalog and Periodical 
Acco Products, Ine 60 
Aigner. G. J., Co ge 

Blank Books 
Boorum & Pease Co 79 
Rockwell-Barnes Co 87 

Blue Print and Pian File Cabinets 


Acco Products, Ine 60 
Art Metal Constr. Co 59 
Columbia Steel Equip. Co. 65 
Corry-Jamestown Mfg. Corp. 83 
General Fireproofing Co.. is 
Globe-Wernicke Co 71 
Bond Boxes 
Art Steel Co 96 
Corry-Jamestown Mfg. Corp. 83 


General Fireproofing Co..The 48 

Globe-Wernicke Co. 71 

Weis Mfg. Co 51, 2, 3, 4 
Book Cases 


Art Metal Constr. Co oo 

Corry-Jamestown Mfg. Corp. 83 

General Fireproofing Co $s 

Globe-Wernicke Co. 79 

Weis Mfg. Co 51.3.2 4 
Bookholders 

Acco Products, In 60 
Book Rings 

Carpenter, E. W., Mfg. Co 95 

Oakville-Amer. Pin Div. 98 

Tenacity Mfg. Co. 90 
Bookkeeping Machines 

Elliott-Fisher Back Cover 

Underwood, Elliott-Fisher 

cm « Back Cover 
Box Letter Files 

Art Steel Co 96 

Globe-Wernicke Co 79 

Rockwell-Barnes Co 87 

Weis Mfg. Co 61. 2, 3, 4 
Brief Cases 

Mashek, Frank. & Co 9S 

Stein Bros. Mfg. Co 96 
Calculating Devices 

Reliable Tw. & A. M.C 99 


Calculating Machines 
Sundstrand Add. Mch.Back Cover 
Caleulating Machines, Rebuilt 


Reliable Tw. & A. M. C. 99 
Calendar Pads and Stands 
Columbian Art Works. 72 
Defiance Sales Corp ai 87 
Carbon Papers 
(See Ribbons and Carbons) 
Card Index Boxes and Trays 
Art Metal Constr. Co 59 
Art Steel Co ° 96 
Columbia Steel Equip. Co 65 
Corry-Jamestown Mfg. Corp. 83 
Globe-Wernicke Co The 71 
Guide System & Supply Co. 84 
Weis Mfg. Co on. 3. 32 4 
Cash Boxes 
Art Steel Co., Ine 96 
General Fireproofing Co.,.The 48 
Casters, Shoes, Ete. (Furniture) 


Bassick Company 64 


Mch. Back Cover 


Celluloid Envelopes 


Markilo Co 

Chairs 
General Fireproofing Co 
Harter Corp. 
Jasper Chair Co. . .76 
Jasper Seating Co 


Sturgis Posture Chair Co. 
Toledo Metal Furniture Co 
Chairs (Posture) 

General Fireproofing 
Harter Corp. : 

Jasper Seating Co , 
Sturgis Posture Chair Co 
Toledo Metal Furniture 


Co. 


Co. 


aa 
70 


48 
DS 
87 
aa 
70 


Check Protectors & Writers (Mfr.) 


Hall-Welter Co. . : ; 
Check Protectors and Writers, t 

Reliable Tw. & A. M. C . 
Checks, Stamped Metal 

Meyer & Wenthe ‘ 
Clips, Paper (See Paper Clips) 
Coin Bags, Trays and Wrappers 


Art Steel Co., Inc....... 
Copyholders 
Acco Products, Ine 


Hall-Welter Co. 

Office Appliance Co. 
Costumers 

General Fireproofing Co., The 

Globe-Wernicke Co. 
Dating Stamps 

Amer. Number. Mach 

Fulton Specialty Co 

Meyer & Wenthe 
Desk Calendars 

Columbian Art Works 

Defiance Sales Corp 
Desk Pads 

Sandell Mfg. Co. 
Desk Pending-Letters Holders 

Acco Products, Inc 
Desk Trays 


Co. 


Art Metal Constr. Co. 

Art Steel Co., Ine 
Corry-Jamestown Mfg. Corp. 
General Fireproofing Co 


Globe-Wernicke Co. 
Weis Mfg. Co. 
Desk Work Distributors 
Bristow, Stanley R. 
Globe-Wernicke Co 


Weis Mfg. Co. 5 
Desks 

Alma Desk Co 

Art Metal Constr. Co. 


Columbia Steel Equip. Co 
Corry-Jamestown Mfg. Corp. 
Evansville Desk Co. 
General Fireproofing 
Globe-Wernicke Co 
Imperial Desk Co. 
Indiana Desk Co 
Jasper Desk Co 
Myrtle Desk Co 
Weis Mfg. Co 
Duplicating Machines 
Dick. A. B., Co 
Graphic Duplicator 
Harding, Milo, Co 
Heyer Duplicator Co. 
Ink Specialties Co 
Mimeograph, The 
Rotospeed Co., The 
Duplicating Machine Supplies 
Dick, A. B., Co , 
Duplicator Paper & Sup. Co. 
Duplicator Stencil & Ink Co. 
Graphic Duplicator Co 
Harding, Milo, Co. 
Heyer Duplicator Co 


Co 


Si. 3. 3 


Co 


Ink Specialties Co 
Kor-Rect-O Company 
Mimeo Service Bureau 
Rotospeed Co., The 
Smith. H. E.. Co 


Engraving. Copper Plate 
Wiggins, The John B. 
Envelopes 
Bushnell, Alvah, Co. 
Globe-Wernicke Co 7 
Oxford Filing Supply Co... 
Quality Park Envelope Co. 
Envelopes, Celluloid 
Markilo Co. 


Co 


87 
sed 
99 


96 


96 
60 
99 
48 
8S 


96 
96 


~ Dis 


m~) 


51, 2, 3, 4 
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Envelope Openers 


Oakville Amer. Pin Div. 98 
Envelope Sealers 
Office Appliance Co., The go 
Eradicators, Ink 
H. A. Ink Eradicator Co 97 
Erasers (Chemical) 
H. A. Ink Eradicator Co. 97 
Erasers (Rubber) 
Faber, A. W., Ine. 49 
Oakville Amer. Pin Div Ys 
Expense Books 
Defiance Sales Corp 87 
Eyelets 
Oakville Amer. Pin. Div. 9S 
File Boxes, Collapsible Corrug. 
Bankers Box Co 57 
Guide System & Supply Co S4 
Oxford Filing Supply Co oo 
File Boxes, Metal : 
Art Metal Constr. Co. 59 
Art Steel Co. 96 
Rockwell-Barnes Co. 87 
Filing Cabinets, Metal 
Art Metal Constr. Co. 59 
Art Steel Co. ; . .. 96 
Automatic File & Index Co.. 97 
Columbia Steel Equip. Co. 65 
Corry-Jamestown Mfg. Corp. 83 
General Fireproofing Co. 48 
Globe-Wernicke Co. 71 
Filing Cabinets, Wood 
Globe-Wernicke Co . we 
Weis Mfg. Co 61, 2, 3. 4 
Filing Supplies 
Acco Products, Ine. 60 
Art Metal Constr. Co. 59 
Bushnell, Alvah, Co . &6 
General Fireproofing Co., The 48 
Globe-Wernicke Co. 71 
Guide System & Sup. Co. 84 
Oxford Filing Supply Co. A bad 
Quality Park Envelope Co. 80 
Rockwell-Barnes Co 87 
Weis Mfg. Co... 51, 2. 3, 4 
Folders 
(See Filing Supplies) 
Fountain Pens 
Autopoint Co. 75 
Carter's Ink Co 47 
Conklin Pen Co., The 101 
Parker Pen Co 67 
Sheaffer, W. A., Pen Co. 56 
Furniture Polish 
Globe-Wernicke Co. 79 
Gummed Cloth Rings 
Graff, Geo. B., Co. 91 
Hotels 
Netherland Plaza 63 
Index Card Signals 
Cook, H. C., Co 94 
Graff, George B., Co. 91 
Moore Push Pin Co. 99 
Index Tabs 
Aigner. G. J., Co 96 
Guide System & Supply Co. 84 
Markilo Co. : 98 
Inks, Adhesives, Etc. 
Ault & Wiborg Co.. The 66 
Carter's Ink Co. , 47 
Harriman-Welts Prod. Co. 98 
Higgins, Chas. M.. Co. 94 
Ink Specialties Co. SS 
Parker Pen Co. 5 67 
Sheaffer, W. A.. Pen Co 56 
Tybon Corp. ... 95 
Inkstands 
Defiance Sales Corp. ‘ 87 
Lead for Mechanical Pencils 
Faber, W., Ine. 49 
Leads for Business Wanted 
Manufacturer Box 1016 8&9 
Leather Goods 
Mashek, Frank, & Co.. 9s 
Stein Bros. Mfg. Co. 96 
Leather Upholstered Furniture 
Jasper Chair Co. 76, 8&5 
Letter Distributors 
Bristow, Stanley R. 95 
Globe-Wernicke Co. 71 
Neva-Clog Products, Ine. 74 
Letter Trays 
(See Desk Trays) 
Letterheads 
American Embossing Co... .100 
Engraved Staty. Buffalo. ..100 
Wiggins, John B., Co. -. 98 
Lettering and Show Card Pens 
Bridgeport Pen Co... . - 98 
Library Equipment 
Art Steel Co. ‘ , . 96 
Corry-Jamestown Mfg. Corp. 83 
General Fireproofing Co. 48 
Globe-Wernicke Co. ... ae 
Lockers and Storage Cabinets 
Art Metal Constr. Co. . 59 
Art Steel Co.... . 96 
Corry-Jamestown Mfg. Corp. 83 
General Fireproofing Co. 48 
Globe-Wernicke Co. 71 





Loose Leaf Books and Systems 


Boorum & Pease Co. 79 
F. B. Mfg. Co. | 
Sheppard, The C. E., Co. 99 
Tenacity Mfg. Co 90 


Loose Leaf Envelopes, Celluloid 
Markilo Co ; iw OO 


Loose Leaf Metals 


Carpenter, E. W Mfg. Co Ny 

Loose Leaf Metals Co. .100 

Tenacity Mfg. Co 90 
Mail Distributors 

Bristow, Stanley R. 95 
Map Tacks 

Graff George B., Co.. . 91 
Matched Office Suites 

Art Metal Constr. Co.... 59 

General Fireproofing Co.... 48 
Memorandum Books 

Boorum & Pease Co....... 79 


Rockwell-Barnes Co. ... . &7 
Memorandum Devices 

Bristow, Stanley R.... . & 
Numbering Machines 

American Num. Mach. Co.. 
Office Partitions and — 

Globe-Wernicke Co. ‘ 71 


Oil, Office Machine 

Clarotype Co. .. 99 

Defiance Sales Corp. séa 87 

Rockwell-Barnes Co, . saa ae 
Pads, Figuring 

Boorum & Pease Co. “. 

Rockwell-Barnes Co. . 87 

Sheppard, C. E., Co. 99 
Paper 

Rockwell-Barnes Co 87 
Paper Clamps 

Acco Products, Ine. 60 
Paper Clips 

Acco Products, Ine 60 

Cook, H. C., Co. : 7 94 

Graff. George B., Co....... 91 

Oakville Amer. Pin Div. 9S 

Rock well-Barnes Co. . . 7 
Paper Fastening Machines 

pe SO ea 97 

Defiance Sales Corp........ 87 

Hotchkiss Sales Co.... 8&8 


Parrot Speed Fastener Corp. 76 


Paste 
(See Inks, Adhesives, etc.) 

Pen and Pencil Clips 
Defiance Sales Corp... oe ae 
Oakville-Amer. Pin Div. 98 


Pencil Sharpeners 


Graff, George B., Co... 91 
Pencils, Cedar 

Faber, A. W., Inc.... ia 

Mohican Pencil Co. 95 
Pencils, Mechanical 

Autopoint Co. ; 75 

Carter's Ink Co.. rer 

Conklin Pen Co., The 101 

Parker Pen Co.......-+.-- 6 

Scripto Mfg. Co...... as 78 

Sheaffer, W. A.. Pen Co . 56 


Pens, Lettering and Show Card 

Bridgeport Pen Co. . 98 
Pens, Steel 

Turner & Harrison Pen Mfg. 

Gs wneaceencce , oe 

Pieture Hooks 

Moore Push Pin Co. 99 
Pins and Pin Containers 

Defiance Sales Corp........ 8&7 

Oakville-Amer. Pin Div. 9s 


Prym, William, of America. 92 


Platens, Typewriter 


Ames Supply Co... 80 

Shipman-Ward Mfg. Co. &3 
Postal Scales 

Triner Scale & Mfg. Co.. 90 
Punches 

Acco Products, Inc........ 60 

Boorum & Pease Co. 79 

Defiance Sales Corp..... &7 

Globe-Wernicke Co. ...... 71 
Publications 

Bridges, F. W., Ltd.. 100 
Push Pins 

Moore Push Pin Co. 99 
Recording Locks 

Internat'l Business Mach. 

Ge he 6:64 so thee eee 68 

Ribbon Dispensing Machine 

Zeon Ge «sess 95 
Ribbons and Carbons 

Be Bis os Cokbeese +e: 93 

Ault & Wiborg Co., The 66 

Carter’s Ink Co......... 47 

Codo Mfg. Corp......... . 26 

Columbia R. & C. Mfg. Co.. £5 

Crown Ribbon & Carb. Co.. 89 

Imperial Mfg. Co........ 82 

BREED, Bic Tid BBie 0 0 obs 84 

Manifold Supplies Co, 77 

Mittag & Volger, Inc...... 69 

Pacific Carb. & Rib. Co. 73 

Phillips Process Co., Ine. 9S 

Rockwell-Barnes Co. ..... 87 

Storms, H. M., Co..... 101 

Tybon Corp. ... ie a 95 

U. 8. Typwr. Rib. Mfg. Co.. 97 

Webster, F. 8., Co.... . 2 
Rubber Bands 

Faber, A. W., Ine. 49 
Rubber Stamps 

Meyer & Wenthe...... 96 
Rubber Type Outfits 

Fulton Specialty Co. 96 
Safes 

Art Metal Constr. Co.... 59 

Corry-Jamestown Mfg. Corp. 83 
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or to replace the 


of Office Appliances is maintained for the exclusive 
use of subscribers and advertisers. 
of its various commissions this bureau calls upon prac- 
tically every member of the staff. It answers by per- 
sonal letters all inquiries upon matters germane to 
the field, it furnishes special reports upon articles of 
office equipment, supplies names of manufacturers of 
any article wanted, puts man and job together, prepares 
advertising copy, furnishes list of 
dealers in nearly every country, aids foreign dealers in 
securing U. S. A. lines, and in many other ways 
forms useful service, all without charge. 
in every land have made, and are making, good use 
of this bureau; manufacturers in every section of the 
field have had evidence of the service. 
requests for catalogues to bring their files up to date, 
le in case of fire or other form of 
destruction, are broadcasted in a bulletin which is 
mailed frequently to leading manufacturers. 
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OFFICE APPLIANCES 


WANTS AND tOR SALE 


The rate fer classified advertisements is eight cents a word. 


Minimum charge, $1.60. 


SITUATIONS WANTED 


EXPERIENCED SALES PROMOTIONAL EXECUTIVE seeks 
new connection, preferably in office specialty field. Thoroughly 
familiar with office specialty merchandising. Held important 
connection for years with leading manufacturer Recently has 
been out of the industry but desires to return to it. Thor 
oughly competent to take over any sales promotional or adver 
tising connection with manufacturer or dealer Can show ex 
cellent record of past performance Address E-249, care Office 
Appliances, Chicago 


looking for new 
other products 
which time having 
ind supervised 
Kranz, 1528 


DESIGNER wants connection with company 
developments in addressing machines 
Served Addressograph for 20 years in 
handled many of their major developments 
their assembly Locate anywhere Address C. G. 
N. Menard Ave Chicago 


also 


EXPERIENCED TYPEWRITER MECHANIC wants position 
with reliable firr capable of managing small shop, permanent 
connection desired. Address E-251 care Office Appliances, Chi 


cage 


STATIONERY SALESMAN and manager now engaged in dif 
ferent industry seeks new connection in stationery field, either 
anufacturer or retailer Has worked as store salesman 
special representative for large accounts and 

making specialty lines. Knows 
every angle of stationery and office furniture business Inter 
ested in connection with manufacturer to call on the trade or 
with established retailer as manager of or department 
Sound refe outstanding concerns whose lines he 
has sold as well as previous employers Address E-258, care 
Office Appliances, Chicago 


with r 
buyer, manage 
sales manager for company 


Store 


rences trom 


SALESMEN WANTED 


several office appliances 
protect salesmen 
lines cal 


CONTROLLED 
selling tro one t five 
lied territory 
Reply S-132, care 


LINES We have 
dollars on which we 
references and other 
Appliances, Chicago 


t.lVe 


Office 


in a specif 


ried 


SALES EXECUTIV! \ well established corporation, in the 


office appliance ndustry, doing a National business of $300, 
000, and showing a profit during the depression, requires a 
ipable executive To an experienced man able to invest 


$25,000 we have an attractive proposition. Address Box No 


5-129, Office Appliances, Chicago 
WANTED—EXPERIENCED OFFICE APPLIANCE MEN 
preferably with experience in selling duplicating machines, fo! 


positions as salesmen in certain territories and as district 
igents in other territories The addition of the Standard 
Rotary Gelatin Duplicator and the Standard New Process Du- 


plete line of mailing machines makes avail 
opportunities in our organization for 
representatives These new Standard 


plicator to our con 
ible several attractive 
capable, well qualified 


products have tlready proved outstanding successes in the 
office appliance field, with profitable repeat supply business 
Write fully 


STANDARD MAILING MACHINES COMPANY, EVERETT 
rs 


MASSACHUSE 





Specify 
Office 


ATTRACTIVE SIDE LINE for men selling to offices. 
territory and lines now handled Address S-131, care 
Appliances, Chicago 


SALESMEN calling on Consumers to carry line of Loose Leaf 
equipment, Visible Books and Form Printing Liberal con 
mission Box No. 8-125, Office Appliances, Chicago. 








LEADS FOR BUSINESS WANTED 


A TRA PROFIT for dealers or salesmen selling typewriters 
lling machines, adding machines, office supplies, ete We 
ive a method by which we can pay you for leads and tips 
vicked up in the regular course of your work. No investment 
in stock nor actual selling on your part required. See advet1 
inufacturer”’ on page 89 of this issue of Office 


REPRESENTATIVES AVAILABLE 


SALESMAN having special connection with responsible type- 


writer dealer in Chicago is in a position to handle an addi- 
tional specialty as a side line Prefers something not too bulky 
which can be carried in the pocket, but will consider anything 


offering real sales possibilities Calls upon users only Ad- 
-.° re Offices Appliances Chicago 


dress 


SALESMAN with excellent record seeks one line to sell to the 
trade on salary or traveling expense and commission basis. 
Knows all stationers in the Middle West and many other parts 
of the country Capable of handling any line sold to station- 
ery or office supply dealers. References. Address E-252, care 
Office Appliances, Chicago. 


SALESMAN who formerly covered Chicago and Middle West 
for well known fountain pen manufacturer, seeks some other 
line to be sold to stationers in Chicago or in territory which 
can be covered from Chicago. Well acquainted with the trade. 
Can show successful record. Address E-250, care Office Ap- 
pliances, Chicago. 


TWO SUCCESSFUL OFFICE EQUIPMENT AND SUPPLY 
SALESMEN, fifteen years experience, desire lines for sale 
direct factory to user; commission basis Territory state of 


Gilt edge 
Address KE-253, care Office 


Florida 
resentation 


references and dignified businesslike rep- 

’ Appliances, Chicago. 
SALESMAN giving all his attention to Chicago territory sell- 
ing two stationery lines to dealers, seeks one additional line 
A good producer who enjoys excellent standing with the trade. 
Present plans are such as are not likely to compete with any 
made by manufacturers who might read this advertisement 
Address K-254, care Office Appliances, Chicago 


MANUFACTURERS’ REPRESENTATIVE covering Illinois 
lowa, Missouri, Wisconsin and Minnesota, seeks a live station- 
ery line to sell to dealers Covers territory thoroughly and 
frequently Works small towns as well as large. Formerly 
manager for office equipment manufacturer. Address 
care Office Appliances, Chicago 


sales 


. a 
Kk 6 


SALESMAN with small office specialty sold to offices, banks, 
and other institutions, seeks one additional line. Located in 
Minneapolis Gives particular attention to that city and St 
Paul, but also covers the remainder of Minnesota, the Dakotas, 
ind part of Wisconsin Can give good service to manufacture! 
seeking representative to sell direct in that territory Address 
2-257, care Office Appliances, Chicago 


REPRESENTATIVES WANTED 

FOREIGN MANUFACTURER, producer on a large scale, of 
paper stapling machines and staples well Known all over the 
world, offers sole agency for his products to a good sales or 
ganization in the United States A new, thoroughly tested, 
patented process is used in making the staples The agent 
must be in position to purchase in large quantities for cash 
References wanted Address S-130, care Office Appliances, 
Chicago. 


SALESMAN wanted to travel Illinois for manufacturer of pat- 
ented article sold particularly to county governments Re- 
quire some one who makes all the county Prefer one 
good specialty man on straight commission, or will consider 
proposition from established firm with organization making 
territory Address 38-128, care Office Appliances, 


seats 


tne Sa nie 


Chicago 


STATE RIGHTS will be granted to qualified representatives 


who can assure us sales and repeats from financially respon- 
sible dealers for wire staples for use in Bostitch, Dennison, 
Hotchkiss, Star Ace, Compo and Hoge. Commission Send 


detailed reply Address S-126, care Office Appliances, Chicago 
REPRESENTATIVES to handle small fireproof wall safe of 
national manufacture! Lowest price on market Manufactur 


ers Merchandising Co., 520 N, Michigan Ave., Chicago 


FOR SALE AND WANTED TO BUY 


ELLIOTT-FISHER billing and bookkeeping machines bought 
and sold Maloney, Gilmore Co., 508 S. Dearborn, Chicago. 


ECLIPSE TIME STAMPS both new and used offered to dealers 
at prices that will make a real profit New stamps 25% under 
usual dealers’ Shopworn reduc- 


with further 
tions Harry J. Bosworth Company, 5932 Wentworth Avenue 
Chicago, Illinois 


cost stamps 


Adding Ma- 
Chicago Office 


ELLIOTT-FISHER MACHINES, Typewriters 
chines, all office equipment, bought and sold 
Appliance Co 33 So. Dearborn, Chicago. 
MODEL 10 DICTAPHONES, Ediphones, 200M series offered to 
dealers at prices that will make real profits Visible filing 
equipment all makes bought and sold Hanover Office Equip- 
ment Co., Ine 80 Greenwich Street, New York City 
ELLIOTT-FISHER machines bought, sold and rebuilt. Teeter- 
Warsh Co., Plankinton Arcade, Milwaukee, Wis 


RIBBONS re-manufactured Guaranteed 
Send us your old ribbons today Also 144 
ribbon fabric, of any inking, a specialty 
Milwaukee, Wis 


MULTIGRAPH 

work, quick service 
vard reel typewriter 
Lewis Co Hla N. 4th Street 
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PATENTS in 


Copies of patents shown here can be obtained 

from the Commissioner of Patents, Washington, 

D. C., for ten cents each in cash, postoffice 

money orders or certified check. Stamps and 
personal checks not accepted. 








No. 1.902.809. Plunger type pen. Andreas Bienen- 
stein, Toledo, Ohio (assignor to The Conklin Pen 
Company, Toledo, Ohio, a corporation of Ohio). Filed 
Nov. 24, 1930. Serial No. 497,939. 

1,902,914. Duplicating stencil (no illustration). 
Hans Simon, Hanover, Germany (assignor to Gun- 
ther Wagner, Hanover, Germany, a corporation of 
Germany. Filed June 15, 1931. Serial No. 544,701. 


Filed in Germany, April 20, 1931. 

1,903,047. Signal for use on commercial and other [90320497 
records. Francis Levitt Impey, Northfield, Birming- ? ° 
ham, England (assignor to Morland & Impey, Ltd., : 2 
Birmingham, England). Filed March 31, 1932. Serial SS: 

No. 602,311. Filed in Great Britain, May 4, 1931. _t > 

1,903,105. Calculating machine. Carl M. F. Friden, cm 
Oakland, Calif. (assignor to Marchant Calculating Ma- ry : 
chine Company, Emeryville, Calif., a corporation of 
California). tiled Nov. 7, 1928. Serial No. 317,734. 

1,903,179. Calculating machine. John Emil Wil- 
liam Greve, Chemnitz, Germany (assignor to Astra- 
werke Aktiengeselischaft, Chemnitz, Germany). Filed 
July 15, 1931. Serial No. 550,956. Filed in Austria 
May 23, 1931. 

1,903,206. Index. Frank Lloyd Wassel, Buffaio, 

. Y¥. (assignor to Remington Rand tInc., Buffalo, | 
N. Y.). Filed February 17, 1931. Serial No. 516,472. } \\ 

1,903,337, Means for operating adding machines and . 
the like. Louis Hage, San Jose, Calif. Filed June 
8, 1931. Serial No. 542,902. 

1,903,474. Eraser attachment for lead pencils. 
Louis J. Reckford, New York, N. Y.; Lowise King 
Reckford, John King Reckford, and Louis J. Grum- 
bach, executors and trustees of said Louis J. Reck- 
ford, deceased (assignors to American Lead Pencil 
Company, Hoboken, N. J., a corporation s New York.) 
Filed June 19, 1926. Serial No. 117,014 

1,903,505. Typewriting machine. William A. Dob- 
son, Bridgeport, Conn. (assignor to Underwood Elliott 
Fisher Company, New York, N. Y., a corporation of 
Delaware.) Filed May 26, 1930. Serial No. 455,580. 

1,903,677. Logarithmetic gearing. Miller R. Hut- 
chinson, East Orange, N. J. (assignor to Pioneer In- 
strument Company. inc., Brooklyn, N. Y., a corpora- 
tion of New York.) Filed April 30, 1929. Serial No. 
359,306. 

1,903,690. Sliding caster cup. Clifford A. Schacht, 
Huntington, Ind. Filed April 30, 1932. Serial No. 
608,519. 

1,903,740. Stencil printing device. William A. 
Winther, Menominee, Mich. (assignor to Edmund P. 
Smith, Menominee, Mich.) Filed Dec. 1, 1931. Serial 
No. 578,359. 

1.903.829. Type bar machine. Harley J. Megley, 
Chicago, tll. Filed June 24, 1926. Serial No. 118.176. 

1,904,055. Detachable fastener. George A. King, 
Waterbury, Conn. (assignor to Scovill Manufacturing 
Company, Waterbury. Conn., a corporation of Con- 
necticut). Filed April 18, 1932. Serial No. 605,851. 

1,904,127. Automatic electric writing-computing ma- 
chine. Harry A. Foothorap, Harrisburg, Penna. (as- 
signor to Elliott-Fisher Company, a corporation of 
Delaware). Filed September 13, 1926. Serial No. - 
135,210. ey 
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1,904,217. Metal fixture for typewriter desks. Martin — o - 
Fox, Chicago, Il!. (assignor to The Seng Company, . pea - ‘eo ‘ao c 
Chicage, 1.). Filed April 8, 1931. Serial No. 528,- NE, Fo - 

—_ a 


low, Sydney, New South Wales, Australia. Filed Nov. 
5. 1931. Serial No. 573,279. Filed in Australia Nov. 
8, 1930 

1,904,358. Fountain pen. Arthur 0. Dahiberg. 
Lake Worth, Fla. (assignor to The Parker Pen Com- 
pany. Janesville, Wis.. a corporation of Wisconsin). 
Continuation of application Serial No. 306,009, filed 
September 14, 1928. This application filed Jan. 24, 
1923. Serial No. 653,346. 

1.904.515. Word counting register for typewriting 
machines. Alfred E. Oswald, Hackensack, N. J. (as- 
signor to Underwood Elliott Fisher Company, New 
York, WN. Y., a corporation of Delaware). Filed 
March 30, 1929. Serial No. 351,213 

1,904,572. Loose leaf binder and holder for writ- 
ing implements. Clarence D. Trussel, Poughkeepsie, 
N. Y. (assignor *. Trussell Manufacturing Company, 
Poughkeepsie, N. . @ corporation of New York). 
Filed Feb. 5, 1931. Vperial No. 513,506. 

1,904,628. Ink transfer member (typewriter ribbon) 
and method of making the same. George E. Pe.ton, 
Los Angeles, Calif. (assignor to The George E. Pelton 
Company. a corporation of Delaware). Filed May 5. 


- ,904,349. Visible record card holder. Samuel Bar- “ 
! [904,349 ISON or8 








1927. Serial No. 189,180. 
1,904,650. Manifoiding material. Louis M. Snyder, 19o YSIS 
Brooklyn, N. Y. (assignor to James W. Anderson, 1904 912 1904650 
New York, N. Y.) Filed July 16, 1930. Serial No. > 2 
468,261. 
1,904,777. Alarm for typewriters. William F. H. 
ogy ha! York, N. Y. Filed July 7, 1930. Serial { ueegiar, Sat F. Wetter, Sertotte, hie (assignor 1925. Serial No. 37,527, now Patent No. 1,807,948, 
.327. ) ne u - @ corpora- d 
1,904,912. Monolithic filing cabinet and attachments tion of Delaware). Original application filed june 16, uly 6. 1928" ‘Serial Ne tate a 


Commerce Department Trade Opportunities Holders, copy, Windsor, Canada.-—No. 3976; purchase contemplated. 
Machines, adding, small, Berlin, Germany No. 3787; 
, a “ae : , Ms " . . . y.—-No. 3787; purchase or 
" quire : nt 1 he i Ss. ¢ proton ne Department from representatives agency contemplated. J 
rea necogm - na _  ¢ stadlishments can secure names and ad- Machines, envelope sealing, Toronto, Canada.—-No. 3837; purchase or 
iresses on application | he Bureau of Foreign and Domestic Commerce agency contemplated. 
at Washington, or to the district and co-operative offices, mentioning the file Machines, pencil sharpening, Berlin, Germany.—No. 3787; purchase or 
number of the trade opportunities wanted agency contemplated 


Machines, stapling, Oslo, Norway.—-No. 3934; purchase and agency con- 
templated. 

Machines, stapling, Toronto, Canada.—No. 3837; purchase or agency 
contemplated. 

Pencils and pens, Toronto, Canada.—No. 3836; purchase or agency 


Appliances, office, Toronto, Canada No. 3890; purchase or agency con 


templated 
Cabinets, filing, steel, low priced, Windsor, Canada No, 3976; pur- 


chase contemplated 


Equipment, air conditioning, for offices and factories, Durban, South contemplated. 
Africa No. 3671; purchase or agency contemplated Pune i ; ’ 787 
7 i i ; a nches, paper, small, Berlin, Germany.—No. 3787 ; pure “y 
Files, letter, Toronto, Canada No. 3911; purchase contemplated contemplated, : ‘ i aS 











The; most important rebuild- 
ing operation in the history 
of this country is now in 
process. ‘‘The leaders of To- 
morrow,’ seeing the glow in 
the East and not waiting for 
the disk to appear above the 
horizon, are already at the 
task. Opportunity looms large 
before initiative, enterprise 
and industry intelligently 
applied. 


Plate by Courtesy of The Hawtin Company, 19 South Wells street, Chicago. Ideas—Layouts — Drawings — 


Photographic Ilustrations — Printing Plates —Ad Setting 
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APPLIANCES 


THE NEWS AND TECHNICAL 
TRADE JOURNAL OF 
OFFICE EQUIPMENT 


“APPALACHIAN COALS’ 


Comments of George Link, Jr., of the Law Firm of McKercher 
& Link, New York City, on the Decision of the United 
States Supreme Court in the So-Called Appalach- 
ian Coal Case, With Quotations From the 
Opinion of the Court, Delivered by 


Mr. 


Note.—During recent months the problem of alle- 
viating waste and other destructive practices through 
plans to coordinate the activities of various industries 
has been widely discussed by distinguished industrial- 
ists and others. These plans have been published and 
commented upon by newspapers and periodicals, but 
until a few weeks ago there has been a reasonable doubt 
as to how far such plans might go without disastrous 
collision with the Sherman Anti-Trust Law. Now, 
however, the recent decision of the United States Su- 
preme Court in the Appalachian Coal case appears to 
open the way for legal coordination of activities in in- 
dustries for the mutual advantage of industries and the 
public, when made in good faith according to the prin- 
ciples laid down by the Chief Justice in his memorable 
decision. We suggest that readers of this journal give 
the subjoined article careful perusal. 


HE Supreme Court of the United States on 

March 13th, 1933, in an opinion delivered by 
Chief Justice Hughes, further clarified the Sherman 
Anti-Trust Law in its relation to selling agencies. 

The decision indicates a path which, if followed 
in good faith by a distressed industry, should lead 
to an immediate general improvement therein. | 
have used the words “good faith” advisedly because 
the opinion of the Chief Justice is based upon his 
expressed belief that the defendants intend to oper- 
ate and conduct their selling agency plan in absolute 
good faith. 

The combination which the Government chal- 
lenged consisted of 137 producers of bituminous 
coal, mined in what is known as the Appalachian 
Territory. These producers organized the Appa- 
lachian Coals, Inc., as their exclusive selling agency. 
This exclusive selling agency, when completely or- 
ganized, controlled approximately 12% of the pro- 
duction of bituminous coal east of the Mississippi 
River. In their immediate territory, to wit, the 
Appalachian Territory, they controlled approxi- 
mately 70% of the competitive coals produced. 


Chief Justice Hughes 


The organization of similar agencies is contem- 
plated in other fields, which will have the effect of 
substantially reducing the number of competitive 
units. 

The producers in the Appalachian Territory or- 
ganized the Appalachian Coals, Inc., and they ac- 
quired all of its capital stock, their stockholdings 
being in proportion to their production. Seventeen 
of the 137 producers controlled the Appalachian 
Coals, Inc., the selling agency. 

By uniform contracts separately made each stock- 
holder constituted the selling agency as an exclu- 
sive agent for the sale of its coal subject to certain 
minor exceptions. The central selling agency was 
(a) to establish certain uniform classifications; (b) 
to sell all of the coal of its stockholders at the best 
prices obtainable; (c) to apportion orders upon a 
stated basis; (d) to fix the selling prices of the coal ; 
(e) there were certain other additional powers 
granted to the selling agency which are not of great 
moment for the purposes of this analysis of the 
Court’s opinion. For its compensation the selling 
agency was to receive a commission of 10%. 

The primary purpose for the formation of the 
selling agency was to increase the sale and the pro- 
duction of coal through better methods of distribu- 
tion, intensive advertising and research, to achieve 
economies in marketing, to eliminate abnormal, de- 
ceptive and destructive trade practices, and to re- 
lieve as far as possible the inroads of competing in- 
dustries. 

The destructive trade practices discussed by Chief 
Justice Hughes were brought about primarily on 
account of the unprecedented stimulus required to 
provide the necessities for carrying on the great 
World War and the subsequent inability of con- 
sumers to absorb the surplus production of indus- 
try under normal and, of course, intensified under 
present unprecedented conditions prevailing in in- 
dustry. 

These unprecedented conditions are not alone 
peculiar to the coal industry. They prevail to a 








10 


large extent in all important industries, such as, by 
way of illustration, the textile, leather, rubber and 
many other industries. Some of the practices which 
aggravated these conditions, and which the plan 
seeks to eliminate, are: (a) The demand for a par 
ticular size of coal, in the preparation of which it 
was necessary to manufacture a group of other sizes, 
the sizes not required becoming distressed products 
which demoralized the market; (b) “Pyramiding,” 
as defined by the Court: “Pyramiding of coal is 
another ‘destructive practice.’ It when a 
producer authorizes several persons to sell the same 


occu®rs 


coal. and they may in turn offer it for sale to other 


onsequence the coal competes with 


resulting in abnormal and destruc 


dealers. In « 
itself. thereby 
tive competition which depresses the price for all 
(c) Misrepresenting one size 
shipping another Lack of 
(e) The practice of shipping coal 


coals in the market” 
of coal and size; (d) 
standardization ; 
on consignment without proper orders for the sale 
thereof, the result of which was the dumping of 
coal on the market irrespective of demand 

plan presented to the Court no attempt 


limit production, although as a pra 


In the 
was made t 
the production would, of necessity, be 
matched by the the selling 
course, competition between the 137 
would be eliminated and the organization of similar 
central selling agencies in other fields would sub 
stantially reduce the number of competing selling 
units and, of course, tend to eliminate many of the 


i 


tical matter, 
sales ot agency. f 


producers 


evils of destructive competition. 


The Court further found that the combination of 


these 137 


of 12% ol the Ct 
River, and approximately 70% in 
an unreasonable restraint 


producers, who controlled not in excess 
al produced east of the Mississippi 
their own terri 
torv, would not constitute 
if trade 

In commenting upon this central selling agency 
plan the remarks of Mr. Chief Justice Hughes are 
illuminating, to wit 

The purpos« f the Sherman Anti-Trust Act is to pre- 


vent undue restraints of interstats commerce, to maintain 


its appropriate freedom in the public interest, to afford 
protection from the subversive or coercive influences of 
monopolistic endeavor As a charter of freedom, the Act 
has a generality and adaptability comparable to that found 
to be desirable in constitutional provisions. It does not 





ith 


er work in- 


into detailed definitions which might « 
enterprise or through particularization 
by providing escape, 
seek to establish a mere delu- 
the normal and 


jury to legitimate 
defeat its purposes 

**** but they do not 
either by making impossible 


loopholes tor 


sive liberty 


fair expansion of that commerce or the adoption of rea- 
sonable measures to protect it from injurious and de- 
structive practices and to promote competition upon a 
sound basis.” 

‘It is therefore necessary in this instance consider the 


peculiar to the coal industry, the 
obtained, the nature of detendant’s 
adop 


carrying out 


economic conditions 


practices which have 
plan of making sales, the reasons which led to its 
tion, and the probable consequences of the 
f that plan in relation to market prices and othet 
ters affecting the public interest in interstate commerc¢ 


mat- 


in bituminous coal 
* 


leaves no doubt of the existence of the 
plan was aimed. The industry 
m and from 


Che evidence 
evils at which defendants’ 
It suffered from over-expansi 


was in distress 
growing use of sub 


a serious relative decline through the 
fuels It was afflicted by injurious practices within 
practices which demanded correction. If evil con- 
cured, they at least might 
state of the industry would 


stitute 
itself 
ditions could not be entirely 
be alleviated. The unfortunate 
not justify any attempt unduly to restrain competition or 
existing situation prompted de 
statute did not preclude them 
from making an honest effort to remove abuses, to make 
competition fairer, and thus to promote the essential in- 
terests of commerce. The interests of producers and con- 
sumers are interlinked. When industry is grievously hurt, 
producing concerns fail, when unemployment 
and communities dependent upon profitable pro- 
duction are prostrated, the wells of commerce go dry. So 
far as actual purposes are concerned, the conclusion of 
the court below was amply supported that defendants wer« 
industry 
inquiry 


to monopolize, but the 
fendants to make, and the 


when 
mounts 


engaged in a fair and open endeavor to aid the 


measurable from its plight Che 


in a recovery 
then, must be whether, despite this objective, the inherent 
nature of their plan was such as to create an undue re- 


straint upon interstate commerce 


* 


“Putting an end to injurious practices, and the conse- 
quent improvement of the competitive position of a group 
a less worthy aim and may be entirely 
consonant with the publi where the group must 
still meet effective competition in a fair market and neither 


seeks nor is able to effect a domination of prices 


1f producers is not 


interest, 


The Supreme Court has once again, and this time 
unmistakably, applied the “rule of reason” to the 
Sherman Anti-Trust Law, keeping in step with eco 


necessities. 


nomic 





THE NEW SECRETARY OF WAR IN PRESIDENT ROOSEVELT’S CABINET, THE 


HONORABLE GEORGE H 
ROYAL PORTABLE TO MISS DORIS 


und Miss Jackson seem to be well pleased with the transaction 
pany and the 


es\ f the Royal Typewriter Con 


DERN OF UTAH, IS SHOWN HERE PRESENTING A 
JACKSON Both the Honorable Mr. Dern 


(Photograph by 
Henager Business College.) 





N TWENTY-SEVEN 

years’ experience in 
the sales end of the type- 
writer industry, | have en 
countered many prospects 
in whom sales resistance 
was developed to the ‘nth 
degree, but one case 


in my memory. It was un 
doubtedly my “most difh 
cult sale,” and, happily, 
one of my 
volving as it did, twenty- 
six standard typewriters. 
Here’s the story: 

Some years ago | had 
the sales agency for one 
of the five standard type- 
writers on the market. 
Since then the company | 
has changed 


best sales, in 


represented 
its sales policy in large 
cities and its own 
branch ofhces. The ma 
chine | was offering was 
a fine typew riter, but be 
cause it was not nationally 
advertised to the business 
world, it was not as well 
known as competing 
makes. The result was no 
small amount of sales re 
sistance, 

One bright, sunny morn 
ing, one of Cleveland's 
newspapers carried an ac 
count of the organization 
of a new newspaper pub- 
lishing business. Click—a new newspaper business 

typewriters—opportunity. | put a machine under 
my arm, and imbued with the absolute confidence 
that the typewriter I had to offer was particularly 
adapted to newspaper work, I called on the purchas- 
ing agent of the new company. 

“I’m sorry, but I never heard of your machine, 
and I can’t afford to take a chance on purchasing 
merchandise that is not nationally advertised,’ was 
the chilly response to my introduction of myself and 
my machine. 

“But you'll need typewriters 

“Certainly, we'll need typewriters,” he broke in. 
“In fact we are in the market for twenty-five ma- 
chines, but I'm going to buy one of the standard 
makes with which I am familiar. Ones that I’ve 
heard about before.” 

That gave me my cue. 

“If Cleveland business men followed your pur- 
chasing policy, it would be pretty hard on you,” was 
my opening thrust. “Your organization is new here. 
You haven’t any history or advertising build-up yet. 
If advertising prospects would all tell your solicitors 
the same story you've told me, you won't get many 
advertising contracts.” 

“Well, maybe you are right. But 

“Why not let me give you a demonstration, now 
that lam here. It won’t take long.” 

He gave his consent and I gave a demonstration. 
It made an impression, but it didn’t go quite deep 
enough. When I tried to close the deal, he insisted 


has 
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DIFFICULT SALE 


By Walter “‘Doc’’ Hanson of Hanson 
stands out preeminently Bysjyess Machines, Inc., Cleveland, 


Ohio 
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on a five day trial, which, 
perforce, I had to allow. 

After the five days were 
up, | made my call-back. 
Without any preliminar- 
ies, the purchasing agent 
said, “I’ve decided not to 
buy your typewriter.” 

Throttling my surprise 
and chagrin, I managed to 
say, “Why, what’s hap- 
pened to make you change 
your mind so definitely ?” 

“Oh, other typewriter 
salesmen have been in to 
see me, and some of the 
things they told me about 
your machine made me 
change my opinion of it.” 

“Mr. Purchasing 
Agent,” I said, “the same 
kind of sales resistance | 
am meeting in you will be 
built up in your prospec- 
tive advertisers’ minds by 
your competitors. You 
have a mind of your own. 
Why not let it be the judge 
of the typewriter you 
should purchase?” 

“As far as our competi- 
tors are concerned,” he re- 
joined, “we'll get around 
them by an exceptionally 
attractive proposition that 
we are offering advertis- 
ers. We've got to do this 
because we’re new in the 
field, but you’re asking the 
same price for your machine that is being asked for 
the other, better known typewriters. That’s why 
I've decided to buy another make.” 

“The cases aren’t parallel, My typewriter is a 
proven success. Your newspaper is in the pioneer 
stage, and consequently, you’re forced to make a 
special proposition.” I used every sales argument 
| knew; | tapped my mental reservoir until it began 
to run dry. Still the answer was, “No.” 

The temperature of my blood began to rise. It 
soon approached the boiling point, giving me more 
steam for my battle with the purchasing agent. 
Finally I said, “I’m not much of a mind reader, but 
| believe that you want to purchase my machines, 
and that you would if I could make the salesmen of 
the other machines acknowledge that mine are the 
best.” 

“Naturally, if you can do that—” 

“A plan just occurred to me that will prove to 
you that you should purchase my machines. With 
your permission, and I believe you will grant it be- 
cause it will be advantageous to you to do so, I will 
put five machines in your office for one year for an 
endurance test. Then I'll ask you to ask each of 


the salesmen of the other makes of typewriters to 
put five of their machines in your office for one year 
for the endurance test, with the understanding that 
at the end of the year, you will purchase twenty-five 
machines of the make that has performed the most 
efficiently and to the absolute satisfaction of your 
typists.” 














] ? 


It took courage to make this competitive test offer 


but I had faith in my typewriter and | was confident 
that the verdict would be in my favor. 

“If the salesmen of the other makes think that my 
machine is inferior,” | continued, “they will gladly 
submit to this test. If they refuse to do so, they 
will be admitting that my machine is superior and 
that they don’t want to take the chance of losing 
the sale through an endurance test.” 

He could not refuse such a proposition. “All 
right,” he said, “I'll get in touch with the other type 


writer salesmen right away and put it up to them.” 


“And if they refuse to parti ipate in the test, | get 
the order for twenty-five machines immediately, pay 
able within thirty days after delivery. Is that ac- 
ceptable to you?” 

“Yes,” was the altogether pleasing response. 

All the other salesmen refused to make the test 
Kach claimed that his machine was the best and 
consequently there was no need for the test. One 
by one they were eliminated. At last, the purchas- 
ing agent phoned me and I lost no time in getting 
to his ofhce. When I entered, he was wearing an 
expansive and friendly smile 

“You win,” he said, “Here's the order for twenty- 
five machines.” 

The story of this sale is not complete without ref 
erence to a subsequent event. After I had received 
the order, | wrote to the fac tory and told about the 
stiff competition I had encountered and referred to 


MR. SPURLIN 





Tr ) have employment these days is good fortune 
in which a large number of highly deserving do 
not share. From increasing indications it appears 
that these less fortunate will presently have their 
opportunity. 

The thoughtful among those engaged will make 
sound interpretation of the trends and take careful 
inventory of their own forces and technique. For 
rapidly changing circumstances constitute a sorting 
process affecting all and determining the status of 
each. Always the process has been and is in func 
tion, but never so discriminatingly as now. 


In an orange packing plant in Florida a system of 
conveyors has been devised, whereby a load of 
oranges of varying over a_ section 
through which have been provided circular openings, 
all the same size. All oranges of this size and smaller 
pass through these openings and are conveyed to a 
terminal where they are packed in boxes, numbered 
and shipped. Further down is another section with 
larger holes, through which pass larger oranges, to 
be in turn conveyed to another packing platform. 


S1zZes 


passes 


the fact that the new newspaper company was using 
“our” machines exclusively. I received a special 
citation for the sale and decided to take it over and 
show it to the purchasing agent. Before going into 
his office, I passed through one of the editorial rooms 
and saw an editor writing on another make of type- 
writer, a machine he had brought from home. This 
made my exclusive-use citation somewhat of a farce. 

I went on to the purchasing agent’s office and 
showed him the citation. 

“Congratulations, Mr. Hanson. This makes every- 
body happy,” was his remark as he returned the cita- 
tion to me. 

“The only trouble with the citation is that it is 
not true,” I said, rather ruefully. “As I was coming 
through the editorial rooms, I noticed an editor 
using a typewriter of another make. I understand 
that he brought it from home, but, inasmuch as he 
is using it in his daily work, I suggest that you trade 
it in and buy one of my machines for him.” 

After several minutes of conversation, the pur- 
chasing agent agreed to trade in the old machine, 
making my exclusive use citation accurate and bring- 
ing the total order up to twenty-six typewriters. 

One feature of “My Most Difficult Sale” deserves 
special emphasis. There was no price cutting. The 
machines were sold on their merits only, and 
throughout the following years they continued to 
deserve the approval accorded them when the order 


was signed. 


GOLD AND GRAVEL 


In Which George W. Spurlin, 
Underwood Elliott Fisher 
Manager at Nashville, 
Tenn., Impressively Pre- 
sents the Importance of Self 
Inventory 


And so on, until all the oranges have been auto- 
matically graded as to size, packed, numbered and 
shipped. Thus they find their rightful places. 

In the middle west after harvest time a cloud of 
yellow straw can be seen spouting high in the air. 
Within the great separator a strong current of air 
blows out the straw and chaff, and the heavier, clean 
grain finds its way to the sacker, where it spouts out 
in a golden stream of wheat. Wheat is being sep- 


arated from chaff. 


On a dairy farm in Wisconsin, warm milk ts 
poured into a separator, flows over a rapidly revolv- 
ing cylinder and by centrifugal force the heavier 
skimmed milk, whey, is thrown off, leaving the cream 
to run out 1n a separate stream. 


On the bleak banks of the Saskatchewan river in 
Alberta, Canada, a man can be seen squatting near 
the water. He dips a pan deep into the river, bring- 
ing up sand, gravel and water. By deft circular 
movements of the pan portions of gravel, sand and 
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water are thrown out, until finally the eager eyes of 
the prospector, peering down to the very bottom of 
the pan can see particles of a heavier yellow sub- 
stance. He has separated gravel from gold. 


Are you in your niche? 


Are you wheat or 


chaff? Are you getting by with pretense and bluff? 
If so, you may be certain that sooner or later the in 
exorable leveling laws of the universe will rightly 
place you. Are you salving your conscience by say 
ing to yourself, “I am earning all I am being paid.” 
You can’t get by with that. You have got to earn 
more than you are being paid to hold your job in 
times like these. If you belong at the top and want 


Where do you belong? 
Do you belong higher or lower? 
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to get there, you have to earn more than you get to 
reach it. Be so good that the boss will be compelled 
to notice you. Be so good that he will want you in 
a more important assignment. He is looking for and 
needing men who are not afraid to earn a little more 
than they are getting. Do you see your golden op- 
portunity, or are you going to be content to be gravel, 
thrown back into the river and with its tides drift 
into eternal oblivion? You will find your own level, 
but you can make your specific gravity what you 
want it to be, 


is going on—where do 


A great leveling 
you belong? 


pr cess 





WHAT HAPPENED TO A STATIONERY STORE SHAKEN BY AN EARTHQUAKE Moore 
Brothers’ Printing and Stationery Company's store at Compton, Calif., after the earthquake of 
March 10 Their store now has quarters in the Oil Building (Photo. by courtesy of J. L. Anderson 


of the Wilson-Jones Company.) 





PROSPERITY SPECIAL A window display 
Pasadena, Calif., made from stationery 
make up this display (Photo 


jtems only 
by courtesy of 


produced by 


the Pasadena Stationery and Printing Company, 


Many people tried to estimate the number of items used to 
J 


L. Anderson of the Wilson-Jones Company.) 
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WOOD & STEEL 


THERE IS PROFIT IN THE 
ENSEMBLE IDEA 


Here George A. Payne, Buf- 
falo, N. Y., Sales Manage- 
ment Engineer and Distrib- 
utor of Metal Office Equip- 
ment, Presents an Able 
Discussion of the ‘‘Ensemble 
Idea’’ as Applied to Con- 
ducting Successful Sales 
Campaigns 


N CALLING upon thousands of prospects—mak 

ing surveys of fire hazards and office equipment 
efficiency as a follow-up of our direct mail programs ; 
planning and installing office ensembles and sys- 
tems—a large amount of valuable information has 
been acquired in the last fifteen years. 

Some concerns even in the times from which we 
are beginning to emerge have been able to make 
progress, while the great majority were struggling 
in vain \ check of the concerns and individuals 
who have successfully met the trying conditions that 


have proved so baffling, indicates that they have 


been in one of two classes—one, as a friend recently 
observed, “those with the best engineering,” and 
two—those who have conducted successful sales 


programs 

In the conduct of a successful sales program there 
are certain necessary conditions, the most impor 
tant of which is that the proposition must show a 
three-way profit—one for the producer; one for 
those marketing the product, and finally, a profit for 
the customer. 

The marketing link in the chain of commercial 
activity is the one that now seems to be in greatest 
need of stimulation and development to promote the 
movement of materials through the proper channels 
to the c \ condition must 


msumer who needs them 
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theretore be created in which it ts possible for the 
producer to make it possible as well as advantageous 
for the consumer to purchase the needed merchan 
lise. 

To enable the distributor to 
sumer that it will be profitable for him to purchase, 
the facts must be clearly and convincingly presented, 
Salesmanship must be 


convinee the con- 


especially in these times. 
tempered to meet the mental attitude of people 
holding tightly to their purse strings. Today more 
than ever the prospective buyer must be given the 
sales story in a way he will understand and believe. 
Concentrated study, thought, care, must be given to 
the preparation of these sales stories, which must be 
created to fit the facts as they are with reference 
to the needs of the prospect and his ability to buy. 
lhe message must be timely—interesting—to the 
point, and the presentation should employ that 
greater force—the appeal to the eye as well as to 
the ear. Scientists tell us that we remember twenty 
per cent of what we hear and sixty per cent of what 
we see. No part of the message should be omitted. 
It should present a complete plan in an impressive, 
convincing way. 

Many organizations have developed and equip 
ment has been purchased for them much after the 
manner of the “Boston cow path.” These firms find 
that they have a heterogeneous collection of items 
without any particular relation to each other either 
from the viewpoint of efficiency or artistic harmony 
in the surroundings in which they are employed. 
these organizations welcome an oppor- 
a complete 


Some of 


tunity to eliminate misfits and secure 
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layout or ensemble of equipment and office furniture 
to enable them better to handle the increased busi- 
ness that now seems to be in sight, in the most eff 
cient and profitable way. 

A survey of an office layout often reveals practices 
which result in loss of investment in supplies, sta- 
tionery and other items; greater time in 
handling various operations, and a delay in caring 
for business that should receive prompt attention. 
Those who can give rapid service at the time it is 
wanted, supplying a complete and satisfactory lay- 
out, are the ones who will develop a feeling of con- 
fidence in the minds of their prospects that will be 
sure to result in attractive business. 

To make an office where the workers spend a con- 
siderable part of their lives, business-like; to make 
that office radiate confidence in its power and desire 
to give prospects and customers what they came for, 
approaches the artistic in achievement. 

The ability to create such an office is a develop- 
ment of super-salesmanship. It does not beg for or- 
ders, but creates from existing conditions a picture 
which makes prospects clearly discern the advan- 
tages of placing an order under the terms of the 
proposition submitted, even before the salesman 
makes a direct suggestion. The more perfectly this 
art is applied, the more anxious will the prospect be 
for immediate delivery. 

In many sales organizations those who once de- 
veloped and mastered this art of vivid word pictur- 
ing have been away from these studies so long that 
many are no longer able to qualify as masters, espe- 
cially under different conditions. They dislike the 
labor of making surveys and working out an en- 
semble idea. For this reason it appears that it will 
be necessary to train new men or retrain the older 
men to the desired point of efficiency—something 
it is not always possible to do. 

Fortunately, efficiency in production is not now 
confined to factory work, but is performing almost 
equally well in the selling field. A new instrument 
—a new service—has been developed that is doing 
in a measure for the sales force what production 
machinery does for the factory. A sales story writ- 
ten by a master salesman can be illustrated so viv idly 
that everyone present will almost live the message 
given. Such a sales story in the hands of an able 
sales-manager can be made to thrill a sales force into 
making a rousing, enthusiastic, winning drive for 
business. To make such a drive effective it is neces- 
sary to arm each salesman with equally good am- 
munition. Dramatic still film stories crammed with 
inspiration and incident make men go out and work 
—make them feel each morning that there is a great 
day ahead. ; 

When a salesman so enthused calls upon a pros- 
pect, as the writer did recently, he finds his confi- 
dence greatly enhanced. The prospect was the man- 
ager of one of the largest concerns in the United 
States. He gave me to understand that his time was 
very limited, therefore I gave one short sales talk 
and started to leave. At once he asked what we 
could do for him along a little different line. The 
upshot of the matter was that he insisted upon see- 
ing and having explained three propositions it took 
much longer to present. When he looked at his 
watch he seemed startled to note the time. He 
asked to be excused for the time, thanked me for 
calling, and assured me that our proposition would 
be thoroughly considered. I have a conviction that 


loss of 
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we shall get at least some of the business I outlined 
in my call, 

While such calls are fascinating to make, where 
one can study the interplay of psychological factors, 
there is usually greater profit to be made by teach- 
ing the junior salesmen until they are qualified to 
handle the less important prospects. From four to 
six juniors can keep one master busy right up to the 
saturation point handling live prospects and closing 
business. In this way junior salesmen who would 
otherwise undergo training for six months to a year 
are made profitable to themselves and their employ- 
ers almost at once. 

Ensembles Can Be Pictured Powerfully 

The Ensemble Idea, with its application to vari- 
ous conditions and situations, can be pictured so 
clearly and accurately that its artistic and practical 
value become immediately apparent. To show 
actual layouts under working conditions, then indi- 
vidual items and specifications, with illustrated ex- 
planations of why they are built as detailed, can be 
made most fascinating. The part that each item 
plays in the plan as a whole, as well as how every 
detail contributes its share to make operation more 
successful, proves both interesting and convincing. 

At great expense some stores have developed ten 
or fifteen examples of the Ensemble Idea in their 
showrooms for the benefit of the comparatively few 
prospects who can be induced to look them over. 
Even this method has in most cases proved profit- 
able in the long run, especially in the sale of expen- 
sive suites. But illustrations and descriptions of 
office layouts can be used effectively to demonstrate 
the possibilities of the right combination of filing 
cabinets, desks, chairs, tables, special cases, rugs, 
draperies, wall decorations, lighting fixtures, direc- 
tional signs, and other items. 

Pneumatic tube and conveying systems can be 
pictured and described, carrying the idea of system- 
atic arrangement on to the plant or warehouse. 

The presentation can be made as complete as the 
facilities and personnel of an organization are 
equipped to produce and trained to handle, while 
the training of both senior and junior salesmen is 
made easy by this method. 

This type of selling has been tried in other fields 
with wonderful results. And already films have 
been prepared by some manufacturers of business 
equipment, and are being used with results that are 
most gratifying. 

The dealer profits in proportion to the success of 
the senior and junior salesmen. But the value of 
the work does not stop here, for employment is in- 
creased all along the line every time a salesman 
effects the closing of a contract. Employees in stock 
rooms, factories, freight yards, etc., are all given 
added work. Recently we figured on one small con- 
tract originated by a junior salesman and closed by 
a senior, that, in addition to the work of our office, 
erection crew, and employees of transportation com- 
panies, over two hundred hours of labor were re- 
quired to manufacture the equipment. 

In view of these conditions, it is not only a profit- 
able, but a patriotic duty for office furniture dealers 
to avail themselves of the most modern equipment 
and sales methods to inform their customers con- 
cerning the advantages of their products and the 
service they are ready to perform, This is a work 
that will not only help to relieve unemployment, but 
will start us on the road to prosperity more quickly 
than anything else we can do, 
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PURPOSEFUL PROGRAM OF THE 

NATIONAL STATIONERS ASSO- 

CIATION AT CINCINNATL OHIO, 
JUNE 5, © AND 7 


mM! MBERS of the trade will be impressed with 
the constructive program which will be 
brought forward at the twenty-eighth annual conven- 
tion of the National Stationers Association to take 
place next month at the Netherland Plaza hotel in 
the city of Cincinnati. Conventionites who had the 
good fortune to attend the Cincinnati convention of 
1924, will hardly feel themselves able to resist the 
lure of that city in 1933, for never before was a more 
enjoyable convention held anywhere in the sta 
tionery industry. The hospitality of Cincinnati is 
supreme and the convention visitor leaves the city 
with a sense of regret yet with memories which will 
lighten many a somber hour. 

The convention will have two days of meeting 
with definite programs devoted to the things with 
which every merchant is confronted today. Among 
the topics to be discussed are the credit situation, 
bankruptcy stocks, the merchandising situation, 
trims in the business and discussions of the follow 
ing definite problems confronting the industry, such 
as the perpetuation of sound outlets, more orderly 
distribution of a closer tie-up between standard man 
ufacturers and standard distributors, what the trends 
in price will be for the balance of the year, typical 
figures on present day business based on breaking 
even and better, how to adjust a business to present 
day volume or as close to present day volume as pos 
sible, how to budget a business system of swapping 
merchandise, what local associations can do at this 
time. 

The dealer or the manufacturer who is not repre 
sented at this convention will miss a most instruc- 
tive meeting, at which more than ever before the 
speakers will get down to definite, practical sugges 
tions. The times demand plain speaking and plain 
speaking is what will take place at the Cincinnati 


Some Details of the 


Sunday morning, June 4, 1933: 
noon: Meeting of Board of Governors. 
Monday morning, June 5: 


day afternoon, 1:30 P. M.: First general session of convention. 
Two big addresses by nationally known speakers. 


dresses. 


convention. The industry already took a long step 
forward when, a few weeks ago, a large group of 
manufacturers met in Washington and decided to 
face the present and the immediate future definitely 
and unitedly. It is believed that the comparison be- 
tween the bank situation and the office equipment 
industry shows certain points in common and that 
the same sort of definite action is desirable for the 
treatment of problems in this field. 


Some of the High Lights 


Following are some of the topics which will be 
discussed at this epochal meeting: 

What does the manufacturer owe to his sound 
outlet? What does the dealer owe to the sound man- 
ufacturer? The National plan for progress in the 
industry—what is it? The Central Committee. Co- 
operation between all associations. The problem 
of bankrupt stocks. How can a dealer achieve a 
sound standing? Budgeting a business for profit. 
How to preserve a sales organization. Local swap- 
ping of merchandise—its value ; how it is done; why 
it is done; what does it do? The perpetuation of 
sound dealers and outlets. How can the stationer 
compete with the new outlets, the chain store, the 
department store, the drug store? What outlets 
are here to stay and why. The next six months— 
how to meet them. 

Round tables on important problems will be pro- 
vided. Bring your problem to the convention and let 
everybody get together and work it out. This is an 
industry meeting. Plans are being made to have 
representatives from all parts of the industry pres- 
ent. This meeting will be the second step in the 
“National Plan for Progress in the Industry.” Sta- 
tionery and office equipment men must lead the way 
back to Better Business. 


Convention Program 


Meeting of Executive Committee. Sunday after- 


Meetings of divisions and commodity groups. Mon- 


Welcoming ad- 
Committee appoint- 


ments. Reports of officers. Monday night: Cincinnati night. This will be unique 
a splendid welcome from Cincinnati to the visitors and delegates from all over 


the country. 


Tuesday morning: Dealers meet in executive session. 


ufacturers’ Meeting—executive 
afternoon: 
problems. Tuesday night: 
ments 
Bank and Commercial Stationers. 


Committee. 


SESSION. 
Joint session of dealers and manufacturers; joint consideration of 
Meeting of stationers having manufacturing de part- 
the problems of such departments. 
Meeting of Manufacturers’ Central Industry 
Veeting of Field Division. 


Dealers’ program. Man- 


Manufacturers’ program. Tuesday 


Meeting of American Institute of 


Wednesday morning: Dealers meet in executive session, continuing dealers’ pro- 


gram. 
grant. 


Vanufacturers meet in executive session, continuing manufacturers’ pro 
Wednesday afternoon: Joint session; final session of convention. 


IV ednes- 


day night: Annual banquet, with guests from all associations in the industry. 
Thurday: Annual golf tournament, all day, at Kenwood Golf Club, where na- 


tional championships are played. 
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EDITORIAL 





Price Trends Apparently Upward 
@@Our attention has been called to the fact that 
the price of paper used in making filing supplies has 
appreciably increased, and the suggestion is made 
that this fact may be a forerunner of advancing 
prices in other markets, and that merchants should 
bestir themselves and get orders in early. 

Straws show the direction of the wind. From 
several quarters have come indications of price ad- 
vances as result of some slight impulse to business. 

When the Government went off the gold stand- 
ard, the price of commodities began to rise. Immedi- 
ately there was a call for grain cars, so men had to 
be put to work on old cars to get them ready, and in 
some cases new cars were ordered to the amount of 
hundreds, thus putting more men to work. All 
along the line things began to pick up. Car loaders 
had work; merchandise began to move; there was 
activity in the freight yards, and some more men 
were put on full time. 

In other lines, too, there are evidences of increased 
movement. Steel mills report more orders—sufh- 
cient to keep plants running at about twenty-five per 
cent capacity. 

In the automobile industry it is reported that used 
cars, popular in recent years, are giving out, and 
those in need of cars are turning to new models in 
the lower price group. 

Travelers report a better feeling throughout the 
country—more cheerfulness and a certain confidence 
in the outlook. 

Business in the larger retail establishments shows 
improvement. 

Recent activities in the stock market are sugges- 
tive of better things, though of late years specula- 
tive stocks have suffered great loss of prestige as a 
business barometer. 

The return to normalcy may be likened to the 
coming of spring, which in this latitude is always 
coquettish. One day Mr. and Mrs. Robin are hunt- 
ing worms and examining prospective abiding places 
as the warm sun pours out his beneficent rays. The 
next day comes a cold nor’wester and the erstwhile 
happy pair are discovered sitting under the dripping 
eaves of some house, sad and disconsolate, while the 
sharp wind shakes down snowflakes as big as two- 
bit pieces. But the recurrence of the seasons is in- 
evitable—and so are industrial cycles. Much of the 
toll due for our error has been taken and it would 
appear that we are now at liberty to proceed on our 
way. 

oo 


The Stationers National Convention 
@@0On another page is an outline of the important 
work which the annual convention of the National 
Stationers Association will take up early next month 
at Cincinnati. 

The National Association, released to an extent, 
from the threat which for years has hung over all 
business associations, expects to go ahead, lawfully, 
of course, to remedy certain abuses which have long 
held a check-rein on progress. 

The good work of the Association will benefit all 
sound-thinking stationers, whether they are mem- 
bers of the organization or not, and we advise all 
who can do so to attend and participate. 


Mistake to Impair Commerce Department Efficiency 
SSWhile the economies being effected by the Na- 
tional Government are generally approved, some 
manufacturers in the office equipment industry and 
some of their representatives who travel abroad ex- 
press concern over the proposed curtailment in per- 
sonnel and offices in the Bureau of Foreign and 
Domestic Commerce. This Bureau is the nation’s 
most effective agent for the promotion of interna- 
tional trade. Its personnel consists of able, experi- 
enced men, whose service is highly valuable to those 
engaged in placing United States manufactures in 
foreign markets. 

It is hoped that any changes in this important 
department will be made only after full considera- 
tion of their effect upon our foreign commerce upon 
which depends employment in many divisions of in- 
dustry. 

In commenting upon the value of the Bureau, one 
man who has traveled the South and Central Amer- 
ican countries and Europe writes: 

“On untold occasions the Bureau offices, at home 
and abroad, have saved me a great deal in the way 
of time and expense. They have oftentimes paved 
the way for me to conclude my business with no 
loss of time, enabling me to depart for other points. 
They have rendered it unnecessary for me to spend 
time investigating, and by their mature judgment, 
and intimate knowledge of local matters, have 
guided and informed me as to local circumstances 
as applying to my problems.” 

o> 
No True Economy Without Modern Office 
Equipment 

@@4In the London Letter on page twenty-four of 
this issue, it is reported that Sir Joseph Burn, K, B. 
E., general manager of the Prudential Assurance 
Company, Ltd., London, England, spoke at a recent 
informal meeting of the Office Appliance Trades 
Association of Great Britain and Ireland on the sub- 
ject, “There Can Be No True Economy Without 
the Introduction of Modern Office Equipment.” In 
the development of his theme, Sir Joseph indicated 
that present business difficulties could not be sur- 
mounted without the aid of carefully chosen me- 
chanical office equipment. As proof of his asser- 
tions, he referred to the fact that his company has 
effected economies of nearly £3,000,000 during the 
past two or three years through the mechanizing of 
office routines and procedures. He pointed out 
further that apart from the saving in money, accu- 
rate and up-to-date information (whose value is in- 
calculable) was always available. 

That a large user should take up the burden of the 
manufacturers’ song and sing it with enthusiasm is 
particularly significant. For a long time office 
equipment producers have been stressing the neces- 
sity for modern efficiency in office machines and fur- 
nishings, but their statements have been accepted 
as “what might be expected,” much like the pane- 
gyrics of an indulgent parent. Sir Joseph’s words 


are from the purchaser’s viewpoint; they carry the 
weight of impartiality; they limn an actuality and 
not a rosy tinted belief; they are consequently 
potent weapons in the hands of alert salesmen of 
office equipment. 
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PRACTICAL RETAIL CREDIT SYSTEMS 


HERE isn’t any perfect credit system, ours included Some Suggestions by H. M. 


But the system which we have had in operation about 


six months has been more definitely helpful than any other Russell of the Russell Sta- 
method we have used in handling credits. We developed 


this idea from one of the prize-winning systems sent to tionery Company, Amarillo, 
he National Association in Washington ry r ° - 
gg a we Texas, Wherein He Outlines 


Instead f having a book at the floor salesman’s dis 


posal containing a list of all of the customers of the hous His Own System in Reply to 


with current ratings on all of them, we have a book carry 


ing cards of customers whose accounts are stopped, o1 a Suggestion from a Corre- 
whose accounts are for any reason doubttul his is ar 
spondent 


ordinary 3x5 plain horizontal ruled visible index sheet 


The sheet as carried in the binder ordinarily carries only 


the name of the concern or individual, and the initials of 
salespeople who may handle that account. For instance, 
if we want to stop the open account of C. Smith, our the cash on that (probably two or three months while 
credit man would send down one of these forms with the we skirmished around trying to find that much) but in 
name in the index space at the foot of it, together with principle, he should receive it right now unless the cashier 
the abbreviated date when the card is made out Chis or the credit department to whom she might refer the 
card would go to every person on the sales floor, and each check had serious doubts about the salesman’s judgement 
person would initial it That brings it to the attention But in case the check was for $1.75 or $2.25 or something 
ft each person who would ordinarily be expected to pos like that, the transaction would be quickly completed. On 
sibly handle such a sale Phen, when Mr. ©. Smith comes the other hand, if the salesman didn’t know Mr. Smith 
into the store and orders a fine large bill of goods or a or if he had good reason to doubt the goodness of his 
fine little bill, any of them are fine nowadays, and says check he would write “RLSn” on it, and he would go 
“charge it,” there will be some delay. Of course, we hope  .y, y rapping up the package. Before he handed Mr. Smith 
that the delay can be handled pleasantly and amicably, but the package, some one from the office would be down to 
we do reasonably expect that the delay will be handled : 

talk over the depression with him, pleasantly we hope, 


positively and to the satisfaction of the man who passes 
but positively we intend 


n these credits 


Now it sometimes happens that customers improve their ' 

RESET SOREHEOES 50 CES ie SOROERE 1) ARS ONee Nene On Conditions Generally, and Comparative Figures 
Of course, we want to encourage the selling of everything 

we can to acceptable open accounts. In such cases, the Mr. Russell's views on conditions, as expressed last Feb- 
credit man sends around a memorandum sheet showing ruary in a communication sent elsewhere, are witty and 
that this account is in good standing, and has everv sales to the point. “It may be,” he said, “that we can cure this 
person initial it \rhen he takes the stock card out of the depression by forgetting about it, as many of our sweet 
credit file Che system suggested by the National Sta spirited writers and speakers keep suggesting. But I no 
tioners’ contest last summer included the use of a card in tice that a lot of those birds have quit paying their debts 
a contrasting color which would be put in the credit files And although we haven't made any money in two years, 
In ordinary practice, this is not necessary Che difficulty we have paid our bills on time, owe less money than we 
of handling two or three colors gums up the system som« ever did, and don’t owe the bank anything. We have been 


what, and there is plenty to gum up any system in any able to do this by an orderly liquidation of merchandise 


on hand and of accounts receivable 


place 

This stop card visible book is available for reference at The foregoing was by way of a conclusion to som 
sll times. It has nothing on the cover to show what it is comments on a questionnaire sent out by the National 
and it is apparently only an address book. But whenever \ssociation [It is so difficult,” said Mr. Russell, “that 


it is almost impossibl get exactly comparative figures 
a salesman is in doubt about a transaction, he can quickly ' , P eve splcerigcg P 5S 
from different businesses. For that reason, the items, ‘per- 


refer to this | k This does not give all of the necessary ' ‘ ' ; 2 
centage of total expense and ‘percentage of salaries may 
informatior n every possible transaction. But it does 7 A 
, ‘ be figured on different bases from different reporting con 
give some useful information on many accounts \ sys : 
cerns But I think that most of the members who co 


tem which requires daily checking by the credit depart : 
operate in this plan operate printing plants also—most of 


| | 


ee Wows ¢ e practical them larger than our printing plant her In our case it 
Pneumatic Tube System Helpful is necessary to keep our printing accounts with a slightly 
ia ebay eis Gea win het ene wabdeatlé the ween different setup from that used for the remainder of the 
‘ business \ll shop payroll is charged to the printing 
very helpful in the handling of checks and charges. We plant together with a share of office salaries 
have a simple arrangement on personal checks given bj “In our answer for percentage of salaries, we have in 
customers whereby the sales person initials the check cided payroll of all kinds, even the salary of the boss, 
and adds an extra initial, either “n” or “y,” according t who is still drawing pay, but not out of anything earned 
whether or not he knows the giver of the check and be in the last two vears and more 
lieves the giver to be good tor the amount. For instance, “I should like to see comparative figures on percentage 
if Mr. C. Smith, well known and well-to-do business man, of taxes—city, state, county and school These can be 
gave the salesman a check for $5,000, he would promptly comparative figures from any business, because they are 
write n the corner of it “RLSy,.” and would relay it to figured upon the total volume of business—printing, sta 
the office here would perhaps be some delay in getting tionery and other departments.” 
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MACHINE SHORTHAND 


Discussion of an Idea Orig- 
inating in the Mind of F. E. 
Wright of St. Louis, and by 
Him Offered to the Readers 
of This Journal for Consid- 
eration and Discussion 


conflicting conditions, the production 


N VIEW of the 
of more and more scientific machinery on the one hand 
and those on the other hand who claim that machines de- 


prive them of a livelihood, should we or should we not 
continue to advocate more machines that save labor? Per- 
haps it would be well, however, to draw a line of demarka 
tion between labor-saving and man-saving. So long as a 
machine saves mental and physical fatigue as well as time, 
but does not throw one out of a job, its use must be re 
garded as a step in advance. 

Since the inception of modern shorthand, perhaps one 
hundred years ago, its limitations have been realized, but 
its usefulness has steadily advanced from the courts, wher 
it was first used in taking testimony, to the business world 
something like sixty years ago or so. Shorthand is neces 
sarily made up of hieroglyphics and numerous attempts 


have been made to evolve a machine that would eliminate 
the tendency toward illegibility. 


Machine 


the machine method of supplanting shorthand uses alpha- 
PI I 


shorthand is not what the phrase implies, for 
betical characters instead of hieroglyphics. The execution 
of symbol characters of whatever system is difficult and 
requires considerable manual skill. Their rapid execution 
so that they are legible requires still greater skill. It is 
much easier, however, to depress a key or a series of keys 
than to execute hieroglyphics rapidly and accurately, pro- 
vided the keys of 
order and sequence as to fall conveniently under the hand 


such a machine are arranged in such 


The typewriter is not the solution of the difficulty. The 


difference between typewriting and machine shorthand 


so-called is that the 
while the latter records two or more letters simultaneously, 


former writes but one letter at a time 


word or phrase with 
that the 


making it possible to write a whole 


one stroke or movement The fact practical 
manipulation of machines of this type requires code has 
limited their usefulness. None of these machines function 


quite to the same end as the one the writer has in mind, 


if found to be mechanically practical. A codeless machine 
would eliminate the necessity for interpretation. It would 
be advantageous to have a machine the keys of which are 
arranged in groups, the letters of which would in turn be 
arranged in the sequence in which they appear in orthog 
raphy. On the typewriter keyboard, the letters are not 
In sequence according to orthography, making it necessary 
thoroughly to master the keyboard to acquire skill 

| have in mind a machine having a keyboard with keys 
arranged in groups, with the letters in sequence according 
to orthography, forming certain specific combinations and 
Such 


shorthand, longhand or the typewriter for personal con- 


syllables a machine would be an improvement over 


venience. There would be no code writing, but only a 


few abbreviations for frequently recurring words, which 


would be perfectly understandable. The writing would be 


one could read it after learning 
familiar 


so easily read that any 


the few abbreviations used. Once one became 
with the position of the keys representing the given com- 
binations, he would have the entire machine as well as the 
language mastered to such a degree that he could write 
any word without hesitation. 

\ machine ef this type could be used for all purposes 
where writing is used, court reporting, commercial dicta- 
tion, reporting public speeches, sermons, etc. Likewise, 
for copying the ideas of others 

Che machine I have described is but an expedient, a 
ineans to an end, to get thoughts and ideas committed to 
paper rapidly and accurately. 

An orthographic sequence machine of this kind where 
two or more letters are depressed simultaneously would 
not abolish or eliminate longhand, shorthand or the type- 
writer, because these means of writing still would have 
their place in the recording of language. 

The purpose of this article is to stimulate interest on 
the part of those of an inventive turn of mind to induce 
them to work on such a machine and endeavor to make it 
a reality. The mechanical problem involved in such a code- 
less machine as I have described is no small part of its 
creation and constitutes a feature which I have not and 
would not attempt, for the evolution of the keyboard alone 
is a problem of sufficient complexity to absorb my own at- 
tention and ability. 

] have been working on 
described, but the keyboard I have evolved so far proved 
to be impractical because of its size, but of its ultimate suc- 


such a machine as is herein 


cess, I feel confident, although it may prove to be beyond 
my own ability to work it out. 

I, therefore, address these ideas to readers of Office Ap- 
pliances to stimulate those who possess the necessary tal- 
ents to work out a new kind of writing machine, which | 
believe to be of paramount importance in the recording 
True progress rests in the principle of live 
Therefore, 


of thought. 
and let live and not in destructive criticism. 
all things that are good and useful should be preserved. 
! am not here criticizing any machine or system, but | 
wish to emphasize that out of all good things come still 
better things, and I trust that at some future time not far 
distant a new method of recording language will be de- 
vised somewhat along the lines described, which will elim- 
inate the present drudgery involved in the mechanical 
process of translating thought to paper. 
waiigllltiictens 
Philadelphia Steel Association Active 

The Philadelphia Steel Association has recently com- 
pleted a plan under which all members of the local organ- 
ization can participate in the use of credit information. 
The purpose of this action is to avoid the possibility of a 
prospect who may have need of a large quantity of steel 
furniture splitting up the order among several organiza- 
tions in the hope that credit will be extended. It is stated 
that in Philadelphia the steel men have encountered annoy- 
ing experiences among buyers who have no credit stand- 
ing purchasing from one organization and moving out of 
their offices before paying for the equipment, and making 
additional purchases elsewhere, thereby having their office 
The aim of the 
association is to prevent this by giving full information to 


furniture at the expense of the industry. 


members, 
The association is also coordinating its trucking experi- 
ences so that all members can benefit by delivering mer- 


chandise at minimum cost. 











WATCH YOUR STEP 


By M. L. Hayward 


When the Salesman Breaks the Law 

“I'll give you a mighty nice commission if you'll place 
some of these Ajax desk pads that I’m handling,” the sales- 
man suggested. 

“How much?” the office appliance dealer queried. 

“20%.” 

“And what selling territory could I have?” 

“You can have the whole state.” 

“T’ll take a shot at it, on those terms.” 

“Of course, I'll forward the goods to you, you'll sell ’em 
and turn over the money to us, and we'd have to have a 
bond, $1,000 at least, to provide that you'd account for all 
money taken in, and return all unsold pads on demand,” 
the salesman suggested, the dealer furnished the necessary 
bond, signed by his partner, did a flourishing business for 
a few months, and then departed for parts unknown and 
inaccessible, and without turning over $200 which he had 
received from purchasers of the consigned goods, where- 
upon the salesman promptly called upon the partner to 
make good the resulting loss. 

“Did you comply with the requirements of our state law 
in reference to non-resident salesmen?” the dealer de- 
manded. 

“T did not,” 

“And I presume you are aware that our law says that 
it is unlawful to sell goods in the state without complying 


the salesman was forced to admit. 


with the requirements of the law in all respects.” 
“Yes, I believe that is true.” 
“And that being true, I don’t recognize the bond, and 
won't pay you anything on account of your alleged loss.” 
“We'll sue,” 
“Crack on, as fast as you like,” 
quite safe in taking this ground, as, in a recent Massa- 
chusetts case, the evidence showed that X employed Y to 


the salesman threatened. 


and the partner was 


sell intoxicating liquors in territory where such sales were 
unlawful, Z gave a that Y would account for the 
liquors and money received by him, Y failed to account for 
1,000 bottles, X sued Z on the bond, and the Massachusetts 
Supreme Court ruled that X could not collect on the bond, 
on the ground that the employment was illegal. 


bond 


In a few states, however, including South Carolina and 
Ohio, the courts have ruled the other way on the ground 
that the agent, having received money which belonged 
to the principal, will not be permitted to retain the money 
on the ground that the transaction in which he received 
it was contrary to law. 

eo @ ¢ 
Did the Buyer Accept? 

The so called “Statute of Frauds” is a law that no busi- 
ness man may safely ignore. 

For instance, if an office appliance dealer agrees to buy 
and a wholesaler agrees to sell supplies over and above a 
certain value, then the sale is not binding unless there is 
a part payment, an acceptance and receipt of the supplies, 
or part thereof, by the buyer, or a signed memorandum of 
the sale, and the law is equally plain that the mere delivery 
of the supplies by the wholesaler to a common carrier or 
at a place named by the buyer, is not, in itself, an accept- 
ance and receipt of the supplies sufficient to bind the 
buyer. 

Suppose, then, that there is a mere verbal sale of sup- 
plies, no part payment, and no acceptance and receipt by 
the dealer, but, after the sale has been made, the dealer 
agrees to sell the same supplies to a customer. The dealer, 
however, fails to get a written contract with his customer, 


the new buyer “backs out,” and then, when the supplies 
arrive, the dealer refuses to accept them, on the ground 
that there was no binding contract between himself and 
the wholesaler. 

“There was nothing in writing, and no part payment, so 
I’m not bound unless I accept and receive the supplies,” 
the dealer contends. 

“That’s true, as a general proposition, but, when you 
sold the supplies to a third party that was equivalent to 
an acceptance and receipt,” the wholesaler retorts, and the 
law on this point is in his favor. 

“But receipt and acceptance need not be contemporane- 
ous with the alleged contract, if made in pursuance of it, 
nor need they be simultaneous. The former may precede 
or follow the latter. No act of the vendor alone can be 
effective to make delivery, without receipt and acceptance, 
take the case out of the statute. If the vendee does any 
act to the goods, of wrong, if he be not their owner, and of 
right, if he is their owner, the doing of the act is evident 
that he has accepted them,” says the Maine Supreme Court 
in a case on the point, 

* * * 
When the Bank Goes Bust 

“You owe us $300 for supplies that’s past due,” the sales- 
man explained. 

“Here’s a check on my local bank in payment, and there’s 
money in the bank to pay it, but you’ve got to cash it at 
once, and if you hold it you hold it at your own risk,” the 
office appliance dealer explained. 

“Hand over your check,” the salesman suggested. 

“But I want a receipt before I do.” 

“You can’t expect a receipt until the check’s cashed,” 
the salesman demurred. 

“If I don’t get a receipt, you don’t get the check,” the 
salesman wrote the required receipt, and accepted the 
check. 

This conversation took place on a certain Saturday after- 
noon, the salesman immediately forwarded the check by 
the mail to the head office of his company in another state, 
and requested that the check be endorsed and returned to 
to the salesman, so that he could present it for payment 
at the local bank on which it was drawn. 

Sunday was a quiet day, Monday and Tuesday the local 
bank was open as usual, paying checks, and transacting 
ordinary banking business, but when the doors closed 
Tuesday afternoon they closed for good, and the State 
Banking Department took charge. 

Wednesday morning the salesman received the check 
from the head office, took it to the bank, and found a sign 
in the window which said “nothing doing,” or words to 
the same effect, whereupon he went to the dealer, de- 
manded payment, and received the same reply. 

“IT warned you that the check must be cashed at once, 
you didn’t present it within a reasonable time, and that re- 
lieves me,” the dealer contended, and the Supreme Court 
of Oklahoma in a recent case reported in 221 Pacific Re- 
porter, 1003, decided that he was right. 

“Where a check is drawn and made payable to a payee 
residing in a place distant from the place of payment, the 
rule of law allowing a reasonable time for the passage of 
the check by United States mail to and from the resedent 
of the payee has no application, where the payee accepts 
the check with notice that any delay in presentment of the 
check is dangerous,” said the Court. 
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W. A. Sheaffer Pen Company Enters 
Adhesive Field 


Presents Several Items in New Form with New 
Marketing Policies 





After four years of extensive experiments and practical 
tests, the W. A. Sheaffer Pen Company of Fort Madison, 
la., announces a new line of adhesives under the brands 
of Skrip-Grip liquid paste, Skrip-Grip mucilage, Sheaffer 
school paste and Paralastik—a new gum adhesive for past- 
ing paper and other flexible The first ship- 
ments of Skrip-Grip and Paralastik were made in April. 





materials. 
“In marketing the new products,” says a representative 
of the company, “the company will follow the policies 
upon which it built its outstanding success with its fountain 
pens and writing fluid. A dominating feature of our policy 
and practices is profit to the dealer first and our profit will 
take care of itself.” 

“Skrip- 
Grip liquid paste represents four years of development for 
its perfection. In that period it was furnished to large 
and small users who carefully checked the results by which 
we were enabled to arrive at a degree of excellence. This 
liquid paste, of perfect white color and maximum smooth- 
It is for office, household and school use. 
To supply every demand, 


Defining these new products, the company says: 


ness, is stainless 
No water is required in using it. 
it is packed in a full range of sizes, including a two-ounce 
green glass jar with a suction rubber brush as well as a 
two-ounce tube with pinseal and handy spreader outlet. 
There is a four-ounce 
brush to 


These two retail at fifteen cents. 
tube equipped with the 


retail for twenty-five cents. 


Ever-Ready fountain 


“This ever moist brush which is used also with Par- 


alastik is something of our own development. It gives 
neat and quick application of the adhesive without soiling 
the user’s hands or wasting the fluid. Its construction pre- 
cludes its drying out and it will serve as long as the tube 
lasts. The brush is a sales builder. It is reserved for the 
twenty-five cents tube of Skrip-Grip and Paralastik. 
“Paralastik opens up a great new field. It is a new gum 
adhesive for general office, home and school use. It in- 
corporates features not found in paste and mucilage. It 
holds the thinnest paper absolutely flat without curling or 
It is water-proof and will not discolor the thin- 
paper. An advantageous feature is that though it 
sticks tightly, the material which has been pasted may be 
Any surplus of Par- 
alastik can be rolled away by brisk rubbing, leaving an ab- 
solutely clean surface. It may also be used like rubber 
cement for general office and commercial art use and for 
this purpose is packed in quart emerald glass jars. There 
is a two-ounce tube retailing at fifteen cents for the smaller 
consumer. With the four-ounce retails for 
twenty-five cents, goes the ever moist fountain brush. 


wrinkling. 
nest 


removed with care without tearing. 


tube, which 


“Then there is Skrip-Grip mucilage. It has a clean and 
It sticks paper to anything. It is capital 
We have perfected a 


pleasant odor. 
for office, home and library use. 
handy spreader jar with an improved rubber spreader cap 
for the mucilage. There are two smaller sizes, two-ounce 
and four-ounce, packed in counter display cartons, which 
It is 
also packed in larger size for office and school use, includ- 


retail at fifteen and twenty-five cents, respectively. 


ing a six-ounce office jar to retail for thirty-five cents. 
There is also a pint jar and a quart jar. 

“The school paste is designed particularly for school, 
kindergarten, library and home use. It is sold in a jumbo 
tube, retailing for ten cents. It does not bear the name of 
Skrip-Grip. The school paste tubes are packed in one dozen 
sight-selling display cartons. 
adhesive line is unique. 


“The packaging of the new 
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There is a family resemblance for all the numbers. This 
is achieved by the color scheme of chocolate brown and 
light buff. All of the fifteen and twenty-five cent sizes are 
packed in an attractive counter carton.” 
—_——_@—— 
How to Establish a New Dealer 


By Charles Lemhoff 


You are now entering the city of Enterprise, Ala. You 
have never been there before, so you are in the dark as 
to who would make a good dealer for your specialty. 

Walk into the bank, introduce yourself to the cashier, 
and then ask this question: 

Mr. Cashier, who in your estimation would make a live 
dealer for us? Please give me the name of some one of 
good standing in the community, one who is honest and 
has, in a measure, been successful in business. 

Perhaps he will say, “What's the matter with me?” 

That is your cue to uncover your typewriter, adding ma- 
chine or whatever specialty you have, and ask permission 
to demonstrate it, stating that you would like to have his 
opinion on it. 

When you have finished your demonstration and you 
have interested him sufficiently, he will ask this question: 
“What is the wholesale price?” Your answer is this: 
“If the profits are large enough and the wholesale price 
meets with your approval, will you accept the dealership?” 

In nine cases out of ten, all that becomes necessary is 
However, should he say 
Fur- 


for you to write the contract. 
“No,” you are still in the clear to establish a dealer. 
thermore, you have not told him the wholesale price. Do 
not peddle the wholesale price all over town. If you do, 
it will be impossible for you to get a dealer, and you will 
be unable to sell your specialty at list. 

If this plan does not bring results, have the sales man- 
ager throw the towel in the ring for you. 

—__g——— 


New York Sun Pays Compliment to J. H. Rand, Jr. 

The New York Sun devotes a column each day to the 
general subject, Who’s News Today. In its issue of April 
6, the subject was J. H Rand, Jr. The story tells how Mr. 
Rand, just out of Harvard, invented a method of fumi- 
gating a bank. Then he invented a billfold automatically 
to fumigate money. 

Advancing from the concrete to the abstract, he is still 
concerned with great fiscal fumigations. He is chairman 
of the directing committee of the:Committee for the Na- 
tion, which published on April 6 its “Five Next Steps to 
Rebuild Prices and Purchasing Power.” This committee 
is composed of nationally known industrialists and manu- 
facturers. The story mentions his career in college, where 
he made the football team of 1908, his subsequent expe- 
riences in business, the organization of his own company, 
the merger of his own and his father’s companies, the or- 
ganization of Remington Rand, Inc., etc. 

The report concludes with the remark that Mr. Rand 
is vigorous, inventive and has a sometimes naive and 
homiletic disregard of Wall street sanctities and taboos. 
He represents the pragmatism of American business man- 
agement. 

On the night of April 11, Mr. Rand led a round table 
forum at the Town Hall Club, 123 West Forty-third street, 
New York, where the subjects of inflation, price fixing, 
the advisability of forcing wages and prices up by artificial 
means were discussed. Mr. Rand repeated his suggestion 
previously made that the price of gold be raised seventy- 
five per cent in order to liquidate an accumulating debt. 
He also advised a two-year anti-price fixing moratorium 
during which all levels of industry and agriculture could 
be balanced. 








ARTISTIC EXTERIOR OF THE UNDERWOOD ELLIOTT FISHER GENERAL MACHINE EXHIBIT AT CHI 
CAGO'S “CENTURY OF PROGRESS" EXPOSITION This handsome structure, which is only one portion of 
Underwood | tt Fisher exhibit, will house a display f the company's complete line of accounting 
ichines, adding achines and typewriters During the entire period of the Fair, these machines will be d 
ived and ds nstrated for the benefit of visitors The other half of the exhibit is located diagonally across 
the sectior hown and leads into the circular display roon which is surmounted by the tower illus 
’ ! Measu g thirty feet in height, this tower adds greatly to the impressiveness of the exhibit In that 
t f the exhibit not here shown there will be presented a history of the development of record writing 
e the sat mamtnat hrough the ediun f the Progress Show in illusion performance with live actor 


OFFICE EQUIPMENT FIRMS AT 
"A CENTURY OF PROGRESS” 


International Business Machines Have Important = [urnished by the International Business Machines Corpora- 


Exhibit tion 





The International Business Machines Corporation ha 
leased one entire wing of the General Exhibits building at The Burroughs at A Century of Progress 
\ Centur ft Progress ex tion in Chicago and will The Burroughs Adding Machine Company will have an 
ive on d iy new mod seven hundred products mportant display which will cover their entire line. At 
during the five months of the expositior This corpora ne end of the space they will tell briefly the story of 
tion and th S. Steel Cor ition have reserved th iccounting Six murals in strong colors will depict the 
largest exhibit spaces in the building where there will als storv from the time man first began to count on his fingers 
be assembled the products of several hundred of th up to the time the adding machine became a practical tool 
world ther ding manutacturers for man to use. Supplementing these six murals there will 
In addition to its regular exhibit, the I. B. M. will install be a smaller size treatment of words and drawings to in- 
1 system of more than two hundred electric clocks in the dicate man’s attempt to develop devices to assist him in 
several public halls and exhibit spaces These clocks will the calculating and recording of computations. Some re- 
be controlled from a large two-pendulum master clock ir productions of early devices and early models of adding 
the company’s pavilion Every second of time will bi machines will be displaved [The numbers and symbols 
transmitted « tricallvy from the Elein Observatory. Elev for numbers used by certain tribes or races in certain eras 
[ll., t the master clock and automatically relaved fron will dept t the story of numbers 
there to the tw hundred dials mentioned All of the The rest of the Burroughs display will be devoted to 
clocks wil e self-regulating nsuring uniformly correct typewriters, cash registers, cash machines, adding and ac- 
time everywhere in the ground counting machines and correct posture chairs, in an en- 
The company has erected in its enclosed wing a tw deavor to convey to the public the range of the company’s 
st , t issical de n which will be distinct products and their adaptability to all types of work in 
from the modernistic structures of the exhibition. In this business offices These will be displayed in a manner to 
wuilding tl mpanvy will show its complete line t elk attract the greatest amount of interest and at the same 
tric tabulators and accounting machines, time recording time be, so far as practicable, self-explanatory 
equipment and electric tit ystems, retail store equipment There has been no attempt, however, to display all of 
industrial scal sound reproducing equipment, et the company’s models or even the large number that they 
All the record keeping, a unting and weighing opera usually present at business shows. On the contrary, they 
tions exhibit vill be handled by means of equipment will show a comparatively small number of models to 
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accounting 
that 


illustrate different principles of operation and 


to create an impression of the range of work their 


products are capable of handling 


; ‘ * 


A. B. Dick Company Exhibits at Fairs of 1893 
and 1933 
The development of stencil duplication will be presented 
in an interesting exhibit at A Progress by 
\. B. Dick Company. this 
fair, the Mimeograph exhibit will not consist primarily of 
What the process is, 


Century of 
In harmony with the spirit of 


machines, accessories, et« 


work 


visualized, 


supplies, 


what it does, how its is done and how it has pro 
and dramatized in action, en- 


vressed will be 


hanced by colorful, modern lighting and background e 
fects 


Across the top ofl the 
cess of Office 


™ The 


In a small space 


exhibit will be lettered 


Mimeograph Pri Printing.” 
centered at the entrance of the exhibit the complete process 


will be shown producing prints 


Inviting visitors into the central room of the exhibit 
will be two curving walls with architectural recesses, in 
which, under special lighting, will be displayed Mimeo- 


graph prints produced by various classifications of users 

A circular, central room will be finished in blue with a 
silver dome and indirect cove lighting in blue. A fascinat 
picture will be in continuous operation in this 
effect it takes the Orient t 


contrasting skilled hand labor with most efficient 


ing motion 


room In visitor from the 


Chicago, 


modern American manufacturing methods in the develop 


ment of the Mimeograph process. Behind glass-covered 


recesses in the walls of the room various factors of the 


process will be displayed and described. The unity of the 
All factors being equally essen 


Mimeo- 


preparations, 


process will be stressed. 


tial to the will be given equal emphasis 


proce ss 


vraph stencil paper, Mimeograph printing 


Mimeograph accessories and machines The remarkable 


half 


fundamental principles of the process itself 


conveniences added during the century without 


past 


changing the 


will be shown. Newest developments, including Derma- 
print (photographic) stencils, Mimeo-illustration-inserts, 
Mimeoscopes, lettering guides, new styli, Formograph 
stencils, newest models of Mimeographs, etc., will be dis- 
played 


Mimeographs and prints displayed at the World’s Colum- 


bian Exposition in 1893 will also be part of this exhibit 
\. B. Dick Company is one of the few organizations to 
take part in both Chicago World’s Fairs under the same 
leadership and company name. 

Above the displays on the circular wall of the central 
room will be a mural depicting the world leadership of 


the Mimeograph through fifty vears of helpful 


process 
service in communicating ideas and multiplying time for 


business, education, religion and government 


* + of 


The Waterman Fountain Pen Exhibit 


Phe exhibit of the L. E. Waterman Company at A Cen- 


tury of Progress will be located on the first floor of the 
General Exhibits building, Group I, Booth 16 
rhe principal feature of the exhibit will be the display 


of hands of famous people modeled from life by Miss Helen 
Leidloff. 
such as Bobby 
ninoff at the 


since it emphasizes the 


These are shown in various characteristic poses, 
Jones holding a golf club, Sergei Rachma- 
The collection is particularly ap- 
that the Waterman 
a style of pen point and a pen holder to 


piano, etc. 


propriate fact 


Company makes 


suit every type of hand. 


The display will also show the steps in the process of 


manufacture of both the gold pen and holder for Water- 
man’s Ideal fountain pen; and a model of the factory at 


23 


made. Of particular in- 


Newark, N. J., 


terest in a setting of modern merchandise will be a display 


where they are 


of the earlier types of Waterman’s pens including one of 
the first 1883 by L. E. Waterman—said to have 
been the first practical and successful fountain pen. Other 
half century ol 


made in 


models show improvements made in a 
progress in fountain pen manufacture. 


* » * 


Other Exhibitors in This Field 
Among other office machinery and equipment concerns 
which will participate in A Century of Progress exposition 
Felt & Manufacturing 
Comptometer; Inc., 
Sanford 


adhesives; 


the following are noted: Tarrant 
Varityper, 
Manufacturing 
National 
registers, account- 


Company, Chicago—the 
New York, N. Y. 
Company, Chicago 
Register Company, 


typewriters; 
inks 
Dayton, O. 
Addressograph-Multigraph 


and Cash 


cash 
ing machines, etc. Corpora- 


tion, Cleveland, O.—addressing machines and systems, 


folding machines, etc.; 
Deerfield, Ill.—rubber 
Sales Company, 


machines; 


duplicating machines, 


Corporation, 


type-styl 
American Evatype 
stamp making equipment; Dictaphone 
Inc... New York, N. Y.—dictation 
Appliance Company, Chicago—advertising display devices, 
devices for the production of advertising signs, etc.; York 
Safe & Lock Company, York, Pa.—safes of every kind, 
vaults, etc.; Diebold Safe and Lock Company, Canton, O. 
safes, locks, ete.; Triner Scale Company, Chicago—postal 
Visible Records Equipment Company, Chicago— 
indexes and accessories; The Wahl Company, Chi 
Ill., Wahl “Eversharp” mechanical pencils and foun- 


Reynolds 


scales; 
visible 
Capo, 
tain pens. 
— 
National Convention in Chicago Coincident with 
Big Fair 
The annual convention of the National Typewriter and 
Office Machine Dealers Association held August 
14, 15 and 16 in Chicago, and the interest in this year’s 
affair should be considerably augmented by A Century of 
Progress exposition which will be going on in Chicago at 
Every typewriter man will want to attend this 
will find themselves able to do so, 


will be 


that time 
convention and many 
for there has never been anything quite like the Chicago 
exposition nor has there ever been a convention the like 
of which will be held in Chicago next August. From every 
point of view, the trip to Chicago will be worth while. 

The paid-up membership of the National Typewriter and 
Office Machine Dealers Association is today double what 
it has ever been before and it is stated that beyond any 
doubt this year’s convention will be in many respects an 
outstanding event. 

scanned 


Beckford Joins Doten-Dunton 

\. F. C. Beckford, at one time with Marshall Field & Co., 
and later sales manager for the Clemetsen Company, Chi- 
cago, has joined the Doten-Dunton Desk Company as sales 
representative. His activities will probably cover the ter- 
ritory east of the Rocky mountains. When he was with 
Marshall Field & Co. he was often visited by Doten-Dunton 
the Middle West and Southwest. He was 
sales representative for Clemetsen. 


dealers from 


at one time eastern 
Office Appliances extends cordial good wishes. 
——— 


Pryor Now Representing Trussell 
James D. Pryor, formerly with Irving-Pitt Manufactur- 
ing Company and Boorum & Pease Company and now 
operating as manufacturers’ representative with headquar- 
ters in Chicago, has been appointed to represent the Trus- 
sell Manufacturing Company in a central western territory. 
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Representatives of office equipment concerns abroad, visiting the United States, are cordially invited to make the 


offices of this journal their headquarters. 


The staff at the main office, 417 South Dearborn Street, Chicago, 


and the staff at the branch in charge of C. H. Everly at 1601 Pershing Square Bldg., Pershing Square, 42nd 


St. and Park Ave., New York, will be happy to be of any possible service. 


While the facilities at New York 


are not so many as at Chicago, there will be found the same desire to serve. 


LONDON NOTES AND NEWS 
By Mr. Vincent Jackson 


United States manufacturers traveling to London are cor- 
dially invited to call upon Vincent Jackson at 22 St. An- 
drew street, Holborn Circus, London EC 4. Mr. Jackson's 
association with the trade and his contacts with its organ- 
izations afford him information valuable to those desiring 


to cultivate the British market. 


In subscription matters, 


Mrs. S. S. Elliott, 6 St. Bride street, London, EC 4, is the 
authorized representative of Office Appliances in the 
British Isles. 


April 11, 1933 


It would be interesting to know whether your trade asso 


London, 


ciation is often called on for impartial advice on the subject 


of office rganization and appliance $ 


of course, different to ours and unquestionably a greater 


proportion of your business people are “machine minded” 


than in this country, with its many old established business 


and century old traditions. Further, your office appliance 


traders probably cover the States by salesmen and postal 


advertising more intensely than here. Quite a number of 


enquiries are received at the headquarters of the Office Ap 


pliance Trades Association of Great Britain & Ireland. I 


was shown one recently received from a remote part of the 
British Isles 


conditions and details of his business and simply asked for 


n which the writer set out very clearly the 


any suggestions Of course, a personal investigation was 
indicated but acting as usual in an impartial way, the ass: 

ciation’s secretary sent a copy of the enquiry (minus nam¢ 
and address) to all members likely to be interested. Quite 


a number oT comprehensive reports were received and 


passed on to the enquirer. Here is a useful service and one 


that should not fail to arouse in the mind of the enquirer 


an appreciation of this progressive trade 


Mention of pr 
on March 20 by the above 


he Id 


mentioned association (N 


wress brings me to the luncheon 


apologies are offered for frequent mention of the 
QO. A. T. A., because everybody who ts anybody in the office 
appliance trade in this country belongs to this “live” as 


sociati n! 
Chis lunches 
affair. The 


manager of the 


n was no business meeting, but an informal 


seph general 


speaker was Sir Ji Burn, K.B.E., 


Prudential Assurance Co., Ltd His sub 


ject was “that there can be no true economy without the 


Your conditions are, 


introduction of Modern Office Equipment.” If any con- 


cern has a right to express an opinion on the subject, it 
Prudential, which must at one time or another have 


market 


is the 


tried out every device put on the Sir Joseph 


stressed the impossibility of getting over our present dif- 
ficulties without the judicious employment of mechanisa- 
tion. He traced his early experience from the days of high 
stools and copper plate hand writing. Very amusing was 


his allusion to those days when policies were rejected if 
the names and details filled in did not show an exception- 
ally high standard of calligraphy! 

On the basis of their present turnover, Sir Joseph reck- 
oned that there had been a saving on working expenses 
; £ 3,000,000 over the last two or three 


Apart from this, 


of about years 
through the adoption of mechanisation 
information was obtained. 


more accurate and up-to-date 


\ltogether, it was an interesting review that should give 


heart to traders, but one could not but regret that there 
were so few “outsiders” as guests Encouragement is 
given to these “guests” but I suppose the evident reluc- 
tance to bring customers along is because of some fear 


their competitors will entice them away! 
I called in to see Mr. A. F. Wagnor and Major Wagnor 
of Thomas A. Edison, Ltd. (Ediphone). They both seemed 


very cheery—despite Major Wagnor’s cold and a recent 


visit from burglars when nothing was taken, but much 


damage done, the visitors pouring the liquor on the carpets 
and trampling on all the cigars! (One should explain that 
this took place at Major Wagnor’s home and not at the 
Company’s office! 
Mr. A. F. Wagnor told me that 


months they had a fine contract from the 


) 
during the last few 
Association Elec- 


trical Industries Group, which comprises such well known 


tl 
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concerns as British Thompson Houston and Edison-Swan. 
They were then “banking” on an order for fifty machines 
from another source but until they had the official order 
they did not intend shouting! Mr. 
Wagnor felt that they were reaping the reward of con- 
tinual advertising and in fact, carrying on as usual! So 


(And very wise too!) 


you see, there’s still plenty of life in the “Old Country!” 
On returning to my office today I found a very old mem- 
ber of the trade in with my father—namely, Mr. W. J. 
Richardson. His name will be remembered for its asso- 
ciation with Barlock typewriters and Barco typewriter rib- 
bons. Although Mr. Richardson first British 
typewriter nearly fifty years ago, he was looking remark- 
ably fit. He is still associated with W. J. Richardson, Ltd., 
his sons being the active directors of this concern, which 
manufactures Mr. Richardson was 
recalling the manufacture of the first British made ribbon 
in 1897. Imagine stretching the “ribbon” on a zinc plate, 
dipping a scrubbing brush in the “ink” and dapping it on, 


VEJ 


made the 
ribbons and carbons. 


a yard at a time! 


a Se 
French Organization Holds Interesting Meeting 
On the 2lst of February last, the Chambre Syndicale de 

la Mecanographie, Paris, France, held a meeting. M. Lan- 

glais, president, presided, with Messrs. Badel and Queruel, 
vice-presidents, and Messrs. Spatz, secretary; Mettee, treas- 
urer, and Philippe, archivist. 

After routine business, the president thanked the house 
of Gaut & Blancan for a gift of two hundred fifty francs 
for the school. 

Applications for membership were accepted from Blan- 
jot & Tremba, manufacturers of parts, 8 Rue Lesage, and 
from Mr. Mignot Maurice. 

President Langlais represented the Syndical Chamber 
at the general assembly of the Paris Fair on March 16. 

Following the meeting, a session on studies was held, 
where two questions were discussed, but no settlement 
was arrived at. The question of relief funds came up for 
discussion because of the generous idea of Mr. Buhecker. 
The plan received general approval, but will be examined 
by the officers before adoption. 

Then followed an interesting discussion on unfair com- 
petition. 

Manufacturers of 
other office machines are seeking the easiest 


typewriter ribbons and ribbons for 
means of 
establishing a policy of sale, opposed neither to their in- 
terests nor to those of the customers. The question was 
of price, but the problem was not settled. 

The officers of the Chamber wil! continue their studies 
with a view to finding a way out of some of the difficulties 
which have beset the trade for generations. 


a 
German House Wishes American Novelties 
H., Verdere 


Nurnberg-A, Germany, is desirous of im- 


The Neue Organisations-Gesellschaft m. b. 
Sterngasse 3, 
porting into Germany and other European countries Amer- 
ican office equipment novelties, especially any new kinds 
of machines which have recently appeared on the Amer- 
ican market. It is, of course, essential that such novel- 
ties suit the European market. 

—_————<=—____ 
Import Licenses on Furniture Required by France 

Commerce Reports] Metal office furniture imports into 
France now require import licenses, along with a number 
of other lines of manufacture. 
by the administration to 


porters. 


These licenses are issued 
French customs French im- 
——<o_____ 

Mexican Office Equipment Imports Up 
Commerce Reports] Mexican business continued steady 


in March. The 


office equipment, was greater than a year ago. 


volume of a number of lines, including 


25 


Notes on the Leipzig Spring Fair 

The Leipzig Spring Fair opened on March 4. 
tionery goods were shown as usual in Stenzlers Hof and 
Grosser Reiter. Office equipment and machines were 
shown in the Jaegerhof and Hall 12 of the Technical Fair. 
In the Jaegerhof, Messrs. O. Holzapfel & Company, Leip- 
zig Cl, manufacturers of calculating machines, showed 
their newly developed smallest recording-adding machine 
of seven and nine figure capacity, at 170 RM. The ma- 
chines are operated with handles. Sums are carried from 
one total to another, just as in the larger machines, 

Another small adding machine was shown by Paul Brun- 
ing, Berlin N31. It sells at 76 RM, and is operated with 
a pointer. By operating a lever, the amount fixed may 
be added or subtracted. 

A glass or metal pen (fountain pen construction) was 
shown, specially fitted for bookkeeping and copying work. 
The pen is covered by a protector to avoid too rapid dry- 
ing of the ink. This pen sells at a low price. 

An interesting combination in card filing was shown, 
consisting of a drawer cabinet having the cards in such a 
divided system as to allow easy control of thousands of 
filed cards. In each divided part (division) are about fifty 
cards located so that they can be easily moved about. Each 
divided part may also be taken out and put in a special 
set in order to work it separately. 

A small hand addressing apparatus evoked much in- 
terest. A slip or flexible frame filled in with a dry stencil 
is placed in a typewriter. Space is provided for four ad- 
When the stenciled addresses are completed, the 
Ingenious means 


The sta- 


dresses. 
slip is used with a hand-printing roll. 
are provided for feeding the ink. 

A visible filing system was demonstrated in which the 
chief card is secured in the usual way; but the filing card 
having a covered celluloid strip showing the address, may 
be taken out and filed again without any interference at all. 

The most striking invention in writing machines in com- 
bination with a calculating machine was shown in the 
Technical Fair by Rheinische Metallwarenfabrik, Som- 
merda. The typewriter is not coupled with the calculat- 
ing machine, i. e., as long as the typewriter is used (and 
it may be used as a usual typewriter at any time required) 
the calculator is without action. The calculator acts auto- 
matically by means of an electrical current in such a way 
that all figuring work is done by striking the figures on 
the writing machine. Full automatic calculation, addition, 
subtraction, multiplication, and division, are done by press- 
ing the corresponding knob, performing the action and 
writing it automatically as soon as the platen reaches the 
column where the calculated figures appear. At the end 
of all actions the totals will appear also automatically. 
This refers to the left hand figures corresponding to quan- 
tities and the right hand figures corresponding to results 
in calculation. In all cases the figures touched on the type- 
writer will be automatically calculated and automatically 
written down.—ERB. 


— 
Popularity of Premiums in Great Britain 
The extent of the use of premiums in trade development 
in Great Britain was brought out during a discussion in 
Parliament on legislation against coupon schemes. In 1931 
eighty-one firms alone distributed no less than 23,705,537 
articles to consumers. The Stationers Association of Great 
Britain and Ireland worked in an effort to secure legislation 
against premium schemes, but did not succeed in the re- 
cent session of Parliament. 
———— 
British Stationers Annual Meeting in June 
The annual general meeting of The Stationers Associa- 
tion of Great Britain and Ireland will be held at London, 
June 19. 
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Danish View of United States Tariffs and colors by the craftsmen of Coulls Somerville Wilkie 
Through th urtesy of the Orion Pen Company, Ltd Ltd.. Dunedin, Christchurch, Wellington and Auckland, 
Copenhagen, Denmark, Office Appliances has received a N. Z., and tops a wall-calendar bearing sheets from and 
ummary ts and ext f that country, compiled including March, 1933, to and including February, 1934 
through the effort f the Free Trade Club of Copenhaget The picture is tipped on a gold backing, giving a margin 
his ana i larg e of export and imp which harmonizes with the picture and contrasts with the 
track with a heavy balanc: n ta r ot the United States black of the wall hanger. 
Denmark has a large import and export trade also wit! We quote a paragraph from a card which accompanied 
Germany and ther nearb countries is well as witl the calendar 
Arwentina, China and other nations It is difficult for ‘Change of fashion is the tax which industry imposes 
Danish busine en to understand the barriers which pr upon vanity; change of circumstance the tax authority 1m 
ent truce il tradi etween the United States and poses upon patience but chanwe of scene is Nature’s 
Denmarh Reference is made The Danish people ha panacea for the epidemics of civilization. Our Message of 
felt that é dk eg American protectior Good Will is designed to bring rest and refreshment trom 
notat n of the American peopl the mountain fastnesses of western Otas to remind us 
Busines nthe United Stat is many diverse element { the peace and permanence ol Nature amid our ever- 
which are a d in imposit numbers wherever the Cor changing civilization 
re 1 d inwe 1 mpor ites Repre sentatives (tau: by the way, is a pt vincial district in the South 
nm the i Loner im, a dividuals, t secure pro Island f New Zealand 
tection ag ts—usua ultural—as they « > 
pete witt \ can tarme e s called “farm b . 
eee ta Valuable Catalogue of Typewriter Type 
anantetiuns of etties aint Messrs. Alfred Ransmaver and Albert Rodrian, Berlin 
; —e ee ars S. O. 16, well known as the oldest typefounders for type 
tection on the pros vriting machines, type wheels for typewriters, figure 
; ie Giteoheih. tteedalen wheels for calculators, ete., in Germany, recently issued 
talogue, Liste E. containing sixty different tvpe 


faces tor type 
All types 


deli 


machines available from the tirm’s stock 


rdered according to the catalogue issued mav be 


some of the 


red directly from stock without delay in 


rincipal cities of the world, the company’s representatives 
rs Chis firm 


arry stocks for prompt service to custome 
hundred sixty different type 
types and characters 


arries about three alphabets 


thousand different 
is hardly any machine on 
deliv 


mprising sixty 


kept in stock Chere 
types may not be 


modern or otherwise In 


hundred twenty different 


machine be 
\, two 


which the types may be ordered 


typewriters are listed for 
calculators are listed for which figure wheels, 


\lso twenty 
t in the delivery 


etc., may be obtained. The firm specializes 


if its products to typewriter and calculator manutacturing 


ylants as well as to dealers who rebuild and repair machines 


nn hand [t 


does not matter whether it 1s a German, 





ent taxed ents per hundred pounds. On the other 
ed hell Sins bnteln Bn wena tn Ampesicnn coment tiles United States, French or Italian machine, etc., the re 
a ls Daniel rcelain pays seventy per cent quired types are in stock, | 
1d valor: ities al odt Dtetan: Shute alten Che catalogue, Liste E, gives to each type the spacing in 
ware na stwciwe ser cont ad valorem millimeters and also the spacing in inches. Each type face 
Hig! Pe eat = obets eres lie ones has a special number. The spacing of the sixty different 
manice i e United Stat hinels tr eesti al faces is figured scientifically to insure good appearanc« 
and ‘ < ; , tandion are diel and easy reading. Spacings selected from the catalogue 
tevratit | Danes ] lL 4 the new administrat n should ¢ respond with those of the machine to be re 
adjust att iwh tariff ref fitted, unless a new = spacing scale s also to be ap 
Our American readers will concede that the claims plied. —ERB 
tf é A ‘ . ! i n are entitled t cor nail 
leratior en the Congress the United States takes u Stationery Notes from Toronto 
the re I t tariits We | e hada ¢ d trade ! \ | Gilbert of A | Gilbert & Son, well known sta 
hee acl ind equipment th Denmark, specialti ners, has just recovered from a severe illness which 
essentia t nduct of ness routine Excess kept him in the hospital for several weeks. His friends 
tariffs are det il to tl ! il interchange f prod ejoice in seeing him back at his work 
ucts, which ¢ ! good American tourist trade s it 
ibl t offsetti W. J. Robertson, head of the National Stationers, Ltd., 
_— Toronto, on his return from a vacation at Nassau, was 
with a slight attack of heart trouble Mr. Rob 


t known stationers in Toronto and 


‘ik forward to his 


New Zealand House Sends Fine Calendar ertson is one of the bes 
: friends who lo 


| Pembroke Peak, Milford Sound, New has a large 


Lion R nd ' 
Zealand, t ! bination with a happily selected fore return at an early date His condition is reported to be 
round and 1 ddl distances { subjects | 1 beautiful satisfactory and he is said to be on the way to recovery 
painting of e1 indeur Mr. |. W. R ney rl ' 
painting ha en faithfi ed in its actual tone National Stationers, Ltd., have a hockey team which has 
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been playing throughout the season. So far they have had 


a successful time and are now in the finals 


+ + * 


\ssociation work for the betterment of conditions in the 


trade is progressing well, considering the times. Several 


uses in Toronto are working hand in hand 
that 


of the jobbing hi 
with the 


effort is the only cure for today’s conditions 


stationers, recognizing the fact organized 


* ¥ * 


luncheon meeting of the Commercial Stationers 
March 30, T. R. Loudon, 


talked to members of the 


At the 
of Toronto on professor of ap 
pled mechanics, association on 


the history of the Canadian railroad. The talk was inter 


esting and informative 


> 
Lorant Returns After Visit to U. S. A. 
Rudolf International 


ness Machines ( 


Lorant, district manager of Busi 
orporation for southeastern Europe, sailed 
recently on the SS. Olympic for his home in Austria, after 
a month’s visit in this country. During his stay, Mr. Lorant 
main plant of International Business Machines 
Endicott, N. Y., and 
models and applications of the company’s four lines of ma- 
chines. Mr 
for twenty years, and has held his present post since 1928 
————— 


Hamaker on Creative Marketing 
\pril published “Cre- 
Prod- 


Hamaker, manager of 


visited the 


Corporation at studied the newest 


Lorant has been connected with the company 


Class and Industrial Marketing for 
Marketing Helps 


This was written by L. S 


ative Customers Improve Their 
ucts.” 
the sales promotion division of the Republic Steel Corpora 


Berger Manu 


tion, and also advertising manager for The 

facturing Company. Mr. Hamaker’s article was devoted 
to the sales promotion program for “Enduro” stainless 
steel, and he told how selected markets were pioneered 





L. S. HAMAKER 


to develop new uses and users for “Enduro,” which is 
made regularly in strips, sheets or tubes, and almost any 
other form required by the individual user employing this 


product in his work 
——— 

Office Equipment Manufacturers Institute Meets 

The regular meeting of the Office Equipment Manufac 
turers Institute was held in the New York Athletic Club, 
New York City, on Thursday and Friday, April 6 and 7 
The meeting was enthusiastic and well attended. The next 
meeting will be held on June 8 and 9 
Institute is scheduled to be held 
Friday, June 8 


The next meeting of the 
at Washington, D. C. on Thursday and 


and 9. 


oy 
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Darlington Receives “Y and E” Forty-Year Service 
Pin 

On March 28, 1893, young C. A 

went to work for the Yawman and 


Darlington, known to 
his friends as “Dave,” 
Erbe Manufacturing Company at Rochester, N. Y., and on 
the evening of March 28, 1933, he attended a celebration in 
his honor, in recognition of forty years of continuous, loyal 
and efficient service. On this happy occasion, surrounded 
by friends, he received from the hands of Harvey P. Rock- 





C. A. DARLINGTON 


well the forty-year service badge of the company—a beau 
tiful gold pin set with four diamonds, each jewel represent- 
ing a decade of service. In presenting the pin, Mr. Rock- 
well said that forty years of continuous service was a rec- 
ord for the company to be proud of as welJl as the recipient 
of the badge commemorating such a period. 

Mr. Darlington was first a stenographer for the com- 
Later he became a city salesman, assistant man- 
Wherever he has been placed he has performed 
He is still on the job and 


pany 
ager, etc. 
his duties with efficient energy. 
“going strong.” 
ee 
Business School Contests at Big Exposition 
International Schools to Hold Commercial, Contest Events 
as a Part of Chicago’s Century of Progress Program 

\ comprehensive schedule of events has been arranged 
in contest form by the executive committee of the Inter- 
national Commercial Schools contest group. This group, 
composed of more than thirty leading commercial educa- 
tors of this and foreign countries, have been active in plan- 
ning this program. 

The contests will include machine calculation, bookkeep- 
ing machine operation, shorthand at different rates from 
seventy to one hundred fifty words per minute; dictation 
duplicating ma 
letter 


machines, transcription fifteen minutes; 


chines; typewriting to include tabulation, writing 
from solid manuscript and envelope addressing, straight 
COpy 
Che contests will be divided into Classes A, B and C. 
\ is the novice class consisting of those who have had two 
semesters or less in the subject. Class B includes students 
who have not had more than four semesters in the subject. 
Class C is the open event in which any student may com- 
pete. 
Divisions I, II, 
business colleges and universities, respectively. 
Certified application on the stationery of the school ac- 
companied by a fee of $2 for each entry must be received 
5 Maxwell, 


III represent divisions for high schools, 


not later than June by the manager, W. C. 
Hinsdale, Ill. Mr. Maxwell will be glad to supply detailed 
information of these contests, which will be held June 27 
and 28 on the grounds of A Century of Progress Exposi- 


tion. 
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New Member of the Indiana Desk Line 
The Indiana Desk Company of Jasper, Ind., announces a 
new model No. 2413. This desk is mad 
oak and sliced American 


in full quartered 


black walnut veneers 


selected 





INDIANA DESK NO. 2413 


his series of desks is made in several types and sizes 

roll top, flat top and typewriter with tables and costumer 
to match, It is declared that the outstanding character- 
istics of this desk are simplicity, perfect proportion, sturdy 
appearance, well matched veneers, excellent construction 
and clean cabinet work and finish. No. 2413 is the first 


number of a new line the Indiana Desk Company is intro- 


ducing Dealers are invited to write for the company’s 
plan for exclusive dealerships in each city. 
andes 
Dexigraph Machines Prove Economies 


Probably no other division of Remington Rand Inc., has 


shown greater progress during the last few months than 
the advance which has been made in the 


The 


neering and research departments have been concentrated 


is represented it 


development of Dexigraph resources of the engi- 


on this new photo copying equipment which reproduces 


card records of every character at high speed and low cost 


The Junior Dexigraph is now placed on lease for han- 


dling day to day reproduction of records as they are cre- 


ated. The copy table is now illuminated with vapor tube 


lamps of high efficiency Improved methods have been 


developed in handling machine operation and in the speedy 
developing of cards for duplicate records, 

The Senior 
and automatic, 


lists, 


Dexigraph, now completely driven 


is designed to handle reproduction of bank 


power 


insurance records, sales records, card catalogues and 


other applications. Another big field is with state govern 
ments, Dexigraph lending itself to the reproduction of mo 
vital statistics and similar applications 


tor vehi le re< ords, 


Active negotiations are now under way for this type of 
work with several states. 

This particular machine is built by the Photostat Cor- 
Rand. It has 


tf the two companies and 


be en 


poration exclusively for Remingtor 


developed through collaboration 


is produced under contract. In spite of its greater size, 


this machine is easily portabl Card records are being 


reproduced on a large scale without disrupting routine of 


offices or libraries 


At the University of California, Los Angeles, reproduc 


tion of student grade cards was completed at mid-semester 


of produc- 


with a 90 per cent reduction in working time 


tion—the task which heretofore required twenty days be 
ing completed in twenty-six hours 
eas 
New Blue-Black Writing Ink by Higgins 
inks and 


round out writing 


In order to their lines of 
make them complete, Charles M. Higgins & ( 
271 Ninth street, Brooklyn, N. Y., recently 
new blue-black writing fluid to be known as Higgins’ Blue- 
Black writing ink ink is declared to be excep- 


tional for its fluidity, clarity, brilliancy and freedom from 


ompany, Inc., 
introduced a 
This new 
specks or sediment. Chemically it is a perfect iron gallo- 
tannate ink. It is a product that lives up to the reputation 
of its makers who for over fifty years have manufactured 
American drawing ink. 

Higgins Blue-Black writing 
turning gradually to a per- 
blue- 


Higgins’ 
When 
ink is an unusually vivid blue, 


blue-black. In 


first used on paper, 


manent, deep common with other 





Bees 


LARGE AND SMALL BOTTLES OF HIGGINS NEW BLUE-BLACK 
WRITING INK 


black inks, it may be removed from records by chemical 
ideal for use in inkwells and foun- 
tain pens, we are told, and will give 
when mixed with blue-black inks made by other manufac- 
The new product is a companion to Higgins’ wash- 
Eternal black writing ink 


eradicators It is 


Satistaction even 


turers 
able blue 
and Higgins’ red writing ink. 

Che company will be glad to supply additional informa- 


writing ink, Higgins’ 


tion to those inquiring. 

New Designs in No Blot Desk Pads 
The Sandell Manufacturing Company of Chicago has 
some new and attractive designs in their well known No 
Blot desk pads. It is declared that these pads which are 
practically indestructible in 
than desk blotters as well as more 
is the only cost. One bank officer, who had a No Blot desk 
pad 19 x 24 inches in size, estimated a saving of $39.85 by 


No Blot 


ordinary usage, are cheaper 


sightly. The first cost 


the use of this pad over a ten year period. The 
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pad offers an ideal writing surface. It is waterproof and 
proof against inks, acids, etc., and it holds the paper firmly 
without the necessity of using both hands with which to 


write a message. 


> 
Nonskid Phone Grip Keeps Dial Phone from 
Slipping 

Minor inconveniences loom large in the day’s work when 
too often repeated lo circumvent the innate perversity 
hits upon the 
right idea Such 
is the case with the Nonskid Phone Grip made in Chicago 


by the Capitol Products Corporation, 605 West Washington 


of some inanimate things is easy when one 


The cure is often simple and inexpensive. 


boulevard, of which Julius Biel, for many years associated 


with the retail stationery business in Chicago, is general 
sales manager. 

The Nonskid 
fabric, filled 


which does not 


Phone 


with a 


Grip is a circular piece of strong 
substance of rubber-like consistency 
scratch, stain or mar metal or wood sur- 
faces, but which holds the instrument in place against lat 
eral pressure. It is gummed on one side for attachment to 
the base of the telephone 

rhis little device retails for ten cents, but sells in quanti 


ties, wherein the profit lies. 


—- ~<—_ 
Harter Brings Out Some New Chairs 
The Harter Corporation of Sturgis, Mich., has recently 
brought out some new tubular steel chairs, including inter- 
esting models of high swivel chairs for switchboard opera 
clerks, 


higher than most office 


tors, counter cashiers and others who must sit 


workers. 

One of these high chair styles—0522T—is shown in an 
This 
an adjustable back so that it may be fitted both vertically 


accompanying illustration, chair is provided with 


and horizontally to a correct sitting position of the user 
by the removal of only two bolts. It is claimed that this 
change is quickly and easily made owing to the unique con- 
struction developed for chairs of this fixed type of adjust 
ment 

The 
are adjustable four inches from the minimum. In 


chair is made in several seat heights, all of which 
cases 
where the seat height must be changed frequently a screw- 
type spindle is furnished. Another type of fixed or locking 
spindle adjustment is also available where it is desired to 
“set” the seat height. 
the height of the 


ment 


This spindle provides for changing 
seat by a simple thumb-screw adjust- 
Tubular steel foot rings at proper distances below the 


seat are provided on all high chairs. The user may have a 





choice between casters and gliders 
TWO NEW HARTER 
CHAIRS Above: No 
OS17TA Right: No 
0522T 
Other types of high chairs include swivel chairs with 


tilting backs and four hand-controlled adjustments, also 
three other patterns, forming a line which meets every 
need for high chairs. 

Among the newest members of the Harter line are the 


29 


executives’ arm chairs, which provide a_ light-weight 
steel chair providing comfort through correct back sup- 
port. This chair is known as No, 0517TA, 

Harter chairs in steel are declared to be light enough 
in weight without sacrifice of strength; are made in many 
patterns in standard and special finishes, and provide a wide 


choice of leather upholstering. 


ERS REE 
“Vivid” Rolls Now Humidor-Packed 

Good work with gelatin roll duplicators is dependent 
largely on the condition of the rolls. To keep the rolls in 
proper condition pending use the Vivid Division of L. C. 
Smith & Corona Typewriters, Inc., has devised a new ship- 
ping container in which the roll is humidor-packed at the 
factory so that atmospheric conditions can have no effect 
upon the roll, which keeps in the same condition of mois- 
ture from the time it is packed until it is taken out of the 


| 


HUMIDOR PACKING FOR “VIVID” ROLLS 





container and placed on the machine. The user is thus 
assured that the roll will be in the right condition when- 
ever he wishes to use it. The dryness of the desert does 
not affect it, neither does the humidity of the tropical 
jungle, and it can lie indefinitely in stock room, it is said, 
for the outside air simply cannot get into the package. 
Vivid rolls in the new humidor pack are available for all 


makes of gelatin roll duplicating machines. 


a 
Faultless Caster Company Announces New 
Improvement 

The Faultless Caster Company of Evansville, Ind., has 
announced to the trade the new Faultless office chair caster 
for which valuable features are claimed. These new casters 
provide the exclusive feature of double ball-bearings with- 
out increase of height. This device is, in short, a new 
double ball-bearing office chair caster with low over-all 
height and dust-proof bearing construction. 

The Faultless line, by the way, is composed of more 
than thousand individual One of the out- 
standing features of the new office chair casters is its 
double row of ball-bearings. The caster swivels on two 
rows of hardened steel balls, one row of balls placed 
directly above the other. The height of the new double 
ball-bearing Faultless office chair caster from floor to bot- 
tom of chair leg is only 2% inches with a 1%-inch wheel 


seven units. 


and only 2% inches with a 2-inch wheel. 
The two rows of ball-bearings operate in lubricated hard- 
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ened race " he dust-p1 nstructior etains the Che manufacturers state that one unit nat m ot ap 
effortl wivelll qualitie of ti ister indefinitely, as roximately 5.000 cubic feet can effect a reduction in tem 
suring atl I i! I maintenat! ( st perature of ten to hiteen degrees F.., witl an equivalent 
For ft ne irpet ft textured floors, tl duction in relative humidity when used as a « ling unit, 
Faultl Cor iny re rime tl ne aster equipped oO! nversely, it will raise both temperature and relative 
with the r hard tread ition wheel For , iditvy when used as a heater Multiple units may be 
hee iving erra d or cement floor nstalled if needed 
their Rt cre t ead mt ended ll uv the ust I the revers¢ retrigeration cycle 
—_ wherel heat s extracted trom the air by the heat pump, 


New Air Conditioning Unit for Offices the number of units so extracted is said to be equal to four 
; -_ ito the unit in the form ot 


he De La Vergne Engine Company, Eddystone a e times the number put i 
’ neet i , n t ( n and production « electrical energy This principle is useful in early spring 
mime! ‘ eratine macl tt a new, selt-cor ind late fa Che same application holds in ti pical and 
taines i ! ning unit ad ed t have severa lea l troy] cal climates 
ture nique d The new unit has been developed The company expects a little later to build up a distribu- 
for use i tail estal hments, hotels, clubs, homes tion organization, but announces tor the coming summer 
et t perated by elects t\ ; air-cooled, and re eason a policy of limited distribution by direct sales 
rT ! ther f water refrigerant The unit through the De La Verene sales organizatior lwo vears 
employ ‘ res 1 trigera n cvcle tor « 1 igo the company was acquired by the Baldwin Locomotive 
ind del d t ind the new De La Verene revers vorks through its subsidiary organization, the Baldwin 
retriwera 1 e tor wa ! ind humudifving | Southwark (¢ rporation Che operations f all these com 
hat ne te il iti nit ind ie versa re panics are ct ncentrated at Eddyst mh im the main plant 
juire nit ra leve What S uid { be the tf the parent mipany 
ifest rat cnow! Freot 12 used it Selline operations for this air conditioning unit will be 
caled harged at ictory and requiri under the direction of Harry CC. Grubbs, with headquarters 
1 furthe t ! n the part of the wnet at Eddystone, Pa Mr. Grubbs was formerly commercial 
cd ised in a handsome hardwood cabinet vice-president of the Victor Talking Machine Company 
at at with the ind ms insta il I and later vice president 1 charws 7 sales tor the R ( \ 
sit ind ! e, requ nly an electrica ut Victor Cor ration 
t Z kal vatt tr clectrica enecereyv, ind a 
duct irratl | indet a partia \ raised window sasl ail . 
OE Ae SE ROR Ra lie te alae New Member of Parker Vacuum Filler Pen Line 
nermanent ttached to the building. but is classed as a \ vacuun ller pen at $5.00 has just been announced 
, the furnit whicl , e moved from 1 ee ¢ by the Parker Pen Company f Janesville, Wisc., to sup 
se ol od ed out ent ly If window space ement the $7.50 vacuum filler pen previously described 
not available t is possible t nstall ducts ¢ utsid n this department The tw pens are different in point 
' . denending nditior ind barrel The Junior at $5.00 has a one-way writing 
All t ntia 6 aie conditioning for the entire yea! point of platinum and gold instead of a reversible point as 
oe ole talization room air by ev n the higher priced pen and ts offered in two colors only, 
flow ' ’ utside: complete filtration. effecting u ind transparent with black cap It will be remem 
ret f dust t. pollen and other deleterious sul ered that the $7.50 model has the Parker design patented 
bas , ng a ne and dehumidifvit iminated barrel built up ring upon ring of pearl and jet 
' : difvit t , according to the The new $5.00 model is expected to open up a large mat 
veathe iting fresl 1 t the rate f 600 cul ket The company states that dealers have found that the 
feet per minut +t times acuum filler pen enables them to “trade up” customers 
When te erature and humid need 1 rrection. the from $1.98 pens to $5.0) and $7.50 purchases 
. ess hed off. | ! the ulatine fat Parker representatives are instructing retail sales people 
' fur nt it but ntinuine t filter the aur 1 effective methods of demonstrating the vacuum filler 
‘ TT ef ult with tresh pens 


DE LA VERGNE AIR CONDITION- 

ING UNIT IN AN OFFICE.—The 

unit is housed in the handsome hard 

wood cabinet under the window at 
the left 








MAY, 1 


Remington Adding Machine for Grocers 
The “Gr developed by 


Remington model of the 


be en 


-built 


vccery Store Special” has 


Rand Inc., as a factory 


Remington adding machine, equipped with a special me- 


which provides a double check for the grocer by 


totaling 


chanism 


counting and individual items purchased as well 


as itemizing and totaling the prices of the items 


Besides providing the machinery for an accurate 
cost of customer purchases, 


counter 


count of items as well as the 


the same adding machine may be used for routine work 
at the close of the day in adding store bills, expenses, in 
ventories and other adding machine work Its adding 
capacity is up to $10,000.00 

The item counter operation is entirely automatic \s 


various items purchased are entered by the 
at the left of the 
orded 


familiar “total” key 


the cost ot 
clerk on the 
tape prints the numeral “1” 
that 
stroke of the 
ike prints the total, carrying with 


machine, the device paper 


as each is re So simple 


is this machine even the is elim 


inated \ blank 


machine and the 


lever totals all items in the 


next str 


it the total number of items entered, and the paper tape is 
spaced automatically to the tear-off point 
\ metal shield prevents tampering with item counter 


o 
New Packages for “Tuftear” Manila Folders 
The Globe 


nounced the 


Wernicke Company, Cincinnati, has just an 


packaging of their popular line of “Tuftear” 


manila folders in new, attractive, serviceable boxes. 


| he s¢ 


green lettering on the top and a dark green legible label on 


new boxes are made of light green stock, with dar! 


the front, giving a pleasing and distinctive contrast 





Made in full telescope style they are unusually strong, 
NEW “TUFTEAR”™ FILING FOLDER PACKAGE 
and will not break down when only partly filled—and can 


also be stacked as high as desired 
Che beautiful green finish of these boxes makes them ex- 


| he y have 


cellent for window, counter and shelf displays 


a double value, as they can also be used for many other pur 
been sold 


> 
Paper Raincoats 


poses alter the folders have 


R. J. Clark and J. J. Shoemaker, of the Paper Specialty 
Company, 341 East Thirty-third street, North Portland, 
Ore., are introducing the “Aquacape.” This is a “rainshed” 


of paper modeled along the lines of the poncho, and is said 


to be capable of resisting rain twelve hours. The cost is 
low, and users are expected to throw them away after once 
and then to “break out a new on These coats are 


black or 


using, 
vreen, 
> 
Hand Addresser for Stencil Systems 
\ hand offered by Dr 


Julius Renning Werk, A. G., Munich, Germany, 
a roller 


made in either 


tool for addressing stencils is 


device com 


prising an automatic inking mechanism and 


and the 
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“Webco” Swinging Leaf Blackboard 
The Weber Costello Company, Chicago Heights, IIL, has 
line of patented swinging leaf blackboards 
installed at any location, 


introduced a 
boards are conveniently 


individual leaves can be removed if desired. 


These 
Each 


set of four leaves (3x3™% feet) provides eighty-four square 





WEBER COSTELLO SWINGING LEAF BLACKBOARD 


feet of “Old Reliable Hyloplate” blackboard surface. Each 
panel is framed with durable metal, finished non-tarnishing 
\ locking device is provided so 
tabula- 


antique bronze plating 
that 


trons, quotas, etc 


used, for instance, for showing sales 


, the figures can be kept confidential until 


when 
they are released for the sales staff. 

The hanging fixtures are substantial metal brackets at- 
tached to an oak backboard. Installation is easy, and it is 
not necessary to provide special wall or floor construction 
or reinforcement. 

——— 
Improvements in Gits-Nife Line 

Che “Gits-Nife” line made by the Gits Brothers Manufac- 
turing Company, Chicago, has recently undergone changes 
and additions. The tool comes in three grades, retailing 
respectively at fifty cents, one dollar and a dollar and a 


half. The first has an all-metal handle, rustproof and very 





DISPLAY CASE FOR THE IMPROVED “‘GITS-NIFE"’ LINE 


Chis handle is of a new, die-cast material finished 
It is 


strong, 
in oxidized silver and decorated with black enamel. 
declared to be a fast seller, and to make a capital item in 


the company’s plate glass display case. The blade in the 


fifty cent knife is high carbon steel, harder than the or- 
dinary knife blade, and guaranteed to hold an edge 
(Turn to page 70, please ) 
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Kenneth Parker Succeeds Father as Parker Pen 
President 
On April 21, the board of directors of The Parker Pen 
Company elected Kenneth S. Parker president of the com- 
pany to succeed his father, George S. Parker, who has been 
clected chairman of the board. 
George S. Parker invented the original Parker pen forty 


years ago, and as president has directed the affairs of the 
company since that time. 

Kenneth Parker has been executive vice president of the 
company 

During the world war he taught acrobatic flying in the 
U.S. Navy, and has continued in civilian life as a sportsman 
pilot, flying his own plane. He is well known to large 
numbers of pilots and others interested in aviation through 
out the country. 

In announcing the action of the board, George S. Parker 
issued the following statement 

“For more than forty years I have been the chief execu 
tive of this party. I made up my mind last year that | 
would shortly ask the board of directors to relieve me of 








PARKER 


KENNETH 8. PARKER GEORGE 8 


the duties of president, and elect me to the office of chair 
man of the board of directors. I felt that the time was ap 
proaching when the younger generation should be in the 
saddle. 

“Fortunately for this company, the younger executives 
have had years of experience and training with The Parker 
Pen Company, and are fully competent, in my judgment, 
to carry on, 

“Yesterday, the board of directors acted upon my sug 
as president, elected me 


gestion, accepted my resignation 


| oo 


chairman of the board of directors, and elected my son, 


Kenneth § 

“Kenneth has been sales manager, and, having consid- 
erable to do with the production end of the business, is 
He is quite 


Parker, as president of the company. 


well qualified to carry on in the new office. 
largely responsible for some of the policies that have been 
adopted by the company which have proved to be success- 
ful, chief among them being the addition to our line of 
the new and revolutionary vacuum filler fountain pen, 
which is today the largest selling item of our lines 

“Another idea of the new president was to manufacture 
and sell a superior type of ink. This idea also proved suc- 
cessful. 

“I feel that the company has before it an outlook that is 
exceptionally good, and, as a matter of fact, the sales of the 
company at the present time are showing a substantial in- 
crease in both the number of units and in dollars and cents 
value. If general business conditions have taken a turn 
for the better, which it has the appearance of having done, 
then the fountain pen business will benefit accordingly.” 


aoe pees 


Remington Rand to Appeal Acme Card Decision 

The following announcement has been released for pub- 
lication by Remington Rand, Inc., Buffalo, N. Y.: 

In the case of the Acme Card System Company vs. Rem- 
ington Rand Business Service, Inc., on the Acme patents 
on certain index strips and the construction of swinging 
metal frames used for indexing, an appeal has been al- 
lowed from the District Court at Baltimore to the United 
States Circuit Court of Appeals at Richmond, Va., where 
the questions of validity and infringement of the Acme 
patents will be finally determined. 

The product involved is marketed by Remington Rand 
under the name of “Linedex.” It is not a filing system, 
but a simple single line index of small veneer strips used 
principally for listings by public utility companies. It 
forms a very small part of the volume of Kardex-Visible 
products of Remington Rand. 

C. F. Price, vice-president and general manager of the 
Systems Division of Remington Rand, makes this com- 
ment: 

“No injunction has been issued to date restraining Rem- 
ington Rand from the sale of this equipment and our com- 
pany will serve its customers as heretofore, with assur- 
ance to each that none will suffer any loss or inconvenience. 
This action and appeal do not involve any other products 
sold by Remington Rand.” 

An item concerning the above-mentioned litigation ap- 


peared in Office Appliances for April. 
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Tempo Duplicator Orders to be Filled from Chicago 

The Milo Harding Company, Ltd., manufacturers’ dis- 
tributors for Tempo dry stencils, Tempo inks and supplies 
and Tempograph rotary duplicators, in order to give 
quicker service to dealers, have arranged the Tempo Dupli- 
cator & Supply Company of Chicago to fill from 
the factory on North Wells street. 


Milo Harding Company, Ltd., will of course, continue 


orders 


making direct shipments from Los Angeles to some of the 
larger distributors. They have recently put in a stock at 
Seattle, Washington, handled by R. N. Devin at 708 Third 
avenue. 

The two new distribution points named will greatly im- 
prove the Harding service to dealers. 

The second lot of Tempo interleaving trays for another 
duplicating machine was recently completed, It is stated 
that the method of attaching them has been much simpli- 
fied, making the new tray as easy to attach as an ordinary 
receiving tray. 

a ese 
Jessup Takes Important Post with Marchant 

Edgar B. Jessup has been appointed vice-president and 

Marchant Calculating Machine 


general manager of the 


Company of Oakland, California. He brings to the com- 


pany many years of experience in the calculating machine 





EDGAR B. JESSUP 


business, having been associated in executive capacities 
with two other widely known concerns in that field. 

To his new position Mr. Jessup brings an efficiency and 
aggressiveness which will be of material advantage to the 
fine organization to which he has just become allied. Al- 
ready major plans are in operation which will advance pro- 
duction and increase sales. 

The Marchant organization maintains sales offices in all 
of the larger American cities and in many foreign countries 
cnstnsitaliliaiadiiiaes 
Columbia Steel Takes New Offices 

The Columbia Steel Equipment Company announces the 
removal of its general offices and display room to the new 
Lincoln-Liberty building at 1 South Broad street (N. E. 
corner Broad and Chestnut streets), Philadelphia. 

This location is in the heart of Philadelphia, with easy 
access both to local dealers and to those coming from out 
of town. Columbia invites its friends in the trade to visit 
the new offices whenever they come to Philadelphia. 

caeeeiadtaallianan 
Richard Fortune in New Position 

Fortune, for with the 

Walker Lithographing Company of Boston, in an official 


Richard many years associated 
capacity, recently resigned and formed a connection with 
Beach & Belleden, enterprising stationers at 78 Portland 
street, Boston. His many friends wish him all the success 


which he hopes to achieve. 
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New Agencies for Ames Supply Company 
In its program of improving service to typewriter deal- 
ers, the Ames Supply Company has established agencies 
in Cleveland, Boston and Atianta. 
The Cleveland agency is Typewriter & Supply Company, 
1006 Superior avenue, N. E., of which A. W. Schlecht is 





A. W 


SCHLECHT W. D. FRICKS 


proprietor. After a high school and business college educa- 
tion, Mr. Schlecht started in the typewriter business with 
Remington Typewriter Company as a supply salesman. 
Several years later he organized the Typewriter & Supply 
Asa 


Royal Portable distributor he established some attractive 


Company, which he has operated for eighteen years. 


Upon the organization of the Cleveland 
Typewriter and Adding Machine Dealers Association he 
which he 


sales records. 
was elected secretary and treasurer, a position 
still holds. 

The Atlanta headquarters will be in charge of W. D. 
Fricks who will operate as the Ames Supply Company 
agency at 29'4 Marietta street. Mr. Fricks’ introduction to 
the typewriter business occurred in December, 1899, when 
he became an apprentice in the repair department of H. M. 
Ashe & Company. Two years later, as manager of the 
department, he put machine and 


in a platen grinding 


looked after that part of the work personally for about 





FRANK G. ROBINSON 


twelve years. After two years with the Underwood Type- 
writer Company he served the American Writing Machine 
Company for seventeen years as manager of their Atlanta 
branch. 

Frank G. Robinson will manage the Boston activities as 
the Ames Supply Company agency, 136 Federal street. He 
is well acquainted with typewriters from long association 
and with typewriter dealers throughout New England. As 
a boy “Robbie” started carrying Smith Premiers in 1898. 
He grew up with the Remington company. In 1920 he 
W. Bancroft & Company, with whom he con- 
He has served as an in- 


joined H 
tinued until the present time. 
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structor in typewriter repairing in the Boston evening Higgins Appoints New Pacific Coast Representative 


schools and i nsidered one the best typewriter m« Effective March 1, Chas. M. Higgins & Co., Inc., manu 
chanics in the New England stat facturers of Higgins’ American drawing inks, writing inks 
Complete tocks of plater part ind te are t and adhesives, announce the appointment of W. T. Van 
maintained it i three | iccs vitl rhe i ervice pt ( ulit as sales representative ror the Paciti ( oast and 

vided on ordet Rocky Mountain states 
Mr. Schlecht has operated a went for Ames Suppl As Mr. Van Culin will travel practically all of the time, 
Company several months, while Mr. Fricks and Mr. Robit he will not maintain any office, but will work out of his 
n started the first of May home, 433 South Bedford Drive, Beverly Hills, California 
telephone Oxford 1977), where distributors who wish to 


communicate with him may reach him. General communi- 


U E F Increases Profit in First Quarter of 1933 cations regarding any matter pertaining to the Higgins’ 


The Underwood |! mtt Fisher ( mpany financial state line sl uld be sent direct to the home NC ¢ Che Higgins 
ment for the rst quarter of 1933 shows a consolidated net Company is not warehousing any stock in California, as 
mconme i SI }) IRB itter ill harwes equal atter preterred 
dividends to thirteen cent i share on the no par commor1 
tock Tr} i ed with i met ime i ot $49,540, or 
less that ne nta share n the « rresp nding period last 


A Novel and Attractive Window Display 





Fred. Hornsby, Ediphone representative in Hartt 
Lor | | iv! Harttord brancl thee manager tf 
Phi { »¢ ‘ I ‘ T inva ( il ré¢ ently abe i 
t | du i ind att t vind v d pia I ( 
‘ 1 } ¢ ent 
vhicl t t record t n ice me fifty-t 
cat ig i eft and t he rear are tw tric 
menitiecn 1 , Edip! hi ® recent mteihy 
. be ¢ vhhone ( 1 " usiness ett e! | 
; » & as al J Pr » hed in Office A 
+ 
| 7 — ‘on W. T. VAN CULIN 
ng ‘ pany Protess na eries, while the rhe il experience has shown that the established distributors are 
mn he GF Trat ewriter desk, developed well able to take care of the requirements of the territory 
r the sj purpose i pr ding the perator with a and that the maintenance of a warehouse stock is a need 
act, el nt unit at which to work Phe transcribing less duplication of existing facilities By shipping direct 
ict ed in a vibrat eliminat hase and amy to the customer the company is able to give better service 
led withir ‘ to house records, dict n tl iverage, and at all times to supply fresher stock 
tor t nery s, and other material Mir. Van Culin is well known in the territory he will cover 
used in tl type f worl for Higgins As his only ther connection is with the 
The tw urs are GI iluminum chairs Especially Standard Diary Company f Cambridge, Mass., he will be 
worthy f note is the GF Goodtform posture chair at the able to give an unusually intensive and beneficial type of 
richt Ch hair is a recent development by The Genera coverage both to his customers and the firms he repre 
lirepr fine Company embodying five point adjustment t sents Mr. Van Culin represented Kigeins and Tooker 
I t¢ eatit and i1 Case 


COMBINATION WINDOW DISPLAY WINS AP 
PROVAI Fred. Hornsby, the liphone nu ! 


Hartford t d with J. B. Bay man 
ger f The General Fireproofing ¢ pany 
brane! ind tw ! preaduced the ttentior 
gett iow a la lescribed nit page 
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Sheaffer Offers New Merchandise—Two Plans of 
Selling 

Four new Sheaffer pen and pencil sets, 

company’s new values in the $5.00 and $6.00 price classes, 

They are to be 


presenting the 


are making their appearance this month. 
offered to the savings when pur- 
chased with the 
number, a $7.00 number and two at $6.75. 


consumer at substantial 


pencil, The four new sets include a $7.75 


new numbers, two plans 


To keep up the 


With the announcement of the 
of selling are suggested to the dealer 
and build to higher Lifetime 


This plan calls for the display 


unit of sale sales, the “Rule 

Four” is recommended 
of four sets, ranging in price from $3.95 to $12.25 Feather- 
touch Lifetime ensemble. Thus the customer is shown a 
complete price range of pens with the advantages of each 
price cost distinctly accentuated by the respective qualities. 
The difference between a $3.00 pen and the $10.00 pen 
Lifetime guarantee is 


Feathertouch point and 


The dealer has a greater opportunity of increas 


with the 
stressed 
ing his unit sale. 

The margin of profit in a Lifetime sale is sufficient to 


pay the dealer in advance for any service he might be 


called upon to give. The free merchandise given in the 
Rule of Four plan aids the dealer in selling his customer 
higher price brackets. 
selected so that it does not conflict in any way 


Sheaffer 


into the This free merchandise is 
carefully 
with the dealer’s future sales and profit on the 
line 

The company’s second plan of selling suggests that the 
dealer present the new $7.75 to $6.75 sets to his customers 
The $5.75 Sheaffer 


unusual 


pen (offered in the $7.75 pen and pencil 
value. The company’s complete line 


selling either on the uncon- 


set) is of 
gives the dealer the choice of 
ditional Lifetime guarantee plan or the regular guarantee 


plan 


ws 
Buffalo Concern Decides to Do Something About It 

The Eaton Office at Buffalo, N. 
Y., got good and tired of waiting for business to get better 
and decided to do something about it themselves. Accord- 
they announced a contest plan for the attention of 


Supply Company, Inc., 


ingly, 
office They 
Eaton speed contest to determine 
the most accurate stenographer in western New York and 


stenographers and managers propose an 


who is the fastest and 
what firm employs her 

Mark E. Barker of the Eaton Office 
Inc., has personal supervision of this event. The contest 
March 25 last at 2:30 P. M. at the Eaton Office 
, in Buffalo, and continues each Sat- 
for ten weeks. At the 


Supply Company, 


started 
Supply Company, Inc 
time and place 


urday at the same 


end of this period the winners compete for the grand 
prizes. Each entry will automatically be made a member 
of the Eaton Club, a free employment agency for mem- 


bers. Prizes from $25 in cash down to a box of 
Carter’s Midnight 


including a $100 Browne-Morse steel typewriter desk and 


range 

carbon paper, pen and pencil sets, etc., 

a $50 nine months’ evening course at Hurst Private School. 

It may be well to emphasize the fact that this contest 
covers both typing and stenography. 

omnis 

Big Office Equipment Manufacturers Exhibit at 
Cleveland Show 

The Cleveland Rotary Club held a Little World’s Fair at 

Hotel Statler for the of stimulating business, and 

among the concerns exhibiting were: The Kee Lox Manu- 

their line of carbon 


Adding Machine 


Erbe, 


purp¢ se 


facturing Company, who showed 


Burroughs Com- 
general line of machines; Yawman and 
the Midwest Company, Rotaprint machines; Roach- 
Ediphones; Addressograph Company, gen- 


AED 


papers and ribbons; the 
pany, steel 
desks; 


Reid Company, 
eral lines of machines 





THE HOME OF THE RELIABLE TYPEWRITER AND ADDING MACHINE 
CORPORATION IN CHICAGO.—In this building the Reliable organization 
occupies more than ten thousand square feet of space in which are attrac- 
tively displayed or stored a great many adding, billing, bookkeeping, cal- 
culating machines and typewriters of various makes and models. The 
building, located at 303 West Monroe street, is only a short distance from 
Chicago's front yard—Grant Park, A Century of Progress ground and the 
Michigan avenue skyline, and is close to the heart of Chicago's business 
and financial district. 


—_—-—<— 
Impressions Products Co. Acquire Control of 
Snyder-Gross, Inc. ; 


On April 1 the Impressions Products Company of Glen 


Cove, Long Island, New York, assumed manufacturing 
control and sales and merchandise direction of Snyder- 
Gross, Inc., 55 East Forty-second street, makers of Pik- 


Sny- 
is free to de- 


pak carbon paper. Under the new arrangement, L. 
der, former president of Snyder-Gross, Inc., 
vote all his time to sales and merchandising work. 
Pikpak carbon paper is said to be distinguished for its 
exceptional quality and for the convenience of its ultra 
modern type of packaging. The Pikpak package, newly 
designed, has a thumb-notch in the cover for the 
removal of carbon sheets without lifting the package 
or removing the pack from the drawer of the typists’ desk. 
Pikpak is wrapped protection against 
changes in temperature and humidity. Each Pikpak con- 
There are four packs in a box. 


easy 
cover 


in glassine for 


tains twenty-five sheets. 

A feature of Pikpak is that only one sheet can come 
and the package is so made that the car- 
which, 


out at a time, 
bons are caused to be delivered with cut corners, 
with the three-eighths of an inch additional length over 
standard carbons, permits a finger grip for the easy with- 


drawal of the carbons from between the sheets after using. 


— -_ 


Lawson Company Takes Over Northwestern Steel 


Products 
The F. H. Lawson Company of Cincinnati, Ohio, which 
was established in 1816, has taken over the stock and equip- 
ment of the Northwestern Steel Products Company, former 
manufacturers of the well known Nemco expanded steel 
which are now being produced under the 
Lawson plant and by the Lawson 
exclusively. It is stated that this 
means lower prices by reason of greater manufacturing 
a high grade shipping service; the opportunity 
same shipment with 


waste baskets 
Nemco patents in the 
Company sold move 
facilities; 
to get Lawson-Nemco baskets in the 
the Lawco solid side baskets, and the elimination of quan- 
tity differentials. The Lawson Nemco line includes a wide 
variety of expanded steel baskets in several different colors 
including blue, mandarin red, mahogany, green, olive green, 
canary and jade. 

The Lawco solid side 
different styles and finishes. 
with this line also. 


steel baskets are made in several 
There is a cuspidor connected 
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VIEWS IN THE NEW STORE OF THE B.C. D 
niture. Center: Main entrance and show windows 
New Office Equipment Store for Detroit 
\ great deal of interest was indicated in the opening ot 
March Ist of B. C. D. Office Equipment, Inc., located at 
7341-45 Woodward avenue, Detroit, Michigan 


Che management will be in the experienced and capable 


hands of Walter E 


and G, A. Bassett, vice-president and treasurer 


Duerr, president and general manager, 
Both men 


are prominent Detroiters and have held executive positions 


with one of Detroit’s prominent manufacturers. 
Details and design of both the exterior and the interior 
f this new store were given careful consideration and the 


shed product presents a very pleasing and at 


tractive appearance designed to meet today’s trend in met 


chandising Storage shelving and display counters wer 


manufactured by The Globe-Wernicke Company of Cin 
cinnati, and have a two-tone effect with stainless steel mop 
trip around the counter. Steel railing and partitions that 
are used to enclose the working office of the organization, 
and the private offices of the executives were also manu 
factured by The Globe-Wernicke Company Adequat: 


storage and p facilities are provided for in additional 


space at the rear 


The company will be the exclusive distributor in Detroit 


Wernicke line of 


and will also handle the 


steel filing equipment, of 
Globe 


are dis 


for the Globe 
fice furniture and supplies, 
Wernick 
tributors for the Meilink Steel Safe Company’s safes, th« 
ympany’s desks, the B. L. Marbl 
National Blank Book Com 
und books, and other office 


nal distribution. 


line of stationers’ products They also 
Commercial Furniture 
Chair Company’s chairs, the 
pany’s line of loose leaf and b« 
supplies and equipment of nati 

Mr. Duerr, the active head 


enthusiastic about the prospects of the 


of the organization, is very 


company, 
- 


K. B. D. A. Activities 
President Phil M. Anderson of the Kansas Book Dealers 


Assoc did not have their usual suc 
bh +} 


cess with the 


iation, states that they 
Kansas legislature in putting through a chain 


store bill. However, the association was able with the help 


of the teachers to kill a bill which was aimed to destroy 
the value of the present Kansas law which requires all 
school boards to purchase $5.00 worth of library books 
each year per teacher per school After a vigorous fight 
the association was able to keep the old law which allows 


nal story books as well as text books. 


‘f school library books totaled $71,000 
1932, $46,500 


educati 
In 1930, the sal 


In 1931, 


$60,600, and in 


OFFICE EQUIPMENT COMPANY, DETROIT, MICH Left 


Office fur 
Right: Stationery Department 

Ivan Allen Receives Bank Appointment 
\ Washington despatch dated April 4 stated that Ivan 
Atlanta has been appointed to the board of the 
Loan District which has its bank headquar- 
The appointment was made 


Honk 


Allen of 
Fourth Home 
ters at Winston-Salem, N. C 
by William F 
Loan Bank board. 


Mr. Allen has for many years been 


Stevenson, chairman of the Federal 
identified with the 


interests of the builders and owners of moderate priced 


homes in Atlanta and contiguous territory He has also 


a e 





— 


IVAN ALLEN 


been a leader in civic projects and as chairman of the For- 


ward Atlanta Commission has advertised the advantages 
and resources of this section for several years 

The Fourth District comprises Virginia, North and South 
Carolina, Maryland, Georgia, Florida, Alabama and District 
of Columbia. It is stated that many of the building and 
loan associations in this section have become members of 


the Federal Home Loan Bank. 
eo 


Commodore Orr and the Century of Progress 

Wm. G. D. Orr, of the A. B. Dick Company, will be a 
very busy man this summer, his spare time being given to 
committee work directing the various regattas to be sailed 


at Chicago in connection with A Century of Progress, the 
An extended program of races is planned 


for the Most of the 


courses are wholly visible from the grounds of A Century 


1933 world’s fair. 
entertainment of visitors at the fair. 


of Progress. 
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The Guest Book 

Floyd Ransom, president of Proveedor de Oficinas S. A., 
Mexico, D. F., Mexico, 
cago on his way to call upon manufacturers whose lines 
he distributes, looked in upon us April 4. He 


spending a couple of days in Chi- 


was accom- 
panied by his son, about four years old, coming up from 
Mexico to smile upon his grandparents in Kansas. Setting 


forth on the adventure the two made the first lap 


of their journey by airplane from Mexico City tc 


great 
a point 
The remainder of the journey to the Atlantic 


New York they 


in Texas. 


Coast was to be made by train. From 


will take 
One afternoon in Chicago was spent in riding the top 


a coast liner. 


Some toy de- 
One 


four-year-old companion is sure to 


of the motor busses along the lake shore. 
partments are in prospect at places along the route. 
who travels with a 
have some pleasant adventures. 

The first stop after Chicago was Youngstown, Ohio, for 
a conference with The General 
Then New York, with a visit to the Monroe Calculating 
Machine Company and the Underwood Typewriter Com- 


Fireproofing Company. 


pany. 

Our visitor reports that conditions in Mexico are some- 
thing as they are over here, despite which, Mr. Ransom’s 
business there has been satisfactory. Besides the regular 
sales in the main offices and branches, the company has 
had some special orders from the government, one of the 
recent ones being the equipment of a new mortgage bank 
in Mexico City. 

W. A. Sheaffer, president, W. A. Sheaffer Pen Company, 
Fort Madison, Iowa, en route east, pulled our latchstring 
on April 4 Mr. Sheaffer had 
say about the proposals of the national government for 


something interesting to 
instrumentalities by which prices of farm products are to 
be advanced. On account of his experience with the farm- 
ing country and his interest in the welfare of agricultur- 
ists, Mr. Sheaffer has kept himself well informed upon 
the subject. He has kept closely in touch with the de- 
velopments through acquaintance with some of the offi- 
farm economies who are high in the 


cials interested in 


counsels of the Administration. Of course, there was also 
conversation about the W. A. Sheaffer Pen Company’s new 
line of adhesives, and the marketing policies, with which, 
along with the qualities of the articles, the company ex- 
pects to develop more dealer interest. 

L. J. Conger, New York, N. Y., 


Smith & Corona Typewriters, Inc., in 


until a month ago vice- 
president eo a. % 
Chicago for some business engagements, looked in upon 
us on April 4. 

G. W. Stapleton, manager of agencies for Corry-James- 
town Manufacturing Corporation, Corry, Penna., called at 
our office on April 10. Mr. Stapleton was on an extensive 
trip during the course of which he appointed a number 
of new agents for his company, some of which are re- 
ported on this page. 

Gustave Meyersburg, who travels from coast to coast 
Hartford, Conn., 


He reported a 


for the Ruler Company, 


visited the office of this journal in April 


Transparent 


gratifying increase in sales during recent months due 


partly to new applications of the company’s wares. 

A. H. Hinton, Johannesburg, South Africa, signed the 
Book on April 19. He was taking the long way 
round in traveling from Johannesburg to London. He 


Guest 


visited several cities in Australia and entered the United 
The outlook in South Africa, he 


reported, was encouraging, sales having increased lately 


States from the west. 


to a more satisfactory level. While in Chicago he called 
upon several manufacturers. 

Mr. Hinton is a friend of Arthur Tunley, who is well 
known in the office appliance industry in South Africa. 
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E. G. Songstad, Des Moines, Ia., manufacturers’ repre- 
sentative, was a caller on April 24 on his regular swing 
He commented on the better atti- 
tude found among dealers. While in Chicago he visited 
at the office of the Colonial Chair Company, whose line 


through his territory. 


he sells. 

George A. Payne of Buffalo, N. 
engineering service in metal office equipment and is well 
known as an expert in sales instruction, paid a visit to 
the office of this journal on April 26, during the course 
of a business visit to Chicago. An instructive article by 
Mr. Payne appears in the Office Furniture Section of the 


Y., who operates an 


present issue. 
ee 
Some New Corry-Jamestown Corp. Agents and 
Agencies 

G. W. Stapleton, manager of the agency division of the 
Corry-Jamestown Manufacturing Corporation, Corry, 
Penna., announces the following exclusive agency repre- 
sentatives recently appointed: 

J. W. Campbell & Co., Erie, Pa.; W. S. Tucker, Ander- 
son, Ind.; Beckley and Supply Company, 
Marion, Ind. 

J. P. Hickey, Albany, N. Y., has been appointed special 
agent for the Albany territory. 

The following experienced dealer contact men will serve 
the trade in the respective localities indicated: 

A. K. Hecker, Milwaukee, Wis., covering the Milwaukee 
territory; Gene X. Stolz, St. Louis, Mo., calling on dealers 
in Missouri and part of Kansas; Charles T. Phelan, Dallas, 
Tex., Corry-Jamestown representative in Texas and Louis- 


Typewriter 


iana. 

All of the dealer men named are old hands at the busi- 
ness, and will be of great assistance to dealers in the ter- 
ritories to which they are assigned. 

~~ 
Copeland Joins Wilson-Jones Company 

Harrie E. Copeland, well-known in the blank book and 
loose leaf fields, and for the past several years sales man- 
ager of the Boorum & Pease Company, is now associated 
with the Wilson-Jones Company in the Shaw Blank Book 
division, with headquarters at 233 Spring street, New York 
City. 

Prior to December, 1925, Mr. Copeland spent twelve 
years as the New England representative of the Boorum 
& Pease Company. In the month and year named he be- 
came general sales manager, succeeding W. C. Barden- 
heuer, resigned. In January, 1930, Mr. Copeland was made 
vice-president and director of the Boorum & Pease organ- 
ization. 

Mr. Copeland’s long experience in selling loose leaf and 
blank books places him in an advantageous position. Of- 
fice Appliances offers its cordial good wishes. 

i 
Charles B. Cook Honored 

Charles B. Cook, vice-president of the Royal Typewriter 
Company, and in charge of production at the Royal fac- 
tory at Hartford, Conn., has been appointed national coun- 
cillor from the Hartford Chamber of Commerce to the 
twenty-first annual meeting of the United States Chamber 
of Commerce in Washington, D. C., on May 2. 

This appointment emphasizes the esteem in which Mr. 
Cook is held by business men of Hartford and Connecticut 
generally. He is a pioneer and leading figure in the type- 
writer industry. 

——— 
Where Is C. A. Barr? 

One of our readers has requested the address of C. A. 
Barr, a typewriter repairman and salesman. Should any 
reader furnish the publishers of this journal Mr. Barr’s 
address, the information will be appreciated. 











Meetings--Conventions--Dinners 


Pacific Northwest Stationers Meet in Spokane 


Reported by Grace Kirkpatrick of the Spokane News 
Bureau 


With several other meetings throughout the west can 
celled and in spite of adverse conditions, the Pacific North 
west Stationers association decided to carry on, and held its 
twenty-fourth annual meeting in Spokane, April 14 and 


attendance was not so 
a good 
Idaho, Montana and 


15. The 


vet there 


large as in previous years, 
Wash 


British Columbia 


was representation from cities in 
ington, Urewgon, 


Phe « 


called to order by 


nvention opened with a general session which was 


R. A. Waltz of John W 


Graham Com 


! 


pany, Spokane, president of the association. John W 
Graham wave the address of welcome, stressing the value 
f the association, particularly in trying times, from a trade 
angle and also from the viewpoint of friendship 


lark, f Walla Walla, replied for the delegates, face 
terestingly reviewing the history of Spokane, 
nery stores, and the association 


Mr. Walt gave a < 
and president, this being followed by the secretary's report 


ombined report as district governor 


routine of business. In his report the presi 


work 


Association, which 


and the general 


dent emphasized the value and extent of the now 


being done by the National Stationers 


relations between dealers and manu 


< 


encourar 


facturers: provides services to members by way of an in 


formation department; improves reiations between manu 
commodity 


holds 


problems 


facturers and dealers by means of thirty-five 


handled by the manutacturers’ division; 


trade conferences which study and discuss the 


arising in the trade and how to handle them, and in many 


rms services of great value to dealers and 


ther ways peri 
manufacturers. One of the best investments that can be 
made, said Mr. Waltz, is to keep up one’s membership in 
the National Association and to take part in its activities 
whenever possible He voiced his thanks to Messrs 
Burns, Hilman, Ortel, Lawrence, Pierson and others for the 
aid and « peration they had given him throughout the 
vear. He had also received valuable aid from the Executive 
Committee, and from members in other cities of the 
district 

President Waltz then appointed as a committee on reso 
lutions, Norman Cunningham, Boise, Idaho; Walter Burns 
of the Shaw & Borden Company, Spokane, and Charles 
Heppner of the J. K. Gill Company, Portland, Ore 

L. K. Gill of Portland was appointed a nominating com 
1 < 

It was originally expected that Chas. P. Garvin, general 


manager of the National Stationers association, would bx 


present to present the main address of the convention, and 


his absence, unavoidable because of the 


Washineton, Mr. Garvin 
the delegates by W J 


partly to atone tor 
sent a long 
Ortel, Spo 


stress of business in 
letter which was read to 


accompanied by a detailed 


kane. Mr. Garvin's letter was 

report of the recent meeting in Washington which dealt 
with making plans for the approach of the industry to new 
problems which the bank holiday and accompanying con 
ditions have brought Che convention went on record as 
being heartily in favor of the resolutions and plans as 
drawn up by the national association, and voted to forward 
this recommendation together with the thanks of the north 
west association to Mr. Garvin 


An invitation to all delegates who expect to attend the 


national nvention in Cincinnati to 


Wernicke 


visit the 


coming 


mpany in that city was 


that firm’s 
Cal. 


The luncheon sessions were entirely social, with hilarious 


extended by representative, John B. Hibbard, 


of Glendale, 


take-offs of the various members and delegates, staged by 
Nevin Snyder and Ralph Ortel of Spokane. 

About sixty attended the banquet on the evening of the 
first convention day, and for this event the entertainment 








was furnished by Howard Milholland, manager of radio 
ROWLAND A. WALTZ 
station KGA, a well known musician and reader. He was 
assisted by Walter Burke, Spokane 
The afternoon of the first day and the morning of the 
second were given over to divisional meetings At the 


meeting of the Furniture Division, with Charles Heppner, 


Portland, presiding, the discussion centered around the 


problem of bankrupt stocks and the price situation they are 


creating many 


[wo ideas were most generally presented 
delegates holding that the best 
regular dealers in the various cities to pool and buy up the 


floors. On the other 


solution would be for the 
stock, and market it on their own 
hand, there were many contending that the maintenance of 
bought should 
be the chief interest of all in the trade that the bank- 
stocks should be forgotten, each dealer “taking it on 
and knowing that 
market will adjust itself 


the prices on new merchandise now being 


now; 
rupt 


the chin” such merchandise will be ab- 


sorbed and the Chis discussion 
centered about the wood furniture market, it being gen- 
erally conceded that the same problem did not exist with 
regard to steel furniture in this part of the country. 


J.H 


a city ordinance in that city is helping solve the problem. 


Gonyea, of The Stationers, Tacoma, explained how 


Mr. Gonyea reported that in Tacoma a license is required 


for selling receiver's stock, 
a marked effect The 
month, and the permit is not issued for longer than 60 days 


‘ * * 


with the fee high enough to 


have license is $50 a day, or $250 a 


April 15, was in 


Federal Ink 


Che Travelers’ breakfast, the morning of 
Homer Gilman, president of the 


f Seattle 


charge ol 
Company 


* ‘ * 


\t the meeting of the stationer’s division which filled 
the morning and most of the afternoon of the second day, 
discussion centered around three main problems—depart- 
ment store competition, chain store competition, and the 
advisability of the association vice president, who is also 
the chairman of the association’s stationer’s division, acting 
as a clearing house for lists of distress merchandise 
With regard to department store competition, the con 
sensus of opinion was that the situation is becoming in- 
stationer’s point of view, while 


a difficulty of 


creasingly better from the 
other delegates felt it had never presented 


any proportions in their cities 
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As to the chain stores, it was requested that the delegate 
who will Northwest 
tional meeting at Cincinnati take this matter up with the 


represent the Association at the na 
National, asking that a study of the situation be made. It 
was felt that such a survey could then be followed in the 
Northwest by a further study by the local association. 

J. H 


clearing house for lists of distress merchandise during the 


Gonyea, chairman, told of his efforts to act as a 


past year, but members, while appreciating the vast amount 
of work which Mr 
that this matter could better be handled by dealers individ- 


Gonyea had put into this effort, felt 


ually. 

The convention closed with a general session at which 
the reports of the nominating and resolutions committees 
were unanimously accepted. 

Officers for the elected as follows 
J. H 
Eleventh District: Norman Cunningham, Boise, vice-presi 
J. Or- 
tel, Spokane, was chosen as chairman of the furniture divi- 


sion; Mr 


the association, will act as chairman of the stationers divi- 


coming year were 


Gonyea, Tacoma, president, and Regional Governor 


dent; Ray Finnell, Portland, secretary-treasurer. W 
Cunningham, automatically as vice-president of 


Johnson, Tacoma, will continue as chairman 


sion, and L. A 


of the manufacturing division. 


rhe recommendation was also adopted that the new offi 


cers take office immediately. 


Tacoma chosen as the convention city for 1934, 


which will be the twenty-fifth or silver jubilee meeting. It 


Was 


was recommended that this occasion be fittingly celebrated. 
\n invitation was extended from the city of Yakima for 
the 1935 meeting, but acceptance of this invitation was de- 
Tacoma. 
that the 
take up with Mr. Garvin and the national association a re 
Northwest Association, which in all 


ferred until the meeting in 

It was also recommended incoming president 
quest from the Pacific 
cases not only sends a delegate but pays his expenses to 
meetings, that the National Association, no 
other meetings are being held in the West, 
a point to have a representative present at 


the national 
matter what 
always make it 
the Pacific Northwest Association meetings 
Mr. Gonyea, the president, immediately took the 


He is one of the 


new 
chair newer members of the northwest 
association, and expressed his appreciation at being able 
to get into the work in the active manner that his position 
as president will necessitate 

He at once took had 
come up in the furniture division to the effect that a com- 


action concerning a request that 
mittee “with teeth in it” be appointed to work out problems 
during the year. Mr. Gonyea announced that he would at 
once appoint committees in each division of the association 
and would in addition send letters to all members asking 
them to present the problems that they wished such com- 


to work With 


problems and questions received, the committees will at 


mittees to begin and study on. these 
once start to work, it being the president’s idea to have 
important action a year ‘round function and to make the 
annual convention a time of report, rather than the prin 
cipal time of accomplishment. 

The meeting adjourned with a resolution of appreciation 


to the retiring officers and to the convention committee 


——<g>—___—_—_ 
Illinois Booksellers and Stationers to Meet 
On May 9 and 10 at Joliet, Ill, the Illinois Booksellers 


Association gather in numbers at its 
The headquarters will be at the Hotel 


and Stationers will 
annual convention 
Louis Joliet, and all meetings and displays will be held in 
Elks hall, directly across the street. 

The Joliet Calendar Company and the Volland Company, 
to make the 


together with the Joliet dealers are working 
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convention a success. It is stated that William Barnes, one 
of the original members of the association who signed its 
charter, will probably be present as a visitor. 

President John Carroll with the two vice-presidents, Sam 
Beck Will Johnson, have completed the program, 
scheduling some fine events. 

Harold E. Hawkins, vice-president of the 
Loose Leaf Company, Milwaukee, one of the best informed 
men in the loose leaf industry, will make an important 
address on visible equipment. Mr. Fox of New York will 
speak on advertising, while Robert H. Wilson of the Chi- 
cago Herald & Examiner and Miss Marjorie Barrows have 
promised to talk to the book dealers. The banquet speaker 
will be Dr. Allen D. Albert, assistant to the president of 
These and others will instruct 


and 


Stationers 


A Century of Progress. 
the convention visitors, while there will be plenty of enter- 
luncheons, two banquets, dancing, theatres, 
bridge, etc. Visitors may stop either at the Louis Joliet 
hotel or the Woodruff hotel nearby. Both hotels supply 
excellent accommodations at reasonable rates. 
a 

Harwitz Meets with Chicago Typewriter Dealers 

Marcus Harwitz, president of the Regal Typewriter Com- 
pany, was the guest of honor at the April meeting of the 
Chicago Typewriter Dealers Association which was held 
on the evening of Tuesday, the eleventh, at the Elks Club. 
The meeting was in the form of a good natured get-to- 
gether, without any set program. Mr. Harwitz when called 
upon for a few remarks expressed his appreciation at the 
opportunity to meet with the Chicago group. He was ona 
trip which was to take him to Seattle, south along the coast, 
and important cities on the way back, which would get him 
into New York about the first of May. The suggestion that 
he was covering a large amount of territory in a short time 
brought out the fact that he was traveling by plane. 

etme 

Cleveland Office Machine Dealers Hold Election 

Tuesday, April 18, the Cleveland Typewriter and Adding 
Machine Dealers Association held its annual meeting and 
election of officers. There were nineteen members in at- 
tendance, each contributing with enthusiasm to the discus- 
sion of several interesting and educational subjects. 

The following officers were elected: president, Walter 


tainment, 





WALTER (DOC) HANSON 


“Doc” Hanson of Hanson Business Machines Inc.; vice- 
president, Fred Snyder of the Best Typewriter Company, 
and secretary-treasurer, Al Schlecht of the Typewriter 
Supply Company. The board of directors selected consists 
of Lee Adler of the Adding Machine Exchange, Harry 
Katz of the Cleveland Typewriter Company and Lou Pierce 
of the Central Typewriter Company. 

The new president says that the major objective of the 
association is to have its members serve their customers 
loyally and faithfully. 
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Second District Stationers Meet 


The annual meeting of the stationers of the Second 
Regional District took place at the Hotel Statler, Buffalo, 
N. Y., on April 24. There was a large attendance and much 
enthusiasm. Seventy-seven persons registered, while there 


were 130 at the banquet Regi ynal Governor Le u H, Hoel- 


sessions and at the banquet. Fellow 


Holscher for his work 


scher presi led at the 


] 


members highly complimented Mr 


during the year and as presiding officer. The speakers in 


cluded H. ¢ Farrell, secretary manager, Western New 
York Credit Men’s Association, who spoke on Credits; 
Hon. Arthur L. Schwartz, member, New York State As 
sembly—New York State’s One Percent Retail Sales Tax; 
Charles H. Everly, vice-president, Office Appliances—What 


I Find in My 
ment Compal 


' 
ager, National 


l'ravels; R. M. Tussing, Vict: 
and ©. P 


Stationers Association 


yr Safe & Equip- 


Selling, Garvin, general man 


C. M. Dunn of the Geer-Dunn Company, Jamestown, N 
Y., was elected regional governor 

At the annual dinner Governor Hoelscher introduced 
Peter J. Murette as toastmaster, pinch hitting for Fred 


Dennis, who had been called out of town 


The detailed report of the meeting reached us as the last 
forms were being made up, and will therefore be presented 
in the June issu 

—_—~> 
New York Stationers Hear Report of Executive 
Secretary 


The regular monthly meeting of the New York Sta 


tioners’ Association was held Monday evening, March 27, 
at the Fifth Avenue restaurant \ large attendance, 125 
responded to the announcement of the change in location 
After a fine dinner, served in courses, President Jaques 


called to order, dispensing with the reading 


minutes and the 


treasurer’s report. In the cours¢ 


of his remarks, Mr. Jaques stated that “we are trying t 


find the shortest road back t better 


duced William H 


ecretary of the Association, wh 


times,” 


He then intr Greenleaf, executive 
gave a resume of the 


work which he is doing and which is contemplated. Hi: 
stated that all present had a right to be interested in the 
New York and to know 


Stationery industry in wher we 


are at and whither we are going There has been som 
progress which has been in the open and some progress 
which has been concealed from view. He felt that if one 
step at a time is taken and that step is sure, it is far bet 


ter than to take rapid steps and have those steps not sure 
has been made has shown that a grea 


responsibility \ 


| he survey which 


deal remains for individual policy of 


live and let live will do much to broaden the viewpoint 


tf those engaged in this industry 


New York 


meeting—we are now in t 


Ten definite zones have been established in 


City and each has held one 


second series of these meetings—there ars 10oW in this 
program no less than 125 stationers who have agreed t 
( perate 

It is the expectation to start a campaign for new mem 
bers in the New York Stationer’s Association. As services 
f the association we now offer—credit interchange—em 
ployee data interchange—exchange of overstocks of met 
chandise—development and appointment of committee on 


trade information promotional work—dinners and other 


activities of association 
Moses t 


What we all 


lead the stationery trade out 


f the wilderness need is to get behind the 


“new deal.” The nscious effort of an industry to raise 
its standards and to fight for them is bound to win su 

do not lose our c: 
Greenleaf’s remarks, H B 


He stated that it is time 


cess if we urage. 
Elmer of 
was called on 


it the manufacturers and stationers acted like men and 
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work to- 


action is taken, the 


not children. The stationery industry needs to 


gether and unless such co-operative 
situation is going to be bad. 
Others who spoke at the meeting included Jack Apple 


baum, E. J. Kastner of the L. E. Waterman Company, 


Alfred Berolzheimer of the Eagle Pencil Company, and 
A. J. Pfaff of Joseph Dixon Crucible Company. 
s ~ 
Boston Stationers Hold Annual Meeting 
[he forty-fifth annual meeting of the Boston Stationers 
Association was held March 20 at the Boston Chamber 


The New England Travelers Club, through 
Joseph T. McLaughlin, challenged the Asso- 


ciation to a golf match. The challenge was accepted, a 


‘t Commerce 
its president, 
now un 


committee was appointed and arrangements art 


der way for the match, which will be held early in June 

The annual reports of the president, auditor, secretary 
and treasurer were read and accepted. The treasurer’s 
report showed the organization to be in a healthy finan- 


cial condition. 


George E. Damon of the George E. Damon Company, 
and A. L. Cole of the A. L. Cole Company, Lawrence, 
Mass., were elected honorary members of the association. 


Che following officers were elected for the ensuing year 
President, James Cowan, Thorpe & Martin Company; vice- 
Malcolm Dresser, Standard Diary 
Chandler, Adams, Cushing & Fv 
George W. Pratt, A. F. Rebhan, 


Armington, Joseph T. McLaughlin 


president, Company; 
auditor, H. L 


Committee: 


Ster. 
Executive 
Samuel Narcus, 
and Samuel B 
The speaker of the evening was J. T. Phipps, handwrit 


Bonding and 


James 
Groom. 
ing expert of the Massachusetts Insurance 
spoke at 
explaining in detail how the 


some length on the subject ot 


Company He 
: different 


“Forgery,” groups 
of forgers operated, and how easy it is to raise a check 
or alter a number or the name of the The speaker 


“Crime does not pay.” 


payee 
arrived at the old conclusion, viz., 


on —<g—__—_— 
Brochure Records Wholesalers’ Annual Meeting 
Office Appliances is in receipt of a report of the proceed 
Whole 


Bermuda, 


ings of the eighteenth annual convention of the 


sale Stationers Association which was held in 


February 6, 7 and 8, 1933. 
distributed by H. C. Whittemore, 


and gives a full account of the various activities of 


This report was prepared and 
secretary of the associa- 


tion, 
the meeting, including the reports and addresses presented 
at the convention. 

The reports included that of the treasurer, merchandising 
and development committee, by H. L. Chandler, chairman, 
annual address of President Sites, report and recommenda- 
tions of Third Vice-President Sunderland, et: 

Several resolutions were passed. It was determined that 
desiring the legitimate 
wholesalers immediately take 


lective distribution through a group of 


every manufacturer support of 
steps to adopt a plan of se- 
restricted dealers 
sufficient in number to cover requirements but restricted 


Any be 
ted distributor 


exclusively to houses of integrity. otlegging or 
price-cutting policy on the part of the sel 
will be 
the selected list 
further selected distributors may be added in any territory 


best 


regarded as cause to immediately drop him from 


After such a list has been set up, no 


without due consideration of the interests of the 


houses enjoying selective arrangements. 
A resolution was passed to the effect that it was the 


opinion of the manufacturers that wholesale distribution 


is essential and worthy of more intensive promotion. It 
was recommended that the manufacturers representing the 
association address each manufacturing member in the way 


of truly evaluating wholesale distribution and requesting 
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that each manufacturer review his distributional set-up in 
the hope that the wholesaler factorship can be improved. 
On the 
ways and means for their present day distributions to be 


other hand, the wholesalers resolved to provide 


more profitable and encouraging to the manufacturers by 
minimizing small orders, minimizing spot shipments, bet- 
ter catalogue representation, closer canvass of accounts 
allotted to wholesalers, maintenance of fair mark-up and 
more selling effort in regard to quality. It was resolved 
that the manufacturers select authorized representatives 
to serve as the manufacturers’ executive committee to sit 
with the wholesalers’ executive committee in their regular 
each two months 


revised on the occasion of this meet- 


meetings at least once 

The by-laws were 
ing. 

The 
Chandler, Adams, Cushing & Foster, Inc., 
first vice-president, A. C. Bainbridge, Bainbridge, Kimpton 
& Haupt, Inc., New York, N. Y.; second vice-president, 
J. E. Moir, Brown Brothers, Ltd., Toronto, Canada; third 
vice-president, R. A. Maish, Dennison Manufacturing Com- 
pany, Framingham, Mass.; secretary-treasurer, H. C. 
Whittemore, 250 Fifth avenue, New York, N. Y. 

aciemvencelisienianeen 
Seattle Typewriter Association Activities 

At the close of the first quarter of the year, members of 

the Typewriter Dealers Association of Washington formu- 


President, H. L. 


3oston, Mass.; 


following officers were elected: 


lated suggested minimum schedules and labor charges on 
typewriters and approved the recommendations of the sev- 
eral committees working on various plans, 

After the adoption of the reports, a slight friction arose 
with the new machine companies in Seattle and Tacoma, 
Special committees were appointed to handle the situation 
and considerable progress was reported by the chairmen 
at the 

During the quarter, 
the sympathy of the dealers was sent to James C. J. Martin, 
father, John C. 


3efore going to Nevada, 


April meetings. 
a letter of condolence, expressing 
relative to the death of his Martin, on 
March 1 in Tonopah, Nevada. 
John C a veteran newspaperman of Chicago, 
St. Louis and Denver. 

At the March 14 meeting, Prof. August Dvorak, of the 
University of Washington faculty, who recently patented 
demonstrated 


Martin was 


a special typewriter keyboard, with “live 
models” the new keyboard and a new dict-a-type machine 
which has been perfected by him. 

New members admitted during the quarter were E. Stan- 
Wenatchee, and A. W. Ostenson, Office 
1005 A street, Tacoma. 

Other business included the report of the treasurer, the 


Corona 4B-2B04134—for Mr. 


ley Stinsman of 


Equipment Co., 


listing of a stolen machine 


Anderson, and the expenditure for flowers for Clyde 
Truxal. Lists of pawned and traded machines were read 
at the weekly meetings.—JCJM 

—_—@—— 


Meeting of Stationers Association of New York 
The monthly meeting of the Stationers Association of 
New York on Monday, March 27, at the Fifth 
Avenue New York City, President Wash. L 


was held 
restaurant, 
Jaques presiding 

The president warned stationers against present problems 
and conditions. He also pointed out that dealers must 
clean their shops and get down to brass tacks if they ex- 
pect to come through and be successful merchants. 

The president then turned the meeting over to the execu- 
tive secretary, W. H 
and inspiring talk. 

Mr. Jaques then called upon Mr 


Greenleaf, who gave an interesting 
Elmer of Eberhard 
Faber, who presented some pointed observations. 

Mr. Appelbaum, Mr. Kastner, Mr. Reichman and John J. 


Ward spoke on various interesting topics. 


41 


On motion of Jack Appelbaum the association went on 
record as being against making various types of deals, to 
sell merchandise, which does not help the craft in any way. 

Ed. Ward said he believed the association to be on the 
right track, and if members and officers keep going the 
same way a wonderful organization will result. 

Mr. Griffiths of Noesting Pin Ticket Company gave 
something to think about in his inspiring talk regarding 
the merchandising of Gem clips, etc. 

Ben Okin was then called upon and gave the viewpoints 
of the manufacturer in the loose leaf and binder business. 

There being no further business to transact, the meeting 
adjourned. —— 
Commercial Stationers of Toronto 

The Commercial Stationers Association of Toronto, 
Canada, on April 13 met at the King Edward hotel and held 
a round table discussion on the subject, What Support from 
the Manufacturer and Wholesaler for the Dealer? The 
subject was introduced by J. Chipman. 

At the previous meeting, Dr. D. M. Solandt spoke on 
Human Cooperation and Kindness and the Building of In- 
tellectual Integrity. 

+ * * 

Bill Evans, well known member of the association, lost 
his brother on March 25. He was a pilot in the plane which 
was wrecked when fourteen lives were lost. 


— -——_—_—- — 
Election by San Francisco Stationers 
The San 
nual session at its headquarters, 935 Market street, March 
31. For president, Edward H. Wobber, of the Wobber 
Company, was re-elected. Harry Stafford, of Neal, Staf- 
ford & Kerr, was made vice-president, succeeding Arthur 
C. Moench, of the H. S. Crocker Company. Eaton A. 
Woods continues as secretary-treasurer. The executive 
committee continues as before; the members are E, E. 
Crandall, James Schwabacher, Harry Strafford, James Pat- 
rick and Benjamin Upham. 


Francisco Stationers’ Association met in an- 


ee 

Stamp Club Men Take Geography Lesson 
The Chicago Stamp Manufacturers Club, Inc., held its 
monthly meeting at the Bismarck Hotel April 8. After dis- 
posing of routine business, and discussing the details of the 
new Illinois sales tax, the club appointed Louis Melind as 
its official Marco Polo. Mr. Melind had completed a tour 
around the world a few weeks previous to the meeting, and 
narrated some of the interesting things he had observed 

on the trip. ~ 

Goldsmith Bros. Lease Additional Space 
The firm of Goldsmith Bros., stationers and dealers in 
office equipment generally, have leased the six story build- 
ing at 81 Nassau street, New York City, adjoining their 
premises at 75 to 79 Nassau street, and providing 17,500 
square feet of additional floor space. It was stated that 
sales are increasing and the additional space is urgently 


needed. 


EO —— 
Quality Park Has New Catalogue 

The Quality Park Envelope Company, 222 North Bank 

drive, Chicago, Ill, has issued its new catalogue No, 33. 

This consists of thirty-eight pages devoted to stationers’ 

specialties, including important sales suggestions on fifty- 

six lines of mailing and filing utilities. Over 500 items are 
listed. 


a od 
“Stafford’s Products” 
N. Y., has issued its No. 75 catalogue and price list on 
“Stafford’s Products.” This covers the company’s lines of 
mucilage and paste, miscellaneous specialties and ribbons 


and carbons. 











42 


NATIONAL 


ASSOCIATION NEWS 
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Charles A. Stott, Washington, D. C., acting president and vice-president, retailers’ division; Herman Price, New York, 

N. Y., vice-president, manufacturers; C. A. Lent, New York, N. Y., vice-president, bank and commercial stationers; ]. S. Luckett, 

Toronto, Canada vice-president; W. E. Hough, Marietta, Ohio, vice-president, travelers; R. A. Waltz, Spokane, Wash., vice- 

president, commercial furniture; H. G. Horder, Chicago, Ill., vice-president, wholesalers; W. P. Waddy, Richmond, Va., auditor; 
W. E. Stockett, ]r., Washington, D. C., treasurer; C. P. Garvin, Washington, D. C., general manager. 


Regional Governors and Retail Directors 


4 William Douglas, 


No. 1. A. L. King, Ward's, No. _ r 
Boston, Mass. Zac Smith Stationery Com- 
pany, Birmingham, Ala. 
No. 2. Lou Hoelscher, Hoel- 


No. 5. L. N. Bishop, Office 
Supply & Aw gy. | Com- 
pany, Cleveland, Ohio, re 
tail director. 


No. 6. G. O. Stevens, Ste- 
vens, Maloney & Company, 
Chicago, Ill.; V. D. Par- 
ker, e Parker Company, 


scher Stationery Company, 
Buffalo, N. Y.; Fred L. 
Grant, Grant's Bookshop, 
Utica, N. Y 


No. 3. W. H. Brooks, Jr., 
W. F. Murphy's Sons Com- 
pany, Philadelphia, Penna. ; d 
Michael Bard, Bard’s Busi- Madison, Wisc. 
ness Service, Lancaster, No. 7. H. S. Fall, Jape 
Penna. Olson Company, Minneap- 





olis, Minn.; J. O. Popple, Mason, Jr., Out West 

Zaiser’s Specialty om- Printing & Stationery 

pany, Des Moines, Ia. Company, Colorado 
No. 8 Herman N. Cast, Springs, Colo. 


Western Litho. Company, wy 11. 


Wichita, Kans. R. A. Waltz, John 


W. Graham & Company, 


No. 9. Z C. Clegg, = Spokane, Wash. 
Clegg Company, San An- 
oe Texas; Jess Beck, No. 12. Harry Morgan, Sta- 
Western Bank Office tioners Corporation, Los 
Supply Company, Okla- Angeles, Calif. 
homa City, Okla. No. 13. Thomas V. Bell, T. 
No. 10. F. B. Robinson, V. Bell, Ltd., Montreal, 
Golden, Colo.; William Canada. 


General Office and Information Bureau—525 Investment Building, Washington, D. C. 
Place and date of the next annual convention—Cincinnati, Ohio, June 5, 6, 7, and 8, 1933. 


Meeting in Washington Plans Rehabilitation 
of Trade 


“If those who are fittest will survive, then it is our duty 


to our craft to help to make as many worthy merchants 


in our industry as fit as possible 

The foregoing statement was the keystone of the arch, 
so to speak, supported and in turn supporting the conclu 
sions of representatives of all branches of the stationery 


-w hi 


industry—manufacturing, wholesaling and retailing 


been 


states 


held what is said to have an epochal meeting in the 
building of the United 
Washington, D. C., 

[The meeting was attended by a group of about fifty 
President C. A. Stott of The 


Association, and General Manager C 


Chamber of Commerce, 


on April 0, 


prominent manufacturers; by 
National Stationers 
P. Garvin, and by President Harry Chandler of the Whole 
sale Stationers Association, and Secretary H. C. Whitt« 
more of that association 

rhe meeting was called to achieve a unified approach 
upon the problems of the industry to which have been 
added the situation developed by the bank holiday and its 
aftermath, and the new distribution situation. Discussions 
bore specifically upon methods and organization that would 
enable the industry to approach its problems after a man 
ner based somewhat upon the lines of President Roose- 
velt’s treatment of the bank situation 

Mr. Harriman Discusses Important Developments 

At ten a.m, Mr 


introduced Henry | 


Garvin called the meeting to order and 
Harriman, president of the Chamber 
United States, 


a unified approach by 


of Commerce of the who spoke upon the 


necessity tor industry as a whole 
looking to the 
trons 

Mr. Harriman 
Moses to lead us 


of the most important factors in the 


solution of difficult and troublesome ques 


believed that trade associations are the 


ut of the wilderness, or, at any rate, one 
movement He ri 
ress which will give the 


ferred to a bill now before Cons 


trade practices conferences much more power than they 
now have If the bill becomes a law, these conferences 
will be able to handle unjustifiable competition within 


been able to 
ethics 


associations, whereas, heretofore, they have 


handle only such matters as false advertising, the 


character The 
outlined 


of salesmanship, and subjects of like 
Appalachian Coals Case, 


and to the fact that the steel 


speaker referred to the 


on another page of this issue, 


group has been sustained by the U. S. Supreme Court, 


both of which decisions were to the effect, broadly speak- 
ing, that whatever could be done by mergers could also 


be done by agreement of the parties, provided no monop- 
oly was created. 


* . 


In conclusion, Mr. Harriman said: “I think * there 


is every evidence that we are getting ready for an up-turn 
in business; that the fundamentals 


railroads, and many other corrections that we have needed 


sound banking, sound 
in our social and economic life—are being undertaken, and 
that operating under laws which will 


provide further opportunities for business to go ahead, and 


soon we shall be 


further opportunities for business concerns to get neces- 
sary credit, but there is one great danger, and that is that 
we will all look to Uncle Sam to do it all. 

remarks of Mr. Harriman, 
National Stationers Association, 
Stott Company, Washington, 


Following the President 
Charles A. Stott of the 
member of the Charles G 
D. C., presented definitely and concisely the old and new 
problems of the remarks on 


retail stationer, basing his 


personal experience and on information secured through 
the National Association. 
Chandler of Boston, president of the Wholesale 


an address in which 


Harry 
Stationers Association, followed with 
he discussed the problems of wholesalers clearly and with 
completeness 

H. C. Whittemore, secretary of the Wholesale Stationers 
Association, gave a number of suggestions on behalf of 
his organization. 

The concluding address was by Chairman Garvin, who 
presented a suggested plan for the rehabilitation of the 
industry—a five-point plan dealing with the credit situa- 
tion; comparison between sound and unsound outlets in 
the stationery industry and in the banking industry; over 
lapping of distribution functions; bankrupt stocks, and a 
study of market levels and proper prices 

The core of the plan is the setting up of an industry 
committee of manufacturers so organized as to enable all 
elements of the business to get their heads together to 


attend to immediate problems, trying to set up a new 
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Nature never loses courage. Today fl 
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tools needed. The great advantage of { | 
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growing courage will also make busi- if 


ness fruitful. Now, if ever, are the right fi 





the Mimeograph is that it reduces costs, 


while it increases efficiency. Its remark- 





able ability to reproduce at high speed all 
kinds of letters, forms, bulletins, graphs, 
etc., has made it an ever-present need in a 
perplexing day. Write A. B. Dick Company, 


Chicago. Or see classified “phone directory. 
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philosophy in the business, and endeavoring as far as pos 


} 


sible to bring order into distribution 
In the evening the group was joined by representatives 
of several local stationers associations, and again the plan 


was reviewed, resulting in expressions of approval by all 
present. 


The cf 


ing Organizati 


mmittee will probably use the facilities of exist 


ns in the credit field and elsewhere to hasten 
stability in the industry. 


[he meeting was in session twelve and a half hours, and 
it is, of course, impossible to give here more than the high 


lights and a resume of what was said 
. 
Tenacity Invites Conventionites to Examine New 
Plant 


ncerns to extend a hearty wel- 


Among the Cincinnati « 


come to delegates and visitors to the annual convention 
1 the National Stationers Association is the Tenacity 
Manufacturing Company, one of the leading manufa 
turers of loose leaf binders and metal parts 
Established over twenty-five years ago, Tenacity is a 
pioneer in the designing and manufacturing of loose leat 


devices used by stationers and bookbinders 


The Tenacity 


new plant at | 


company which recently constructed a 
ckland, a suburb of Cincinnati, extends a 


This 


manutacturing 


cordial invitation to all to visit their new structure. 


modern plant was especially designed for 
se leaf devices. 


H. Auburn, general manager and secretary of the com 
pany for eighteen years, plans to have the plant open for 
inspection throughout the convention 

One of the most interesting departments to visitors will 
be the irch department. The head of this department 











CINCINNATI 


NEW FACTORY OF THE TENACITY MFG. CO 


is the holder of a large number of the first patents ever 
on loose leaf devices. 
Another feature of the 


new plant is the bindery depart 


ntains the very latest of binding machinery 


Chis 


stationers and bookbinders on 


ment, whicl 


and equipment department is organized to serve 


items which, due to difh 


limited equipment, cannot be made 


culty of bindings 


in their own plants 
> 
Small Folder of Interest to Duplicating Machine 
Users 
The H. E. Smith Company of Newark, N. J., have sent 


ut to the trade a small four-page folder giving information 
neerning the Hesco line of duplicators, dry stencils, ink, 
rrection paste, etc., calling attention to the Hescoscope, 
i device | drawing and tracing on drvy stencils. This is 


so that the light is ad- 


\ double glass 


with a dead air chamber between the glasses prevents the 


nclosed, 


iss writing bed. 


a portable machine, fully « 
mitted only through the gl: 


heating of stencils. Light is reflected by means of an elec- 


tric bulb and a ground metal mirror being spread evenly 


throughout the writing surface 


OFFICE APPLIANCES 


Reliable’s New Bargain Bulletin 
On May 1, the Reliable & Adding Machine 
Corporation of Chicago issued Bargain No. 760, 
attractive and 


Typewriter 
Bulletin 
which its producers claim to be the most 
interesting piece of advertising literature ever issued by the 
company. In addition to the usual price quotations on the 
hundreds of types, makes and models of machines which 
Reliable offers to the trade, the bulletin c 


f an editorial, educational and inspirational nature 


ntains SIX pages 


Reliable has never sent out its literature promiscuously, 
having always felt that anything worth having is worth 
paying for. Hence, for the past several years the company 
has made a practice of charging a nominal fee of $1.00 in 
consideration of which small fee, the Reliable sends its 
literature to those who enclose with their remittance a busi- 
ness letter-head or card proving them to be qualified to re- 
ceive this wholesale literature for one year. In this way, 
waste distribution is eliminated, curiosity seekers are ex- 
cluded and worthwhile information reaches those who are 
legitimately entitled to it. 

The bulletin has on its front cover an outline of a heart 
within which is a mimeographed drawing of the building in 
Reliable 
the space of 10,000 square feet occupied and its location in 
Next comes a little editorial on the 


which the is located. The next page tells about 


the heart of Chicago. 


Chicago Century of Progress, urging readers to visit the 
fair during their vacations 
The rest of the bulletin is made up of bargains, illustra- 


tions and notations. Some miscellaneous information, 
terms and conditions and other matters of interest are pre- 
sented. 

On the inside back cover is a suggestive illlustration en 
titled The Dawn of a New Day and an editorial, Nothing 


Can Hold Back the Dawn. 


hemi 

Western Office Supply Is “Steelcase” Dealer in 
Seattle 

Recently the Western Office Supply Company, 710 Third 


avenue, Seattle, Wash., was appointed exclusive dealer in 
its city of the “Steelcase” line of equipment made by the 
Metal Office 


Following the 


Company of Grand Rapids, Mich 
We stern Ctnce 
include the store next to 


Furniture 
appointment, the Supply 
Company expanded its quarters to 
the original location for the purpose of displaying the com 
plete “Steelcase” line. 

At the R. M 
Metal Office Furniture Company in the 


changed his location to the new store at 710 Third avenus 


Devin, representative of the 
Pacific Northwest, 


same time 


and established a branch office and warehouse for his com- 


pany. In the new location stocks of both “Steelcase” and 
maintained for office equipment and 


Pacific Northwest territory 


rerrell equipment are 
supply dealers throughout the 

<> 

Weaver Now with Office Supply Co. 
Weaver, formerly of the Office 

and Godwin Stationery Company, has become 

Office 


Martin Supply 


H. A 
Company 
city salesman for the Supply Company at Birming- 


ham, Ala.—GHW 





ok DOC S$ T OR K 
Greetings to Adrian William Zecha 
Born on February 26, 1933 to Mr. and Mrs. A. W. Lauw 
Zecha of Adrian William—a 


yrospective new member of the anization whic h 
] I 
the business of the Soekaboemisch« Snelpersdruk- 





Soekaboemi, Java, a son 


family ors 
conducts 
kery, and is the agent for several things of United States 
manufacture, among which are the products of the Parker 
Hail, Adrian William 


Pen Company of Janesville, Wis: 


Zecha! 
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The PORTABLE TYPEWRITER 
OF PROVED DURABILITY.... 
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Here is undoubtedly the greatest value ever offered—a typewriter which sold for years 
at $60—simplified to meet the demand for a popular priced portable, now offered at 
only $39.50. 

The new Corona has the same solid one-piece aluminum frame and the same sturdy con- 


struction which has given Corona its 24-year reputation for PROVED DURABILITY. 
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Two New Additions to Woodstock Sales Staff 


J. M. Hackney, vice-president and general sales manager 
of the Woodstock Typewriter ( pany. announces the ad 
dition of W. B. Larsen and J. E. Thrasher to his staff 





W. B. LARSEN 


Both of these men are well and favorably known in the 


typewriter industry and are entitled to membership in that 


ften referred to as “Go-Getters.” 


group « 

Mr. Larsen, better known to the trade as “Win,” started 
as a junior way back when—in 1911—to be exact. From a 
Chicago loop territory to San Francisco branch manager 
to Chicago branch manager indicated the road of rapid 
progress. In June, 1926, Mr. Larsen was called to New 
York and made sales manager of one of the big typewritet 
companies. He served in this capacity for five years. After 


a short rest, he again returned to Chicago, where he served 


? 


as manager until March, 1933 
Mr. Thrasher, familiarly known to the trade as “Jake,” 


began his typewriter career in 1928 as a salesman Mr 


Thrasher gradually climbed the ladder of success, serving 


as branch manager, field man, assistant sales manager, sales 


director in Far East, and European sales director 





J. E. THRASHER 


Hac k 
of the added duties which 


Both Mr. Larsen and Mr. Thrasher will assist Mr 
ney in sales work; also in some 
the steady increase in Woodstock 


Woodstock sales have 


»-called “bad business conditions,” and 


business has brought 


about shown a remarkably steady 


increase in spite or s 
the factory at Woodstock is running full time, 
Mr. Larsen and Mr 


sages from their friends in the typewriter industry, wishing 


full force 


Thrasher have received many mes 


them the full measure of success in their new situations 


OFFICE APPLIANCES 


Acco Issues Comprehensive New Catalogue 
Acco Products, Inc., Long Island City, N. \ 


have just 


, 
issued a comprehensive new 32 page catalogue which, to- 


gether with an attached price list, should be of interest to 


every stationer 


\ number of America’s leading stationers have already 


ommented on its completeness and its quick and easy ret- 


( 


erence feature It covers extensively all of the devices 
which have been originated and developed by Acco, espe- 
holding of which the 


Acco business was founded. The 


] 


cially for the the idea on 


papers 
new catalogus will be 
sent without charge to all interested dealers 


> 
Thirteenth District to Meet 
district of the 
Montreal 


Bell, who 


meeting of the thirteenth 


Association will be held in 


Dhie rewle nal 
National Stati 


direction of Regional Governor T. \ 


ners 


under the 


will announce the date of the convention soon 





TRUSSELL “‘ZIP-ZIP’’ RING BOOKS EFFECTIVELY DISPLAYED IN 

THE WINDOW OF THE McCLOY COMPANY, PITTSBURGH, PENNA 

Interesting features of the display are the two sheets of leather hung at 

either side of the center panel that carries the words ‘‘Trussell Zip-Zip Ring 

took These books are made by the Trussell Manufacturing Company, 
Poughkeepsie, N. Y 


—<@— 
New Concern to Service Upholstered Furniture 
Rountree & Kennedy is the concern 


located at 407 South 
of servicing leather upholstery, as well as 


name of a new 


Dearborn street, Chicago, organized 
for the 


wood and metal in office furniture 


purpos¢ 
Frank Kennedy, who 
years’ 


thor- 


gives special attention to leathers, has had twenty 


tanning during which time he became 


oughly informed on all types of leathers and the processes 
finish of leather in 
chair manufac- 


experience, 


the body and 
sold leather to 


essential to preserving 
us¢ For eleven years he 


turers, and for other purposes. Mr. Kennedy advances 


the point that because most users of upholstered furniture 


are not acquainted with the technical details of tanning 


and preservation of leather, they use in the cleaning and 


work 


injurious to leather and frequently 


upkeep materials which more often than not are 


cause it to discolor and 


crack. Furthermore, different types of leathers and finishes 
require different treatment 
C. C. Rountree is an expert in the refinishing of wood 


takes care of chairs other than the up- 
holstery, also files, ete 


organization has established itself quickly as 


and metal. He 
desks, 

The new 
a useful enterprise. It has secured substantial contracts 
for servicing from the Chicago Board of Trade, Utilities 
Power & Light Company, Y. M. C. A., Quaker Oats Com- 


pany, Vehon Grain Company, and others 
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Pipetingis adhesives bring to- 
gether good quality and good 
looks . . . a combination that builds 
repeat sales. 

These adhesives are popular for 
their dependability, uniform high 
quality, strength, and economy, for 
they actually work better when 
spread thinly. They are easy to use 
and always ready for instant spread- 
ing. 

Customers remember them 


come back to ask for them .. . be- 


Designed to stick In people's minds 
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cause they’re packed with striking 
smartness. The Cico jar is a brand- 
new development . . . as big a hit in 
its line as the Midnight Inkwell 
Bottle is in inks. The good-looking 
tubes, with their bright new decora- 
tions, catch the eye and stick in the 
memory. 

The Carter line fills every adhesive 
requirement and need. Stock a full 
supply—be prepared to meet de- 
mands for adhesives for every pur- 


pose. 


AS WELL AS TO 


URFACES! 
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Remember: These are the adhe- 
sives your customers will come back 
to ask for . first, because of 
their high quality and because 
of their distinctive and attractive 
appearance. 


THE 


Carter's Ink Co. 


BOSTON * NEW YORK 


CHICAGO © MONTREAL 











OFFICE APPLIANCES 


* 


An ineentive to real 


ACCOMPLISHMENT 














Bronze-bound Velvoleum-covered top. 
Gracefully curved corners. 
PROGRESS never stands still. GF engineers and designers 
are ever striving to improve upon the efficiency and appear- 
ance of all GF All-Metal products. The new GF Allsteel 
Desks of the 1600 Line represent the supreme desk value 
of the age. Their beautiful lines and general appearance; 
their many and improved conveniences; their graceful curves 
at corners of top, legs and pedestals, set a new standard in 
desk design. They are a real incentive to accomplishment. 


Basic principles of GF design have been maintained, but 
the new 1600 Line desks incorporate refinements and in- 
terior improvements not possessed by earlier models. Tele- 
phone wiring conveniences, built into the desk itself, eliminate 
the usual jumble of wires. The cord is brought out at either 
side through special “knock-out” perforations. All wiring is 
concealed. As in other GF models, these desks are available 
in walnut, mahogany, or green finish — as preferred. Telephone cord is brought out near the top. 





You will take the utmost satisfaction in demonstrating 
and selling this new line of desks to your trade. Send for 
illustrated literature. 

THE GENERAL FIREPROOFING COMPANY 


Youngstown, Ohio 


The General Fireproofing Company of Canada, Ltd., Toronto 


THE NEW 1600 SERIES OF 























M E T A L D E S K S Rounded corners — no torn clothing. 


DESKS * FILES * CABINETS * ALUMINUM CHAIRS 


te F A L L = M E T A L Pp R 0 iL U Cc T 7 STEEL SHELVING * FILING SUPPLIES ¢* ETC. 
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A. BDroehlich, President "WT Corney, Vice-President 
303 W. MONROE ST, 33 W. ADELAIDE ST, 
Crrcaco, lit TORONTO, 2, ONTARIO, CANADA. 
AW. Kelistedt Treasurer chin W.LaWitt Secretary 
420 LIBERTY ST, 625 BROADWAY 
PEORIA, ILL New Yorn, NY. 
Board of Directors 


Mrs. Jessie |. Taylor, Globe Typewriter Company, Lincoln, Neb.; Samuel Morse, 
Exchange, Inc., New York, N. ¥., L. W. Bronx Typewriter Exchange, Bronx, N. 
Adler, Cleveland Calculating Company, Yu Charles Muenze, Passaic, N. Je; R. 
Cleveland, Ohio, C. E. Bush, General 4. Preston, Preston Typewriter Company, 
Inc., Knoxville, Tenn.; Deane S. Rey- 
G. S. Cambias, Cambias Typewriter Ex- nolds, Office Appliance Company, Bos- 
change, New Osteana, Le. E. A. Glas ton, Mass., E. D. Twite, Typewriter & 

4 - Sey ip pea Appliance Company, Ltd., Montreal, P. 
man, City Typewriter Exchange, Roches- Q., Cenede, James P. Ward, Jr., Ship- 
ter, N. Y., R. E. Huffman, Huffman Type- man-Ward Manufacturing Company, Chi- 
writer Company, Inc., Aberdeen,S.Dak.; — cago, Ill.; Hugh J. Williams, The lowe 
H. E. McArthur, Nebraska Typewriter Supply Company, lowa City, le. 


Typewriter Company, Washington, D. C.; 








National Officers Request Help in Putting Over 
Program 

Secretary LaHiff of the National Typewriter and Office 
Machine Dealers Association on behalf of himself and 
other officers of the organization, asks the help of all mem- 
bers in putting over a four-point program, namely, 1. more 
cooperation with each other for bigger profits; 2. more 
complete trade-in information; 3. more prestige through 
membership in the National Association, and 4. an annual 
convention that will be of real help to every one. 

For a limited time dues have been cut to $5.00. The 
secretary urges all typewriter dealers to join now and be- 
gin to work together 


ee 
New York Local Typewriter Men Turn Out 
Numerously 


The meeting of the New York local branch of the N. T 
©. M. D. A. brought out the largest attendance of dealers 
in more than six months. The meeting was held on April 
18. Keen interest was shown in association activities by 
everyone attending, particularly in the establishment of a 
trade bureau. This bureau, to be directed by Pete Carroll 
of the Globe Typewriter Company, will function for the 
benefit of members exclusively. All members in good 
standing will receive five registration cards for machines 
that the dealer wishes to dispose of. Upon the recording 
of these cards by the bureau other dealers inquiring for 
special or odd machines will be directed to members hav- 
ing equipment of this sort for sale \dditional registra- 
tion cards will be available to members at twenty-five cents 
each. It is expected that through the work of this bureau 
much money will be saved by members who will be able 
to obtain machines from fellow members at rates lower 
than the market. 

* * * 

James P. Ward, former president of the National Asso- 
ciation, pleasantly surprised the attending dealers by his 
presence. He gave an interesting, enlightening and en- 
couraging talk which was loudly applauded. 

S$ 


Delaware Dealer to Broaden Lines 

F. Carlton Vaughn of the Eastern Shore Office Supply 
Company, Dover, Del., at present selling Royal typewriters 
and the Shaw-Walker line of steel furniture, desires to 
broaden his line, and is considering opening a stationery 
store in the near future. He accordingly requests that 
manufacturers send him catalogues of such items as he 
can sell as salesman or dealer in the Eastern Shore of 
Delaware and Maryland. 
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TOMORROW ... 
who will be 


YOUR customer 


Faber has no quarrel with the 
merchant who stocks a limited 
amount of second-rate merchan- 
dise. It is, possible—but just @ 
possibly—a necessary measure. 


But a lot of stores of fine character are 
allowing themselves to become identified 
as cheap. They’re gradually neglecting 
the solid, substantial lines and are push- 
ing gilded junk—buying shoddy and 
selling shoddy. 


And it’s suicide. Plain, downright sui- 
cide! Because tomorrow, when the skies 
have cleared a bit, the fellow who’s been 
backing panhandler lines, chiselling on 
quality, is headed for back-street ob- 
scurity. 

A. W. Faber is not the only quality line. 
There are dozens of fine, upstanding 
names still supporting that one ideal of 
quality. And still giving the dealer his 
full and generous profit. 


Push these lines. All of them. Stock 
them generously. Display them promi- 
nently. Keep faith with the quality 
customer just as A. W. Faber has kept 
faith with you. 


A. W. Faber Lead, Commercial 
**Castell’’ Erasers Black Lead 
Drawing and and and 
Polychromos Rubber Color 
Pencils Bands Pencils 





FABER 


INCORPORATED 
NEWARK, NEW JERSEY: U:3.A. 
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TEMPO 
STENCILS 


| United States Patent Issued March 2Ist, 
1933. The excellent quality of Tempo 
| Stencils enables Reliable Dealers to build 
| a substantial and profitable business. 
90% of the Stencil Users are more inter- 
| ested in quality than price. 

| 
| 


This is the Stencil that 
H brings repeat orders 








‘ ain , . 
i] If you are not selling Tempo Stencils write at 
once for more information. 





|| “7EMPOGREBH MODEL R 


Entirely new—Simple and positive Registering Device 
|} attached on the Drum. No Cog Wheels or Gears. 
ii} Precision Registration. Postcards Feed Automatically. 
Feeds all kinds and weights of Paper without adjust- 
|} ments. Speed—Copies are automatically Inter- 
| Leaved and counted at the rate of 100 per minute. 
| Enclosed Drum—Automatic Uniform Inking. Fine 
| Workmanship throughout—Chromium Plated. Frame 
beautified with the new complimentary Brown Wrinkle 
Finish. Priced Reasonable 


| 
1] . . " 
New Automatic Tempo Inter-Leaving Tray 


Practically Noiseless. Posi- 
tive in action. No Cog 


wheels. Made mostly of 
Aluminum, light yet 
strong and_ substantial. 
Working parts all en- 
closed. Speed 100 per 
minute. Easily attached 


as a receiving Tray. Slip- 
sheets are in book form 


100 to a book. Printed 
copies are quickly and 
easily separated. Ready 





now for Tempograph and 
other makes of duplicating machines. 
RESPONSIBLE DEALERS 


Write for full particulars in regard to the Complete 
Tempograph Line. You will find it profitable. 


been with the 
W oodstock’s distributor fos 


ago in ( 


tional Cash Register Company, and while 





MILO HARDING CO., 1 


Manufacturer’s Distributors 


1362 South Hill Street Los Angeles, Calif. 


OFFICE APPLIANCES 


Guy Curtis Becomes “Woodstocker” 
Guy R. Curtis, who for the past twenty-seven years has 
Underwood Company, has recently become 
Dallas, 
Mr. Curtis began his typewriter career twenty-seven years 


At that time he was with the Na 


re Xas 


olumbus, Ohio 
making a sales 





presentation to a cigar dealer in the lobby of the Colum- 
GUY CURTIS 

bus Bank & Trust building, his sales talk was overheard 

by the Underwood manager, whose office was located in 


the same building. The Underwood manager was so 1m- 


pressed with Mr. Curtis’ sales presentation that he got in 


touch with him later in the day and signed him up as an 
Underwood salesman 
that Mr. Curtis has been constantly in the 


employ of the 


time 
Underwood Typewriter Company, handling 


Since 


various assignments in different parts of the country, and 
for the past eighteen years has been manager of the Dallas 
district branch. 

Mr. Curtis joined the Woodstock organization early in 
the present year. He is well known in Dallas, and his new 
employers look for a considerably augmented business from 
that city and vicinity 

—— 
College Registrars Study Business Machines 
Association of Collegiate Registrars held 
Hotel 


\ number of manufacturers of business 


The American 


its twenty-first annual convention at Stevens, Chi 
cago, April 20-21 
machines and equipment made displays of their products, 
including the J.: The 


Acme Staple Company, Camden, N. | 
\ddressograph-Multigraph Corporation, Cleveland, Ohio; 


Bates Manufacturing Company, Orange, N. J.; Chas 
Bruening Company, Chicago, Ill.; Bostitch Company, Bos- 
ton, Mass.: Colytt Laboratories, Chicago, Ill; Eugene 


Dietzgen Company, Chicago, IIl.; The Egry Register Com 
pany, Dayton, Ohio; Findex Company, Milwaukee, Wis.; 
Grand Rapids Loose Leaf Binder Company, Grand Rapids, 


Mich. ; 


Rand 


Postindex Company, Jamestown, N. Y.; Remington 
Service Inc., Buffalo, N. Y.; Scholfield 
York, N. Y.: Wm. Schollhorn 


Sesamee Company, New Haven, 


Business 
New 
pany, New Haven, Conn.; 
Smith & Corona Typewriters Inc., 
N. Y.; Standard Register Company, Dayton, Ohio; Yaw- 
man and Erbe Manufacturing Company, Rochester, N. ¥ 
Book Shop, Chicago, III 


Service, Inc Com- 


Conn.; L. ¢ Syracuse, 


University of Chicago 
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MONROE Sf cts MICHIGAN 


For 30 years. thru good times or bad, 
consistently adhering to the belief and 
principle that a manufacturer can 
successfully sell thru the established 
dealer and by that method only. if 
you. as a dealer. want to strengthen 
such a poliey. you can do so by 


placing vour orders with the house of 


* 
MONROE Cler MICHIGAN 
ecemnisiemnneiiaielal 


See Next Three Pages 














There’s a wide and profitable market for Weis Press- 
board Metal Tabbed Guides because of their appearance, 
durability and long time usefulness. The pressboard is 
the heavy 25 point kind, pear! gray in color. Great im- 
provement has been made in the metal tabs that hold 
the indexing letters ornumbers. Lengthened to provide 
more grip on the pressboard; attached by the eyeletless, 
rivetting process. Metal Tabs are 12", 2" and 4" wide. 
The new method of boxit g Weis Metal Tabbed Guides 
will be a stimulas to over-the-counter sales, thereby en- 
abling dealers to make easier and quicker sales. The 
sure, satisfactory way to be convinced of the great im- 
provement in this line is to send for the new sample 
sets available for store and salesmen’s use. Shows the 
new tabs, sizes and prices, all in one. Also handsome, 
new imprinted circulars for your packages and mail. 


The New Metal Tab Sample Sets Enable 
Clerks and Outside Salesmen to Quote 


Without Referring to General Price List 
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Every worth while improvement in the past has not been 
immediately accepted. Just so with the improvement 
of vertical filing folders. Reading about how this im- 
provement will make folders last longer, look and wear 
better while in use doesn’t always immediately convince 
a vertical file folder user—BUT experience has demon- 
strated that placing samples in the hands of users is 
the surest way of convincing one of the worth of this 
file folder improvement, and more often than not leads 
toasale. Wedon’t go out and buy anew shaving cream 
or a new dentrifrice just because we read the ads, BUT 
having read the ads then try out a sample, we buy if 
the improvement is real and the value is there. Yes, 
we have samples for you to give your customers and 
imprinted circulars to send out in packages and mail. 


Send Duo Top Samples to Your Customers. 
When They See They’re Double Thick 


Where Wear is Greatest—They'll Want’Em 














Stack 





There is no special season for the sale of an office necessity 
that shows an economy in its use. Things that are useful 
and economical also, will sell any time. That’s why the sale 
of Weis Wizard Fibre Board Pull Out Drawer Storage Cases 
sell any time. Especially is this true with our Improved 
Wizard. The shell on the new type case is stronger, and to 
improve its appearance has four front flaps which turn in, 
thus providing rounded front edges, instead of rough, un- 
finished edges. But where this new model steps out ahead of 
similar types of storage cases is in the greatly improved tray 
or drawer. Now made from heavy corrugated fibre board, 
with extra strong liners, double thick and metal stitched on 
sides and four ply thick on each end. Much more rigid than 
the ordinary fibre board drawer—now so strongly constructed 
that when drawer is handled outside of shell, it does not sag 

stays stiff and rigid and carries its load. This Improved 
Wizard is the kind you will want to offer yourtrade. A free 
Wizard for demonstration purposes is yours for the asking. 


"Em High, Stack °“Em 


Fill "Em Up. Drawers Will 


Wide. 


Slide. 


MONROE y iim MICHIGAN 
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New York A. H. Denny, Inc., 356 Broadway Chicago— Associated Stationers Supply Co. 
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There U§ A Difference in Typewriter Ribbons and Carbon Papers 





KNOWN TRADEMARKS 
ARE KNOWN GRADE-MARKS 


Compare— 
& Private imprint brands with the well known 
/f f | anatele f trademark of a reputable manuf acturer— 
_ Compare— 
w& Imprints of an unknown make with 
ww” PINNACLE — of international repute— 





There IS A Difference 


in consumer acceptance—in uniform quality—in 


TRADEMARK consistent profits. 
TRUSTWORTHINESS With extensive resources and equipment, Columbia at 


all times welcomes the responsibility of maintaining 
this standard for the industry. Columbia is proud of 
PINNACLE Ribbons and Carbons—of the fact that 
they are known grade-marks of quality and uni- 
formity. Jf they are not marked PINNACLE, they 


are not Pinnacle! 


COLUMBIA RIBBON & CARBON MFG. CO., Inc. 
Main Office and Factory Glen Cove, L.I., N. Y. 


Branch offices and agencies in all prin- 
cipal cities of the United States—also 
London, Madrid, Milan, and Sydney, 
Australia 





COLUMBIA 


TYPEWRITER RIBBONS & CARBON PAPERS 
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Sell the Better Items! 


If as many $10.00 pens were sold today as 
$500.00 automobiles, $100.00 refrigerators 
and electric washing machines, the fountain 
pen volume would be quadrupled. 


® if you are a fountain pen dealer, now is the 
time to put forth extra selling effort to get 
your share of the fountain pen volume you 
are entitled to. It cannot be done by featuring 
cheap merchandise. 


®*Sheaffer’s Silent Salesman and Skrip 
Fountain, two electrical display machines, 
will bring people into your store and actually 
help you make the better sales. 


SHEAFFER’S SKRIP-GRIP AND PARA-LASTIK 


Sheaffer’s complete new line of adhesives 
includes: Skrip-Grip Liquid Paste, Muci- 
lage, Sheaffer’s School Paste and an en- 
tirely new product — Para-lastik. New 
Applicators... Modern Packages... 
Sight-selling Displays ... Protective 
Dealer Policies ... No ten cent store 
competition ... Write for particulars. 


HEAFFER’S 


PENS-PENCILS-DESK SETS-SKR 
W. A. Sheaffer Pen Company, Fort Madison, Iowa, U.S. A. and Toronto, Ont., Can. 
w 





Reg. U. S. Pat. Off A.S. P.Co., 1933 
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Duplicator Supply Concern Moves 

The Duplicator Stencil & Ink Company moved its of- 
fices the first of the month from 189 North Clark street, 
Chicago, to more attractive quarters on the second floor 
of the Brooks Building at 223 West Jackson boulevard. 
G. Robert High, proprietor of the company, reported that 
the new location was decided upon after consideration of 
a significant trend of business westward evidenced in par- 
ticular by the new United States Post Office and other 
important buildings in the area just west of the loop. The 
company sells to dealers various duplicator supplies in- 
cluding stencils, inks, and an impression roller which Mr. 
High states is made of a composition which is not affected 
by inks nor stencils and is free from swelling 

= eg 

PIN SIGNALIZES MEMBERSHIP IN ROYAL 
r'YPEWRITER HONOR LEGION.—Standard ma- 
chine salesmen of Royal branch offices who 
achieve exceptional sales records will become 
members of the Royal Legion of Honor, entitled 
to wear the pin shown—a gold pin with the 
Royal keystone and crown, surrounded by a 
laurel wreath. Membership goes monthly to the 
fifty-five men making the best records. When a 


man achieves sales honors for five consecutive 





months, he will receive a diamond studded pin 


+ eH 
A. A. Davis Traveling for Globe-Wernicke 


A. A. Davis, who has had a long and successful career 
in the office furniture field, is now connected with The 
Globe-Wernicke Company His assignments take him 
into various parts of the country, traveling from the home 
office at Cincinnati. 

a 
A. Ryan Covers South for Universal Budget 

Universal Budget Systems, Inc., 412 Lafayette street, 
New York City, has appointed Archibald Ryan, 1968 Morn- 
ingside avenue, Jacksonville, Fla., as the company’s repre- 
sentative in the South 

<< 


Vance Transferred to Atlanta 
R. B. Vance, for 11 years manager of the accounting 
division of the Underwood Elliott Fischer Company in 
New Orleans, has been transferred to Atlanta, where he 
will be in charge of the Atlanta office at 159 Spring street 
Mr. Vance, before going to New Orleans, was in charge 
of the bookkeeping department of the Underwood com- 
pany in Detroit, Mich—JHR 
ES 
Baskett Takes Burroughs Agency at Seattle 
Hershal C. Baskett, formerly representing the Burroughs 
Adding Machine Company at Detroit, has taken the man- 
agement of that company’s office at Seattle, having re- 
moved to the latter place with his wife and their two chil- 
dren —CML 
ain 


Warren Takes Charge of Remington Interests in 
Paris 
Charles J. Warren, formerly at the head of Remington 
Buromaschinen in Berlin, has been transferred to Paris. 
where he has taken charge of the Remington Typewriter 
Company’s interests, succeeding W. H. Hawthorn, retired, 
who, however, remains on the Board of the French Rem- 
ington organization. 
ite 


Victor Office Machine Co. Moves 


The Victor Office Machine Company Inc., has moved 
from Prospect avenue to 182 East Sixth street, Cleveland, in 
the Hollenden hotel building, where they have a three year 
lease —AED . 











/ CENTURY of PROGRESS Visitors 


Anticipating visits by many LIBERTY dealers to 
the Chicago 1933 Century of Progress, Bankers Box 
Company, Inc. cordially invites you to call and dis- 
cuss LIBERTY Box selling problems. We welcome 
you and any suggestions for co-operation you may 
have to make. The Bankers Box Company office 
is conveniently located right on the edge of the loop. 


“Time Will Tell,” He Said, 
Now Time HAS TOLD! 


Some time ago, a well known LIBERTY Box 
customer decided that the so-called newer draw- 
type of storage box would serve his needs better 
than the LIBERTY Boxes he had been using. He 
was not dissatisfied with LIBERTY Boxes, he 
said, he simply felt the other should work better. 
We argued against the move and told him of the 
He replied, “Time will 
tell.” Now time has told! He says, “From now 
on, it’s LIBERTY Boxes for me.” 


experiences of others. 


Let's get these facts straight. Old 
records and papers must be kept 
for future reference. Everyone 
agrees to that. Now, if records or 
papers are needed for reference, 
they should be kept in current 
files—steel or woodbuilt so that 
reference can be made instantly 
and without trouble. Nothing 
else spells economy. When drawers 
can’t be readily opened and shut, 
there’s something wrong. Every 
office manager knows that. Such 
drawers usually stay part open. If 
they stick they break. At the 
same time, records and papers are 
exposed to dust and the danger 
of damage or loss. 


90% SAFETY... 
10% Reference 


Modern storage filing requires 
safety first of all. If any paper 
or record is needed, the first de- 
mand is that it be there in place 
when wanted. If it takes a few 
seconds longer to get it, what is 
that measured against economy 
and the assurance that it has not 
been lost or damaged? LIBERTY 
Boxes are built on this idea. For 
over 15 years they have stood the 
test. They have always been and 
are today leaders in their field. 
Much more important, many who 
have tried other types of storage 
boxes tell us that LIBERTY 
Boxes alone are giving satisfac- 
tion. 


Our co-operative help for June and 
July selling is ready. If you have not 
received our announcement letter, 
please write. 














Semi-seal without tying 


BANKERS BOX CO., Inc. 


536-538 S. CLARK STREET 
CHICAGO, ILLINOIS 


“The Better, Lower- 

Cost Way to Do 

Storage Filing and 
Transfer Work.’’ 


y 





























STEEL OFFICE CHAIRS 
—are the best buy 





Che back of this chair is adjustable both vertically and 


laterally to fit the individual user 


These fixed adjust- 


ments are made quickly, requiring no experience. Only 
a small standard wrench is necessary. The seat height 


is adjustable just as easily 


HARTER 
POSTURE 
CHAIRS 


( haw that fit correctly, comfort 
ibly, are a recognized office require 
ment In no other seated position 
s working comfort and a sense of 
well being more necessary than on a 
high chair it the switchboard 


counter, or in the cashier's cage 
These high chairs with foot ring arse 
most satisfactory for this purpose 
Made in several heights and styles, 
they w fit m with any high swive 


chair demand of the office, store o 
factory 


EXECUTIVE ARM CHAIRS 


The active executive has learned 
the advantage of sitting correctly ir 
a small, light weight chair. Correct 
back support means something if 
you can get closer to your desk and 
into a natural, erect Sitting position 
This chair establishes a new value 
n ting comfort for the man in the 
o 


thee 


Harter chair n steel are lig 
enough in weight without sacrificing 
trength—made in many patterns 
tandard and special finishes and 
1 wide choice of leather uphol 


tering, they offer the best buy today 


LET US SOLVE YOUR 
METAL CHAIR PROBLEM 








t 
No, 0522T 


i 
No, 0517TA 


THE HARTER CORPORATION 
STURGIS, MICHIGAN 
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Some Transfers Among Addressograph-Multigraph 
Personnel 

Several transfers have recently been made in the per- 
sonnel of the Addressograph-Multigraph Corporation of 
Cleveland. In the last year, the turn-over among the em 
ployees of the corporation has been very small. With 
few exceptions, the corporation’s representation insofar as 
sales agents are concerned is the same as it was two years 
ago. Both the Addressograph and Multigraph sales or 
ganization have made very commendable records during 
the past two years. It is interesting as well as gratifying 
to know that the organization’s foreign sales have been 
particularly good during the last two or three months and 
that Addressograph-Multigraph, Ltd., of London made the 
best record of its history in 1932 

Walter Strain has been transferred from the position of 
manager of the New York branch of the Multigraph Com- 
pany to that of sales agent of the Multigraph at Philadel 
phia. The Addressograph-Multigraph Corporation regards 
this as one of the most important promotions made for 
some time in the Multigraph sales organization. The 
Philadelphia agency of the Multigraph Company is second 
only to that of Chicago in importance and opportunity in 
Multigraph selling. Mr. Strain’s long record of loyal, con- 
scientious and successful service to the Multigraph Com 
pany earned him the promotion noted 

The New York office is a branch, whereas the Phila- 
delphia office is a sales agency under the supervision and 
control of the sales agent These sales agencies are to a 
great extent complete business units within themselves 

E. J. Ferris, who has been manager of the New York 
\ddressograph branch for many years, has been made man 
ager of the combined Addressograph and Multigraph New 
York branch. 

I. C. Klepper, who has been manager of Addressograph 
Multigraph service and supplies department of the New 
York branch, has been made assistant to Mr. Ferris. 

In the corporation's distribution set-up in this country, 


New York is now the only remaining branch, Washington 


and Chicago recently having been established as sales 
agencies both in the Addressograph and Multigraph divi- 
sions. The two divisions will continue to operate through- 


out the country as independent agencies, although in the 
majority of cities these agencies occupy the same quarters 
It will be the policy of the Addressograph-Multigraph Cor 
poration to sell Addressograph products through Addresso- 
graph sales agencies and Multigraph products through 
Multigraph sales agencies 

The engineering, manufacturing, advertising and ac- 
counting departments of the home office and factory of the 
Addressograph-Multigraph Corporation at Cleveland have 
been combined, but as already intimated, Addressograph 
and Multigraph sales agencies will continue to function as 
separate units. 

R. M. Winger is sales manager and W. H. Roquemore 
is assistant sales manager of the Multigraph Company, and 
E. A. Wike is sales manager of the Addressograph Com 
pany, all with headquarters at Cleveland. Recently, in 
consolidating the management of the corporation, W. K 
Page was appointed general sales manager of the Ad- 
dressograph-Multigraph Corporation. He will direct the 
sales of both divisions in this country and will supervise 
advertising and sales promotion 

( E Steffey is vice president in charge of distribution 
of the corporation. His is the responsibility of directing 
and extending the distribution of the products of both 
branches in all markets nationally and internationally. 

The foreign sales manager is G. V. Carter, while direct- 


ing the service organization in this country are George 
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New ART METAL DIRECTOR FILES 






ave 


Quality Files 


DIRECTOR FILES attract attention 


The new Director File shows its quality in its 
distinguished appearance. Dealers and _ their 
customers alike appreciate the 1933 modernity of 
the new file that embodies 8 vital improvements. 


THE DIRECTOR FILE susures 
lower cost per file per year 


Exhaustive tests prove the new 
Arco Progressive Cradle-Type Sus- 
pension is three times as durable 
as similar suspensions. All-welded 
cabinet construction, plus a sepa- 
rate welded unit for the front — 
drawers of 20 gauge steel — x” 
drawer heads—add years of extra 
service to the file. 


QUALITY will clinch the sale! 


Look for a buying trend toward quality in filing 
cabinets as in everything else. Purchasing agents, 
office managers and buyers of individual files will 
check values as well as price as the business up- 
swing gets underway. Get the full facts on all 
Director Files in four-drawer, five-drawer, desk 
high, counter high models. Prepare now to meet 
the growing demand for top quality files. 








Free book on 67 models... 


ART METAL CONSTRUCTION COMPANY, 
JAMESTOWN, N. Y. 


8 VITAL IMPROVEMENTS 


All - Welded Construction 
Solid Bronze Hardware Rubber Drawer Silencers 
Cadmium Finished Working Parts 
Quick Action Thumb Latches 
Snap Out Guide Rods 
Friction Clutch Side Lock Compressor 
50% Wider Ball Bearing Rollers 


Send me your latest booklet on the 67 different models 
in the New Director Line of Files, also details of the Art 
Metal Agency plan. 


Name 


Address 
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ACCO ORIGINATES A N D DEVELOPS 








Two Ways to 


CONCENTRATE 


for savings ..... . tor profits 
I. Save money by eliminating the unnecessary purchase and stock- 


ing of duplicate items; 


2. Concentrate on COMPLETE LINES which show you the greatest 
sales opportunities in co-relat ed products—in group purchasing 


discounts. Acco, for instance. 

Today these two ways to make money are more important than 
ever before. ACCO combines them for you. Multiplying sales 
opportunities through products which tend to sell each other. 
Eliminating unnecessary competitive duplicate tlems and incom- 
plete lines. According greater over-all discounts. There’s an in- 
leresting story with specific illustrations. Write for full details 
and for our comprehensive new 32-page catalog. 


ACCO PRODUCTS, Inc., 39th Ave. and 24th St., Long Island City, N.Y 


Canada: Europe: 


Acco Canadian Co., Ltd., 454 King St.,W., Toronto Acco Co., Ltd.,18 Whitefriars St., London, E.C.4 











feco Paper Fasteners and Accopress Binders (formerly known as Acco Covers), are a part of this 
complete Acco Line. 


Accopress Binders (most inexpensive 
covers with an Acco Fastener) are sell- 
ing in greater quantity now than ever 
before. With — binding capacity 
they take the place of costly screw post 
binders and are put to hundreds of 
uses where screw post binders or any 
others would not be used because of A‘ 
their cost. Ideal and inexpensive for 
holding inactive as well as active allow sheets to be re 
papers. Made in all standard binder moved or inserted in a 
sizes, punched for all standard gauges jiffy. For all standard 
of round and slotted holes, for any gauges of punching and 
capacity any capacity. Bound 
Papers are Safe Papers 


ACCO (() 


PAPER FASTENERS 
ACCOPRESS BINDERS 

















co Paper Fasteners 
bind papers firmly, yet 








Unlimited 
Capacity 





7 
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harge of Addressograph Service, and W. T 


C. Berner in c 
Hagelin, in charge of Multigraph Service. 

In this country there are sixty Addressograph sales 
agencies and one branch, and fifty-three Multigraph sales 
agencies and one branch. All agencies and branches are 
fully equipped to render complete mechanical and supply 
service. 

* * * 

In a striking broadside re cently issued by the Addresso 
graph-Multigraph Corporation, there is a note of vigorous 
optimism which it would be well for other organizations 
to take to heart. It is pointed out that practically all busi- 
ness concerns except the smallest have use for some of the 
products of the Addressograph-Multigraph organization. 
[his provides a vast market which is instantly responsive 
to changes in business conditions. Today there is a notice- 
able upward swing in the demand for Addressograph and 
Multigraph machines. This is directly apparent in new 
machine orders particularly from large organizations, It is 
also noticeable in the embossing orders from customers | 
and is evident in substantial orders for plates, frames, | 
platens, type, ink and other supplies, all of which are 
showing marked sales increases. 
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SOUTH AMERICAN INDIANS MARVEL AT ROYAL PORTABLE.—Miss | 
Violet E. Ohlsen, woman explorer, recently visited the headwaters of the | 
Amazon in Ecuador, where she met the Jivaro Indians, who have the grue- | 
some custom of shrinking the heads of their enemies taken in battle. Miss 
Ohlsen is seen in the picture with her Royal portable which the Indians 
are curiously examining She says the interior of Ecuador, though a 
wilderness, can be easily reached and offers many attractions to travelers 


- 
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Franks Joins Burroughs at Cincinnati 

R. A. Franks of Columbus, Ohio, has joined the Cincin- 
nati organization of the Burroughs Adding Machine Com- 
pany at Court and Main streets. He was previously with 
the General Office Equipment Corporation, formerly lo- 
cated at 525 Majestic building, 83 South High street, 
Columbus, Ohio, and left that company’s employ to join 
the Burroughs. 

— 


McMaster Takes New Position 
R. D. McMaster, formerly with the Remington Rand 
Business Service, Inc., has been appointed manager of 
the new service and repair department of Black & King, 
Stationers and office equipment dealers at Everett, Wash. 
The new department has recently been added to the busi- 


ness.—CML. 
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We’re Advertising 
Erasure Shields 








because they help YOU 


advertise 


PEERLESS 
TYPEWRITER KEYS 


We’re not in the erasure shield business. 
But we want you to have some Peerless 
Erasure Shields. We want you to get 
these Erasure Shields—imprinted with 
your name—so that you will sell more of 
the products Peerless does make, especially 
Peerless Rubber Typewriter Keys. 


And we know that Peerless Erasure 
Shields will help you sell Peerless Type- 
writer Keys—because most dealers have 
proved it. In the hands of the typist— 
the buyer and user of Peerless Keys—this 
newly designed, beautiful Peerless Erasure 
Shield is a constant reminder of Peerless 
Keys and the fact that you sell them. 


Erasure Shields are therefore your best 
advertisement, working for you every 
day without cost. Get some—and use 
them. Then watch your sales jump! Send 
in the coupon below—or write us for 
samples of Peerless Erasure Shields, the 
beautiful new Peerless Package, Peerless 
Typewriter Keys and full information. 


PEERLESS KEY COMPANY, INC. 
176 Fulton Street New York City 





PEERLESS KEY CO., INC., 


176 


Fulton St., New York City 


Shield, Peerless Package, and details of your profit 
building sales plan for dealers. 


| 
Please send without obligation the new Peerless Eraser 
| 
| 





62 


The Magnificent Netherland Plaza 


The Netherland Plaza hotel, which has been chosen as 
headquarters for the twenty-eighth annual convention of 
the National Stationers Association on June 5, 6 and 7, is 


yne of the principal parts of a building of modern design 


known as the Carew Tower—a mighty aggregation of allied 


units whose central structure rises to a height of forty-nine 


stories [he entire building cost the prodigious sum of 


thirty-three million dollars, and was completed a little over 


n of Walter W. Alschlager, 


superintended the making 


two years ago under the directi 


a famous Chicago architect, who 


of the plans and saw before his eyes a long-cherished dream 


' 


made rea 


In addition t Netherland Plaza hotel, with its eight 


» the 


ways convenient for the guest an outside shop tor 


those 


to go to 


personal articles which are occasionally missing at 
the last moment before dinner. 
[The Netherland Plaza hotel was 


January 28, 1931, and heralded the 


brighter era for the city of Cincinnati, whose traditions are 


opened to the public on 


dawn of a new and a 


founded in hospitality, and whose steady growth bespeaks 


progressiveness temp¢ red with conservative enterprise 

The hotel proper was finished at a cost of seven million 
dollars, which were expended by hotel men of original ideas 
who know how to get full value out 


and long experience, 


dollar. The 
factory, to guests as well as to management 


The Netherland 


if every result has been in every way Satis- 


fittings of the Plaza, the 


sumptuous 

















THE HALL OF MIRRORS THE NAME APPROPRIATELY GIVEN 
hundred rooms, its magnificent lobbies, its splendid dining 
rooms suited to every occasion, its conference rooms, its 
Hall of Mirrors ball room, etc., Carew Tower houses two 


large department stores, a business arcade, many attractive 


shops and offices, and a thirty-story ultra modern garag« 


with accommodations for eleven hundred cars. It is evident, 


nec ds 


therefore, that the »f guests of the Netherland Plaza 


are abundantly supplied without going outside the walls of 
This is a 


the building of which the hotel is a part. con 


venience which every hotel guest will appreciate, for even 


] 


in Cincinnati the weather is not always ideal, nor is it al 


THE GRAND BALL ROOM OF THE NETHERLAND PLAZA HOTEL 


elegance and taste everywhere shown, the spaciousness 


and comfort of its rooms, the minute attention to 


every 
detail of hotel equipment and service, all combine to make 
this hotel nothing short of an ideal place in which to stop 


And the Ele- 


gant as are the surroundings, there is never a moment when 


welcome extended to the guests is genuine. 


the guest is permitted to feel himself an outsider. Every- 


one in this industry whose privilege it will be to attend 


the convention will surely find himself well repaid by rea- 


son of a fine program, a wonderful city and a capital hotel 
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“But you ought 


to see the 


Netherland Plaza!” 


HIS, the enthusiastic verdict of thousands 
of ‘“‘conventioneers,’’ has established the 
Netherland Plaza as the convention hotel for 


the Middle West 


convention city. 


and Cincinnati as the 


Not merely upon a feature or two does this 
fame rest! It rests on the completeness of the 
Netherland Plaza, the luxury and adequacy 
of its comfort, the quality of its food, the 
atmosphere of class . the general feeling 
that here is something different—something 
away from standardized “‘line-production” 
service. The few particulars listed to the left 
are indicative of what you may expect when 
you register at the Netherland Plaza. 


Rates from $3.00 


Wetherland Plaza 


JOSEPH REICHL Paesioewr ano Manacinc Dinecroe 


CINCINNATI 





























26 Private dining rooms of 
all periods. 


e 
2 separate restaurants. 
Prices meet all require- 
ments. 


Three entire floors of sam- 
ple rooms... any size you 
want. 


Hall of Mirrors for conven- 
tions and functions. Ex- 
hibit space in connection. 


Sound pictures for enter- 
tainment and convention 


purposes. 


1,100-car electric parking 
garage in building. 


All outside rooms with 
bath and shower, radio 
and running ice water. 
Twin beds with twin baths. 


Six to nine room Parisian 
studio apartments. 
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Do You Know: 


that 80% of your customers’ chairs 
need new casters? and that the 


>». 
IS GETTING THIS 


PROFITABLE BUSINESS 


It’s the most popular and fastest selling 
office chair caster ever developed. It has 
new and exclusive selling points and ad- 
vantages that you can sell to your cus- 
tomers. That’s why every demonstration 
means a sale. 

The sales records of Diamond Arrow’s 
first year shows that office ap- 
pliance dealers have made real 
profits selling it. In six individ- 
ual sales, dealers sold over 6,372 
sets. Not alone that, the Dia- 
mond Arrow is a 
LEADER for sales 
of other floor pro- 
tection equipment. 
Rubber Cushion 
Slides, NoMar 
Rests and NoMar 
Cups all offer prof- 
itable new sales op- 
portunities. 


























Full Floating 
Free Swiveling 


The Diamond Arrow is the most 
revolutionary development in office 
chair caster design in years. It has 
an utterly new principle of bearing 
construction that gives it added 
strength, smoother operation. It 
has easier swiveling action, greater 
mechanical efficiency, lower overall 
height—and economical price. For 
complete information, write 
THE BASSICK COMPANY 
Bridgeport, Conn. 


Take advantage of 
this ripe profit op- 
portunity. Develop 
your sales of Bas- 
sick floor protec- 
tion equipment. Let 
thee DIAMOND 
ARROW lead the 


way. 


FLOOR PROTECTION EQUIPMENT 


“Socket” NoMar “Drive-On” NoMar Round Desk Cup Rubber Cushion pues Desk Cup 
Furniture Rest Furniture Rest Unbreakable Atlasite Chair Slide Un <a be Atlasite 
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Valuable Price Book of Loose Leaf 

Che Boorum & Pease Company of Brooklyn, N. Y., has 
performed a service to the trade in the compilation and 
distribution of a coat pocket size price list of standard 
loose leaf books and forms, giving many competitive num- 
bers not subject to discount. 

The name of the Boorum & Pease Company does not 
appear, neither does that of any competing company, but 
the Boorum & Pease lines are identifiable by reason of 
the fact that their trade names are employed along with 
designating numbers. Competing lines of standard loose 
leaf devices and forms are designated by numbers. Sizes 
and punchings of all lines covered are given. A class 
index arranged as the various types of loose leaf devices 
and forms are shown in the list enables the user to find 
practically anything listed in the book. 

The book is intended for the use of dealers, and such 
resale prices are given therein as the company believes to 
be fair to customers and profitable to dealers. Each book 
is accompanied by a letter from the company pointing out 
that since the Capper-Kelly bill may not become a law 
for years, if ever, and legitimate dealers favor it so 
strongly, something approaching the intention of the bill 
may be achieved by manufacturers who are honestly build- 
ing their products to give value received to the customer. 

Still another useful feature of the book is the instruc- 
tions which tell the user how to find special sizes by fig- 
uring the square-inch area of the sheet. By the use of 
this guide the dealer need not wait for factory estimates, 
but can quote immediately. 

The letter continues as follows: “With full realization 
of this condition”—the destructiveness of cutting prices— 
“we send you herewith a list of resale prices which have 
been carefully set as those prices which are fair to all 
concerned for standard loose leaf books and forms. At 
these prices full value is given by the manufacturer, quality 
considered; a fair margin of profit is included for the dis- 
tributor, and proper reductions in prices are provided for 
those consumers who can buy in quantities. 

“We cannot legally ask our distributors to agree to the 
maintenance of these prices. With the statements made 
above, however, as to their fairness to all concerned, we 
can suggest that they be used. Further, we can say that 
dealers who handle our merchandise and do not maintain 
these fair prices, representing value, lessen their desir- 
ability to us as distributors by the pressure they create 
against the quality and value which our trademarks and 
trade name guarantee to the user, and, further than this, 
no distributor can fulfill his part of the proper distribu- 
tion at a less margin of profit than is allowed by these 


price hg 


a 
Rice Products Company in New Premises 
The Rice Products Company, manufacturers of No-Dent 
furniture shoes, have moved from their former location to 
1122 Prospect avenue, Cleveland, Ohio. In the near future 
the company expects to bring out several new products. 
Their former line has been expanded to include rubber 
desk guards, glass top protection, etc. 
A new price list has just been completed showing ma- 
terial reductions. 
B. C. Rice, president of the Rice Products Company, 
was formerly associated with the Ohio Desk Company and 
is well known in the office equipment field. 


aiiiiiiadenaliain 
Address of Mr. Reynolds Sought 
An inquiry has come for the address of L. F. Reynolds, 
a typewriter man formerly located in Jefferson City, Mo. 
It is requested that anyone who knows Mr. Reynolds’ 
present location communicate with the publishers of this 
journal, 
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OUR AIM 


The last few years have been trying for dis- 
tributors and manufacturers alike. Neverthe- 
less, we have refused to lower our standards 
of quality and service. Every Columbia prod- 
uct is as good today as it ever was, or better. 


Our aim is the same today as always: To 
have every item made by this Company the 
very best in its respective class, permanently 
a credit to the dealer who sold it and a source 
of satisfaction to the user and of repeat orders 
to the dealer. 


We are in an excellent position to serve you, 
and invite your inquiries. 


Note New Location: Our general offices and dis- 
play room are now located in the new Lincoln-Liberty 
Building at No. 1 So. Broad Street (N. E. Cor. Broad 
& Chestnut). We invite you to visit us when in 
Philadelphia. 


Columbia Steel Equipment Company 
P. 0. Box 2244 
Philadelphia, Pa. 


Office and Showreom 
Ne. I Se. Broad St. 


OLUMBIA 


THE QUALITY LINE OF OFFICE EQUIPMENT 
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DAYS ARE HERE 


HAPPY 


Latch String’s 
Out 


Of course, you're coming to the National 
Convention of Office Supply Dealers at 
Cincinnati. 


So, look us up at the Netherland Plaza Hotel. 
You'll be more welcome than we can tell 
you. There'll be a place to park your hat, 
to rest your weary “dogs,” to get the low- 
down on the A. & W. line of ink, paste, 
mucilage, carbon paper and typewriter rib- 
bons—a line that is making sales history 
with its story of quality, eyeappeal and 
repeat sales. 
Mark the date on your calendar—the place 
the Netherland Plaza Hotel, Ault & 
Wiborg suite. And, be sure of a right royal 
welcome. 
The Ault & Wiborg Company, Inc. 
417 East Seventh Street 
CINCINNATI, OHIO 


Subsidiary of the International Printing Ink Corporation 





INKS .. MUCILAGE .. PASTE 
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OFFIC! 


AGAIN | Wallace Takes Pacific Coast for Universal Budget 


Ernest Wallace, manufacturers’ representative, with head- 


quarters at 609 O. T. Johnson building, 356 South Broad- 
way, Los Angeles, California, was recently appointed Pa- 


Coast sales representative for Universal Budget Sys- 


cing 
tems, Inc., 412 Lafayette street, New York City, publishers 
and distributors of the National Home Budget books, 


which are being sold throughout the country by stationers 
and others in various styles and at retail prices within the 
range of every pocket 
SS eee 
Shaw-Walker Dealer Appointed at Wichita 
The C. A, 


exclusive 


Tanner Company, Wichita, Kans., has been 
The Shaw-Walker 


a Skyscraper” 


dealer by Com- 
pany, handling the “Built Like This 
includes office furniture, filing equipment and supplies 

\ plan of field co-operation with dealers under which 
The Shaw-Walker Company has been 
dealer the assistance of 


appointed 
line 


operating more than 


a year brings to this new x < 


Coffiing, manager of the district, with offices at Omaha, 
Nebr 
Not only is Mr. Coffing at the call of the dealer on any 


specific project, but he has already been able to offer the 


benefit of his long He has pointed out the 
sales features of the more than 3,000 items which constitute 


Che Shaw-Walker line all the 
most likely places to look for immediate business 


experience. 


inclusive and to indicate 


S$ 
New Woodstock Distributors 
Following is a list of new distributors recently appointed 


by the Woodstock Typewriter Company IIL. : 
Elliott-Greer Office Supply Company, Amarillo, Tex.; Hall 


of Chicago 


[Typewriter Company, Ponca City, Okla.; Grant Gauger, 
Kankakee, Ill; Mahaffey Typewriter Company, Mason 
City, la.; Henry Behne, El Reno, Okla.; Fay Young Type- 
writer Company, Tulsa, Okla.; Adler Sales Company, 


Uniontown, Penna.; Kelly Office Equipment Company, Mid- 
dletown, Ohio. 
lp 
Banov Takes Baltimore Salesbook Line 


Leon Banov, well known manufacturers’ representative 
to the stationery trade, has been appointed to represent 
the Salesbook Md., 
tionery division, in the city of Detroit and in the states of 


Ohio and New York, of the New York City Metro- 
politan District. 


Baltimore Company, Baltimore, sta- 


outside 


Mr. Banov enjoys a wide circle of friends in the trade as 
well as outside, and all wish him well in his new work 
Massey Promoted in I. B. M. Ranks 
N. M. Massey has been promoted to the position of 


fice of the Tabulating Machine 


Division of International Business Machines Corporation, 


manager of the Baltimore « 
succeeding Donald Murchie, who has been advanced to the 
post of special government representative of the company 
at Washington. Mr. Massey formerly held positions as 
divisional manager at Atlanta at Greensboro, N. ( 


He has been connected with the company for sixteen years 


and 


> 
Booklet on “Aldex” Aluminum File Guides 


Remington Rand Business Service, Inc., Buffalo, N. Y., 
has issued an attractive booklet on “Aldex” permanent file 
guides The booklet « 
of filing and includes guides which permit tabbing at any 
This facilitates adjustment for 


of aluminum overs various systems 


position on the top edge 


growth according to the requirements of each file. Per- 
manent guides are made to order for specific systems, with 
the guide designation stamped into the metal, and blacked 


in for legibility 
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Now a REAL VACUUM FILLER at *5 
As Well As $7-5° 


Opens wide a market twice as great! 


ONLY THE PARKER ABOLISHES PISTON PUMP AND VALVES 










YES, PARKER'S VACUUM 
FILLER WILL BE THE 

SALVATION OF OUR PEN 
DEPARTMENT DUE TO 

ITS VISIBLE DIFFERENCES 
—BASIC BETTERMENTS 
OVER PENS WITH 
RUBBER SACS. 





THIS MIRACLE PEN 
“TRADES-UP” 
CUSTOMERS 

FROM 2198 PENS TO 

25.00 AND $7.50 
PURCHASES. 

















oe 


The First Sacless Pen without 
piston pump or valves 
Holds Twice as Much Ink as 

sac-filled Pens its size 


$7.50 
















Reversible Point of Plati- 
num and Gold Writes 
Two Ways 
Laminated Barrel of Pearl 
and Jet Rings — Design 
Patented, hence exclusive 


$5.00 


New $5 
Vacuum Filler 
also holds twice the ink 
14k. gold point writes on 

lower side only 
Colors: 

Black, or Plain Trans- 
parent barrel with 
Black cap 
Black Pencil to match 

$2.50 


Dds 


3 colors: 
Burgundy Pearl and 
Jet, Silver Pearl and 
Jet, Jet Black 
Pencil to Match 
$3.50 


AS WELL AS INK SAC 


Guaranteed Mechanically Perfect 


Obsoletes Millions of People's Pens 
Brings Millions of Pen Owners Back 
into the High-priced Market 


People who are willing and able to buy high- 
priced pens have been buying low-priced pens. 
Why?—Because pens at $1.75—even at 98c—looked 
much like pens at $5 or $10—they had the same 
“eye-value.”’ They filled like them—held about the 
same quantity of ink—wrote like them—had non- 
breakable barrels. 


Only a revolutionary pen—basically different 
vastly superior—not merely in “eye-value’’—but 
in principle and performance—could place the 
higher priced units above low-priced competition. 


Now in the $5 as well as the $7.50 price bracket, 
the Parker Vacuum Filler Pen lets you demonstrate 
real distinctions. You can show how vacuum is 
created inside the barrel—how the ink rushes in 
and fills it completely—how it carries 102% more 
ink without increase in size. You can show with 
the $7.50 model that its beautiful laminated barrel, 
built up ring upon ring of Pearl and Jet, can’t be 
imitated in cheap pens because its design is pat- 
ented. Only the Parker Vacuum Filler eliminates 
piston pump and valves as well as ink sac! 


As a result the Parker Vacuum Filler is restoring 
the high-priced sale—and it is the only pen that can! 


Besides “‘trading-up’’—making $5 and $7.50 sales 
to cheap pen prospects, you can sell $5 or $7.50 
Vacuum Filler pens to people who already own pens, 
and who wouldn’t be in the market for any pen 
except this new miracle. 


More and greater advertising will make America 
respond with resounding enthusiasm. Vacuum Filler 
ads occupy page one—the FRONT SEAT—of 
The Saturday Evening Post every fourth week. 
You CAN’T sell the millions who want this vastly 
better pen—who want double ink capacity—and 
exclusive patented styles UNLESS YOU STOCK 
THE PARKER VACUUM FILLER. Don’t take 
our word for it—get a sample in your hand—and 
get the thrill of your life when you see how vacuum 
is created in the barrel—how the ink rushes in 

the great quantity it holds. Mail now the sample 
request below. 


. PIN TO LETTERHEAD 





1 
i 
! 
Tue Parker Pen Co., Dept. £8, Janesville, Wis. ! 


Have your representative call with Vacuum ! 
Filler samples, prices and transparert demon- , 


SSS strator model that retailers are using to “‘trade- ! 
SD ACUUM FILLER", ’ customers—by showing VISIBLE DIs- | 





t TINC TIONS found in no other pens. ' 








68 OFFICE APPLIANCES 


Recordolock . . . the modern recording door lock . . 
gives you a complete account of how well your business 


hours and property are protected. 


\ printed, easy-to-read record tells you exactly what 
you need to know about the operation of your doors . 
who locks them and unlocks them ... at what time 

and whether from inside or outside. It tells you 
who enters your place of business after hours . . . pro- 


tects you against unauthorized entries. 


With Recordolock on your front door, no one can leave 
for the night without first locking all rear doors, transoms 
and windows ... the key will not turn until every 


means of entry is fastened. 


\ new purchase plan makes it easy to own this com- 


plete protection for a few cents a day. 





Recordolock is but one of seven hundred International Business 
Machines designed solely for the protection and control of your business 

. including hundreds of other types of Time Recorders and Electric 
Time Systems; Electric Tabulating and Accounting Machines; Industrial 
Seales; Dayton Moneyweight Scales and Store Equipment. No matter 
what your business may be—large or small—there is an International 
Business Machine that will help you gain better control of your profits. 


Write for a copy of Modern Methods for Modern 
Business Needs which describes representative 
models of the complete International line. 


International Time Recording Co. Division 


INTERNATIONAL BUSINESS 
MACHINES CORPORATION 


270 BROADWAY BRANCH OFFICES IN 
NEW YORK, N. Y. ALL PRINCIPAL CITIES 


xa ote] (GoTo) Mokeg 46 
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Heyer Package Rated with First Hundred 

The Heyer Duplicator Company, 945 West Jackson 
boulevard, Chicago, was honored in a contest conducted by 
Modern Packaging, a business paper published at 425 
Fourth avenue, New York. A group of 100 effective pack- 
ages for merchandise offered to consumers in 1932 was se- 
lected, and judged for effectiveness of design and sales 
power. 

Among the manufacturers whose products attained dis- 
tinction in the realm of packaging for effective merchandis- 


* ROTARY 
DUPLICATOR 


HEYER PACKAGE 
WHICH WON 
COMMENDATION 





ing was the Heyer Duplicator Company. The company’s 
packages designed to give effectiveness when on display 
in the stationer’s windows or on counter or shelf, are con- 
tainers for duplicator ink. 

Two Heyer packages received recognition; that shown 
here was lithographed in four colors, the design conform- 
ing to modern tendencies in packaging to increase the sales 
appeal of the individual unit. 

i 
Official Statement on Globe-Wernicke Operations 

\ profit of $4,147.89 for six months operation of the 
receivership operation of The Globe-Wernicke Company 
of Cincinnati, Ohio, ending December 31, 1932, was shown 
in a report filed with the Federal court. 

The Globe-Wernicke Company, manufacturer of office 
equipment, at the time of the closing of the report, had 
assets of $4,274,441, which are $2,101,560.14 in excess of 
the liabilities. The report was filed by O. A. Wilkerson 
and Frank H. Kunkel, primary and ancillary receivers, 
included subsidiaries of the company. 

a - 
Royal “Full Steam Ahead” Sales Contest 

The Royal Typewriter Company has announced a prem- 
ium sales contest named as above for all its branch sales 
representatives handling Royal machines. The contest 
started the first of April and will continue to the end of 
June. 

Royal executives feel confident that the constructive 
measures of the Administration at Washington will result 
in a return of confidence, followed by noticeable business 


recovery 


Weber Costello School Supply Catalogue 
The Weber Costello Company, Chicago Heights, IIl., !s 
distributing its new Catalogue No. 33B, which is devoted 
to toy and commercial blackboards, blackboard erasers and 
accessories, maps and globes. One item shown is of special 
interest to the commercial stationer—a slated fabric with 
co-ordinate ruling, used for plotting graphs, such as sales 
and production records 
- a 
New Stationery Store in Madison Avenue 
The Perry Printing & Stationery Company at 685 Third 
avenue has just opened a new store at 309 Madison avenue, 
where the company carries a full line of commercial sta- 
tionery in an attractive location. This store takes the place 
of one now located at 15 East Thirty-ninth street, New 


York. 














STATIONERS should 


BE PREPARED to meet the de- 
mands of the consumer when 
the rebound of business strikes. 
Depleted stock is not good mer- 
chandising. Successful Dealers 
must maintain a representative 
supply of salable goods. 


QUALITY and VALUE 


The wide price range of the 
M&V line will assist you to meet 
the budget plans of your trade. 
Do not try to fool anyone by 
offering bargains. Furnish them 
typewriter ribbons and carbon 
papers that assure full value 
for every dollar. Our reputa- 
tion for Quality and fair deal- 
ing is unchallenged and dates 
back to 1888. It is a recognized 
fact that the integrity of the 
maker is always the best guar- 
antee for the product. 


THEM &V?” Service Dept. 


is prepared to assist and protect 
the distributors of “M&vV” 
typewriter ribbons and carbon 
papers. WRITE for catalog, 
prices and complete informa- 
tion. 


MITTAG & VOLGER 
INC. 


Principal Office and Factories: 
PARK RIDGE, N. J. 


Agencies Throughout the World 
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UHL 1... 


exceptional 


‘'TILITY 
if , 


No. 8500 **Postur-Chair™ 


More and more often office mana- 
gers are finding that additional 
equipment must be purchased 
simply must, in order to keep up 
with ordinary business service, 
and then it is this matter of utility 
that stands out. Compare UHL 
if you will with any other line of 
office equipment. Compare how 
it is suited to the purpose first 
then how durable, styleful and 
comfortable it is. There is no 
more useful furniture, none that 
lasts so long and serves so well. 
Light weight, easily moved equip- 
ment encourages cleanly, health- 
ful surroundings. The scientifi- 
cally correct ‘“Postur-Chair,” 
“Little Dandy” stands supporting 
machines and other heavy office 
essentials, help to speed up opera- 
tions and improve the final results. 
Cold rolled, U-bar steel welded 
into solid framework insures dura- 
bility of UHL, the limit of which 
cannot be estimated, for no one 
has been able to wear out UHL 
furniture in service. 

Every office furniture and equipment 
dealer can profit from a representative 
stock of UHL steel office furniture. Know 
ing the various purposes provided for and 
upon occasion making recommendation, 
displaying and demonstrating UHL 
items, the dealer can make a very fine 
profit and at the same time perform a 


service exceptionally valuable to his 
trade. Catalog and details on request 


The Toledo Metal 
Furniture Company 


No. 9014 
Stool 













ea Ty 1526 Hastings Street 
Toledo, O., U.S. A. 
No. 50-56 File Stool 


and No. 50-60 File 
and Vault Table 
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(New Machines and Devices—Continued from page 31) 

The dollar knife has a handle made of pyralin and comes 
in the popular fountain pen colors. The material is prac- 
tically unbreakable. The handle has a brass inner casing 
which gives the necessary strength. The blade is high car- 
bon steel tempered harder than the ordinary knife blade 
and also guaranteed. 

The dollar and a half grade has a handle of white es- 
sence of pearl with black or green vein. The blade is stain- 
less steel 

For cutting out copy the “Gits-Nife” is said to be a 
wonderful time-saver. Its adjustable blade makes it suit- 
able for any job. Both the high carbon and stainless steel 
blade are furnished but the company recommends the high 
carbon steel blade for most uses. The “Gits-Nife” is de- 
clared to be a practical tool for men, women and school 
children 

a 
Liquid Paste Offered by Stafford 

S. S. Stafford, Inc., 603-09 Washington street, New York, 
N. Y., has formulated a liquid paste which is said to flow 
freely through a rubber applicator. This paste was de- 





NOS. 156, 157 


veloped to retain its consistency in any climate, and holds 
securely, sticking quickly This item is packed in four 
ounce (No. 156) and in six ounce (No. 155) bottles. 


- ———~ 
Signal System Rides Through Typewriter 

Kontroll-Buchaltung, G. m. b. H., Landsberger strasse 
87, Berlin, C 25, Germany, has developed a celluloid signal 
system which permits running sheets through the type- 
writer without disturbing the signals. These are of flex- 
ible celluloid, furnished in twelve colors, which are held 
in place securely, yet are quickly transferred. An indi- 
vidual signal can be placed in any one of thirty-one posi- 
tions on the record. In form the signals are similar to 
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NOVEL SIGNALING METHOD FOR RECORDS 


the familiar double cross of the National Tuberculosis 
Institute, except that the cross bars are spaced differently. 
Che printed record form has a series of slots punched near 
the top. The vertical member of the signal is threaded 
through the slots, the cross bars preventing their pulling 
out. 

For use with day signals the days of the month are 
represented by figures along the upper margin. By the 
use of symbols the signals can be used to indicate credit, 
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The NATIONAL 
STATIONERS 


CONVENTION 
Lo be held in 

CINCINNATI 
JUNE 5-8 















Neu 


elling keature 


of 
‘‘Tuftear”’ 
Manila 
Folders 





UFTEAR” Manila folders have met every test for strength 
and durability—have far exceeded our claims for them. 
**All-sulphite”’ they are not affected by atmospheric con- 
ditions— will not become brittle and crack—in short, they 
are just what their name implies. 
To help you sell more of these folders—to create impulse buy- 
ing—we are now offering you another selling feature for these 
popular folders—NEW attractive packages. 
These beautiful packages are made of light green stock, with 
dark green lettering. The legible, dark green label is easy to 
locate. Made in full telescope style, they will not break down 
when only partly filled. 
Here is a package that is a worthy companion and truly in 
keeping with the high-grade quality of Tuftear manila folders. 
Display them in your window—on your counter—on your 
shelves—they’ll make money for you. 


STEEL, WOOD and PAPER PRODUCTS 


Steel and Wood Office Furniture and Filing Equipment; Steel Shelving; 
Steel Storage Cabinets; Cello-Clip Map and Plan File; Visible Record Equip- 
ment; Sectional Bookcases; Library Equipment; Steel and Wood Partitions: 
Stationers Products; Filing Supplies; Special Steel and Wood Equipment 


Globe -Wern icke 


if \ pins 


Unrivaled i in Comple teness ... 1 nequ. aled j in OTITA 














72 OFFICE APPLIANCES 


FIRST BY MERIT 


CotumsBlAn products have set 
an entirely new standard of quality in the calendar field. Their beauty 
and dignity combined with the ingenuity of their design have 
earned a gratifying and permanent acceptance of each type 
— Success — Tear Kleen and Executives. The complete- 
ness of the Columbian Line enables you to profit- (= 
ably order your entire stock of calendars from <== 
one manufacturer. 


COLUMBIAN 
ART WORKS —__ 


1036 W. JUNEAU AVE. 
MILWAUKEE 
Wis. 























Improved quality at low- 
er prices. Write for our 
new catalogue and deal- 
er’s price | 





Success Calendar bases 


is? 
St 


have lock arches and four 
rubber feet. 


Tne Dare ara Giance | 






Tra ALES ) 


A beautiful gunmetal 
base of one piece 
construction. (Cello- 
phene wrapped). 











their choice 


What your prospective cus- 
tomers may seek for in ma- 
terials, design and finish is 
likely to vary somewhat ac- 
cording to personal prefer- 
ence but in the matter of 
quality, there is not much 
difference of demand. Al- 
most invariably, theman 
who places the order is held 
responsible for the service of 
| the equipment and frequently 
he is buying a desk for his 
own use. In this situation, 


kK DbCco EDCO DESK quality offers 
Improved office furniture, of modern, clean-cut lines, outstanding advantages. 


7.) = ~; convenient spaces and attractive, durable finish, EDCO 
i é ey ks Model 331 illustrated is one of a suite, distinguished by 
4h b walnut veneer top with moulded edges, walnut veneered 


outside panels, three drawer pedestals, turned legs, 
drawers finished inside, fronts beveled and fitted with metal 
knob of attractive design. Write for literature and prices. 














1S WATURALLY 


BETTER 


Evansville Desk Company 


Evansville, Indiana 
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due dates, installments, salesmen’s territories, rates of ex- 
change, or any other data required in the accounting sys- 
tem based on the “Definitiv” method of bookkeeping con- 


trol—ZO 


> . 
Parr Rubber Typewriter Keys Announced 


The Parr Rubber Key Company, 158 Varick street, New 
York City, is out witl 


of rubber typewriter keys and new platen twirlers. The 


the announcement of a full line 


line is attractively packaged, and the company invites in 


quiry from responsible dealers to whom they will be glad 





OPEN CONTAINER SHOWING SET OF NEW 
PARR RUBBER KEYS 


to send full information concerning the line, prices and dis 
counts 

Jack Linsky, well known in the New York metropolitan 
district, is one of the chiefs of the Parr Rubber Company 

——— 
New Victor Safes Have Unusual Features 

\ new Victor safe which bears the certificate of the Un- 
derwriters’ Laboratories, Class A (four hour) and the 
‘T-20” burglary classification providing a 20 per cent re- 
duction in burglary insurance rates, is announced by the 
Victor Safe & Lock Company, Marietta, O 

\nother new Victor safe also carries this label for Class 
8 (two hour) and the same “T-20” burglary classification 

\ll the desirable features of modern safe construction 
are said to be found in this new line of Victor products. 

(Attractive appearance is combined with protection, con- 
venience and utility Ball-bearing hinges with polished 
chromium segments are semi-concealed and smooth work 
ing. Standard finishes are two tones of olive green, or a 
black satin finish with black interior Attractive nickeled 
hardware features interior equipment 

Construction on door edges and jambs is deeply recessed 
and gasket-tongued. Interior equipment is adjustable every 
half inch 

Victor Safe insulation is cast in one seamless, jointless 
unit. These casts are oven-baked to remove free moisture, 


making protection premanent 


Jasper Seating Company Shows Line of Pull-Up 
Chairs 

Recently the Jasper Seating Company, Jasper, Ind., 
brought out a line of pull-up chairs for use in reception 
rooms, professional offices, directors rooms, et Chere 
are twenty or more numbers in the new line, all well built 
and correctly styled. Upholstery and coverings available 
include home-spun weaves, cotton tapestries, jacquards, 


moquettes, velours and mohairs. 


« oe ——<= 
Higgins’ Features New Type Spreader for Office 
Paste 

In line with their policy of improving packages and con- 
tainers, Chas. M. Higgins & Co., Inc., Brooklyn, N. Y,., 
have just announced the incorporation of a new rubber 
spreader in their 5'4 and 8 ounce opal desk jars of office 
paste 

Che new spreader have a hard rubber handle and flexible 
rubber tip. An adjustable rubber washer on the spreader 
seats itself on the enlarged lower portion of the handle and 
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THE FISHING SEASON IS ON 
With the right lure yowll always get a strike 


With the passing of the March winds and the sun 
getting warmer every day and everything getting 
greener, we turn to outdoors and the first day of the 
fishing season. A lot of us are going to shake the dust 
off our heels, dig out the old togs—and rain or shine 
hit the nearest stream. 


Will they bite for us? Well—if we use the right lure 
“yes.” Next month we'll tell you if we made the right 
guess. 

But in your business you know before you start that 
there is a market for stapling machines and a big repeat 
business in staples. The bait is a stock on your shelves. 
The lure is a card in your window. The stream is 
the people who pass your store. The catch is those who 
come in to buy. 


The trade has found that NEVA-CLOG machines 
are a dependable lure for sales and profits. The open 


season is twelve months. 


NEVA-CLOGs have built dealer friends, not just be- 
cause you can make money on the line, but because of 
the feeling of security promoted by our dealer protec- 
tion policy, and the fact that we help you stimulate 
business thru window and counter displays, folders and 
other advertising helps. 


Write for new display or folders. Check your stock 
and be sure to have sufficient machines and staples on 
hand to meet the increasing demand. 


NEVACLOG PRODUCTS. Inc. 


BRIDGEPORT, CONN. 
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may be moved up, enabling the spreader to be pushed 
downwards into the jar as its contents diminish, so that 
the paste is always ready for use. 

An airtight Amerseal cap with aluminum tube to enclose 
the spreader handle ensures paste that is always fresh. 

————<——__— 
Auxiliary Typebars for Special Characters 

Science, the weekly publication of the American Associa- 
tion for the Advancement of Science, described a special 
typebar evolved to facilitate typing and stencil cutting of 
technical articles. This innovation was described by W. 
Weniger, of the Oregon State Agricultural College. It 
permits the use of a standard typewriter, even by oper- 
ators employing the touch system, and avoids the use of 
pen or pencil insertions of special characters, permitting 
the original—printing through the ribbon—to manifold, 
and also to make the stencil produce the character or sym- 
bol in harmony with the body of the typewritten page. 

A special typebar—termed a “pillar” by the designer, 
carries two characters. The pillar is provided with means 
of aligning the special characters with the standard type- 





Fig. |. ™ 


FIG. 1—DIAGRAMMATIC REPRESENTATION OF TYPEWRITER IN SEC- 
TION, SHOWING AUXILIARY TYPEBAR IN POSITION 
FIG. 2—FRONT VIEW OF TYPEBAR AND RIBBON GUIDES 
EXPLANATION.—A-B—Special typebar; C—typebar guide; D—segment 
typebar ; E—special typebar; F-G—axis on which special typebar pivots ; 
H—lug on back of tyvebar which prevents battering of segment typebar 
when it is used to strike the special bar; I—projection aligning impres- 
sion ; K—characters on special typebar; L—characters on segment type- 
bar ; P—platen ; R—ribbon. 


bars, and also to afford means of striking the impression. 
Reference to Figs. 1 and 2 will reveal the method followed 
The special characters, “K,” are soldered to the insertible 
typebar or pillar, (E). “P” represents the platen. “D” 
is one of the typebars of the machine segment, and “R” 
is the ribbon. 

The most convenient means of striking the special type- 
bar is to use any convenient key to effect percussion. In 
order to avoid battering the face of the characters on the 
segment typebar, the pillar is provided with a lug which 
takes the impact between the two characters of the seg- 
ment typebar. Alignment is afforded by means of the 
projection “I,” which moves between the typebar guides. 

The special typebar “E” is held in the guides by friction. 
It maintains the alignment of the special typebar. A 
relatively long axis is placed at the upper end of the spe 
cial typebar (“F-G” in Fig. 2) on which pivoting can take 
place. 

Mr. Weniger stores the special bars in a block of wood 
with holes drilled in it, each hole labeled. He states that 
the process of placing the special typebar in position and 
securing an impression actually takes less time than in- 
serting special characters by hand in the manuscript or 
stencil. The elapsed time involved includes restoring the 
special typebar in its proper receptacle in the block of 
wood. Fig. 1 indicates that Mr. Weniger uses a carriage 
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Are You Featuring the 


Yew Hutopoint 


The favorite Pencil of Big Business 


now available in new, tapered design 


ITH just a narrow band of metal 

at the cap end and a narrow metal 

tip at the other, this new model is as 

voguish as this season's smartest motor car. 

We present this new Autopoint in a 

variety of color combinations. All-black 

Bakelite is one. Black and mottled-color 

combinations furnish an opportunity to 
please any customer’s whim. 

Inside, Autopoint’s patented mecha- 






Oversize 
Autopoint No. 48 
to list at 


*] 






The “Better Pencil” 


nism gives your customer the assurance of 
years of trouble-free service. It is this 
simple, sturdy and fool-proof construction 
which has made Autopoint by all odds 
the favorite pencil of modern‘ business. 

Feature Autopoints prominently] 
in window and on counter. Free 
display material on request. 
Complete your stock. 
Order now. 













75 





cAutopoint’s 3 big features 

1. Simplest mechanism. Only one mov- 
ing part. 

2. Bakelite barrel. Beautiful, onyx-like, 
light-weight material. Perfect balance. 

3. Lead always firm—it can’t wobble. 














—made of Bakelite 


Autopoint Company, 1801-31 Foster Ave., Chicago, Ill. 
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As pioneer desk makers of New No. 800 Series Chairs in 
Jasper, Indiana, we can offer Solid American Walnut: A 
you the best in high quality 
desks, time tried and quality 
tested for fifty-two years. Rich, Durable Finish. 


The JASPER |, The JASPER 
DESK CO. *° CHAIR CO. 


Desks and chairs can be purchased from us in pool 
cars at carload discounts, lower freight rates and 
the assurance that goods arrive in first class con- 
dition, without damage. We solicit your inquiries. 


JASPER, INDIANA 


F Desk Co., L H. Farber, 7300 South Shore Drive (Phone Saginaw 8785) 
CHICAGO REPRESENTATIVES: For Jasber Chait Go.” William H. Brown, 4504 S. Welle St. (Phone Boulevard 7957) 


Pleasing Design, with a Deep, 




















THE NEW NO. 7 Sar, SS 


Rea. U.S. Pat. Off 








GIVES NEW MEANING 
TO DEPENDABILATY 





*q°° including 5000 staples Tem 


porary or permanent stitch 

loads 210 staples at one time 
sdjustable paper guide—optional opening for 
bulky material 


No. 13 The only heavy duty 
desk machine using ',, *4 or 

inch staples 
Binds up to 120 
sheeta of 16-Ib 
paper or equiva 
lent 









Nothing can wear out on the new No. 7 SPEED FASTENER 
for special tool hardened steel is used for all parts subject to 
wear. Neither hard work nor abuse can jam or clog its auto- 
matic feed control. No more repair troubles. Just feed it 
staples. That is real dependable service. . . . Attractive, 
symmetrical design and deep chromium finish produces an 
irresistible sales appeal. . . . Guaranteed for seven years by 
written bond. . . . Increase your staple sales with the new 


No. 7. Get our full proposition and staple prices now! 


p arrot Speed Fastener Corp. 
388 Broadway New York, N. Y. 
































MAY, 1933 


shift machine in his work; a basket shift machine might 
also be adapted to the service outlined in this item. 





THE WISWELL MAP DIS- 
PLAY CABINET.—tThis 
unique piece of equipment is 
sponsored by the Wiswell 
Devices, P. O. Box 417, 
Portland, Oregon. It was 
described in detail in the 
March issue of Office Appli 
ances on page 79 














= 
New Model of Mercedes Machine 

The Mercedes Electra, Model 3, is a new electric type- 
writer just placed on the market by Mercedes Butiromas- 
chinen-Werke A.-G., Zella-Mehlis in Thuringen, Germany. 

This machine, maintaining the principal lines of the pre- 
vious model, is declared to have brought the electrical type- 
writer nearly down to the hand operated machines as re- 
gards size and price. It is declared that writing on these 
machines means an essential saving of effort. The work is 
done by the motor and not by the fingers. A slight touch 
of the finger tips on the keys being sufficient. The carriage 
return and line spacement are also done automatically, by 
simply touching a key. Motor can be adapted to any 
current. 

Office Appliances is informed that the company has just 
received an order for several hundred Mercedes type- 


writers from Russia. 


——  —<—— 
Mississippi Concerns Merge 

The firm of Lyons and Harkins, Jackson, Miss., has 
been taken over bv the Mississippi Stationery Company 
and will henceforth be operated under the latter name. 
W. I. Dement will continue as general manager of the 
Mississippi Stationery Company and will still travel Mis- 
sissippi and parts of Louisiana. Pat Harkins, former 
owner of Lyons and Harkins, comes into the new con- 
cern in charge of city sales and as store supervisor. 

The consolidation enables the Mississippi Stationery Co. 
to give a complete office supply service including print- 
ing, filing supplies and furniture —-GHW 


antnsaisiiiiiiamaaites 
Kendrick Wins Ford Car 
F. M. Kendrick, Northwestern manager for the W. A. 
Sheaffer Pen Company, recently won a fine new Ford car, 
awarded for able sales work in this territory —CML 
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A line which has both 
quality and individuality, 
variety enough for every 
requirement and manu- 
factured with the greatest 
care. 











MANIFOLD 
SUPPLIES 
COMPANY 











188 Third Avenue 
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BROOKLYN <Sutiont 2) N, Y., U.S. A. 
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world’s most efficient and economical pencil 





Sales for you, Mr. Stationer | 


Your customers, or that man down the | 
street who just WON'T buy from you, 

may not be in the market for paper clips cr 

office furniture but they're ALWAYS in | 
a buying mood for cutting office ex 
penses. Get sales from that economy 
mood, Mr. Stationer. Give your 
salesmen a sample Scripto and have 
them show it on every call as 
“the pencil that reduces pencil 
expense 63%." Your cus: 
tomers, or that other man, 
may not be buying office 
furniture but THEY LL 
BUY SCRIPTO TO 
SAVE MONEY. 




















No. 4 
Retail—10c 
holds a 
4-inch 
lead 


No. 5 
Retail—15c 
holds a 5-inch lead 


Words and 


your 


Booklet, 
Scripto,” 
customers save money by buy- 


“27,000 


shows 


how 


ing Scripto pencils from you 


Send for copies for your sales- 


men 


Manufacturing Co. 
Atlanta , Ga. 
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PASSED AWAY 





J. N. Hobbs 
Sincere and profound regret is felt by many people, 
ticularly in the Middle West, over the death of Joshua 
Nicholas Hobbs (“Uncle Josh”), which the 
night of at his home, 4822 Dorchester avenue, 
Chicago. Mr. Hobbs was just a few days under eighty-one 


par- 
occurred on 
April 5 
years of age at the time of his death. He had represented 
the Southworth Paper Company in Chicago for forty-nine 
years and was one of the oldest paper salesmen in the Mid- 
dle West and one of the oldest Masons in Chicago. He 
was a Knight Templar, and the funeral services were held 
under the impressive rites of that Masonic organization. 

Mr. Hobbs survived by Mrs. Carrie S. 
Hobbs, and three sons, Cecil H., Russell D. and Charles 
ie Hobbs. 

Mr. and Mrs. Hobbs celebrated their golden anniversary 
in September, 1931. 

Mr. Hobbs was born in Independence, Mo., 


his widow, 


is 


on April 27, 
1852, which he used to enjoy relating was the same date 
Mr. Hobbs, 


and month on which General Grant was born 
by the way, was a life-long Democrat 





HOBBS 


THE LATE J. N 


On the occasion of the fiftieth anniversary of the wed- 
ding of Mr. and Mrs. Hobbs on Monday, September 21, 
1931, there was a wealth of floral and other gifts and much 
affectionate merrymaking, including a wedding ceremony 
staged by Mr. and Mrs. Hobbs, the latter wearing a gown 
of long ago, while the former was attired in conventional 
afternoon garb. Mr. and Mrs. Hobbs were married Sep- 
tember 21, 1881, at Indianapolis. 

Mr. Hobbs began his business career in Indianapolis as a 
representative of his brother-in-law, William B. Burford, 
selling printing and lithographing. On March 1, 1885, he 
joined the sales staff of the Southworth Company, with 
whom he had been connected ever since. Mr. and Mrs. 
Hobbs were regular attendants at stationers’ conventions 
and were among the best loved pioneers of the industry 
Mr. Hobbs, always bluff and vigorous, was a familiar and 
welcome visitor everywhere he went. He was a fairly fre- 
quent caller at the office of this journal and his visits will 
be sadly missed. 

Office Appliances extends its profound sympathy to Mrs 
Hobbs and the three sons. 

Funeral services were held on Friday, April 7, at 4:00 
p. m., at the chapel, 5203 Lake Park avenue, under the aus- 
pices of Englewood Commandery No. 59, Knights Templar. 
Several hundred friends of the deceased attended. Inter- 
ment was at Indianapolis, Ind. 
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Announcing 
A NEW 
INDIANA 
DESK 


NO. 2413 







This attractive high grade Indiana Desk is made in full quartered 
oak and carefully selected American black walnut veneers. It is one 
of a series of several sizes and types—roll top, flat top, typewriter, with 
tables and costumer to match. Its outstanding characteristics are 
beautiful simplicity, perfect proportion, sturdy construction, well 
matched veneers, clean cabinet work and finish. It is the first of a 
These Guo Sediensn Babe ase new line we are introducing to the trade. Watch our announcement 
matched in a group of office in Office Appliances each month for a new number. 


chairs made by the New Indiana Write for our exclusive dealer plan. 


INDIANA DESK COMPANY 


JASPER, INDIANA 


Chair Company, and pool car 


service is available. 











There’s Stationery Profits in Forest and Field 





AND THE WIDE-AWAKE STATIONER 
Will Get Them 


«& 
Field and Level Books 


[he improved tables of information embodied in these books are the most com- 
plete set of Engineers’ Tables ever furnished with Field Books. 
[he books are bound in smooth Tan Fabrihide, Stiff Cover, round corners, 
good grade paper. The ruling and binding are waterproof. The book fits 
the hip pocket, being 714" x 454", and has 80 leaves in addition to the special 
tables. 

No. 1307—88 leaves—$10.50 doz.—Level 

No. 1308—88 leaves— 10.50 doz.—Field 


Lumber and Log Tally Books 


These handy pocket-size tally books are used by the majority of lumber 
concerns throughout the country for recording incoming or outgoing ship- 
ments of logs and lumber which are later transferred to their permanent office 
records. Bound Full Sheep Fabrihide, Stiff Cover, turned in, ‘Manhattan 
Ledger Paper. Half dozen in box. 

No. 1406—72 leaves—$6.00 dozen. Size 654" x 4°—Ruled 16 spaces—*“Log” 

No. 1408—72 leaves—$6.00 dozen. Size 654" x 4°—Ruled 32 spaces—“Lumber” 


We show a number of Business Records in bound form in our Blank Book Catalog No. 47 


BOORUM & PEASE COMPANY 





NEW YORK CITY P. O. Box 272 ST. LOUIS, MOQ. 
349 Broadway City Hall Station, New York City 212-214 So. 7th Street 
BROOKLYN, N. Y. CHICAGO, ILL. BOSTON, MASS. 


84 HudsonAvenue 500-532 So. Throop St. at Harrison 29 Otis Street 
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Thirty Years of Service to Typewriter Dealers 





by Ames 


Our institution was organized 30 years ago and has been maintained consistently to render a specialized 


service to typewriter dealers throughout the world. 


We have never entered into competition with the dealer 


by selling machines. Each of our departments is under the supervision of a capable man thoroughly experienced 


in his particular branch of the business. 
the Ames organization foremost in the trade. 


Matchless Platen and Feed Roll Grinding 

Patent grinders equipped with Timken bearings assure you of 
absolutely true, uniform, smooth finished platens of fresh, 
live resilient rubber. 


Complete Stock of Parts 

In addition to ordinary stock parts easily obtained we have on 
hand indispensable items which cannot always be obtained 
elsewhere. 


The “Amesco” Way 


Do your own refinishing and your own rebuilding. You'll not 


ATLANTA, GA.—29' Marietta St. 


BOSTON, MASS.—136 Federal St. 


Hence we are able to render the high service standard which places 


only save substantially but will increase your margin of profit. 
Write us for details. 


Nickel Plating and Japanning 
We offer the finest quality of nickel plating and japanning 
at the lowest prices in years. Dealers appreciate our prompt 


service. 


Three New Service Stations 


For your convenience we have installed our latest patent 
grinding equipment, and a complete stock of parts and tools 
in the following cities: 


CLEVELAND, OHIO—1006 Superior Ave., N. E. 


AMES SUPPLY COMPANY, 564-572 West Randolph Street, Chicago 


New York Office and Export Dept.: 
7-39 Murray St. 


Great Britain Office: 
Long's, Ltd., 79 Queen St., London, E. C. 4 


San Francisco Office: 


583 Market St. 














Ames MAEANS Bxceccent Service 

















The Dawn of New Profits 
| | for the Dealer 


) 
CAME, Handling Dupli- 
Z cating Supplies 


DRY STENCILS 


Our complete line of duplicat- 
ing specialties and supplies is 
one which will build enduring 
profits for enterprising dealers. 
Our Camel brand stencils and 
inks wherever introduced bring 
repeat business. 





Impression 
Rollers 


We offer a line of impression 
rollers made of a composition 
which is not affected by inks nor 
by stencils, thus eliminating 
swelling. 


New Location 


This month we have moved to attractive new quarters on the 
second floor of the Brooks Building, 223 West Jackson Boulevard. 
There we have every facility for immediate attention to dealers’ 


orders. 
Your inquiry will bring full particulars about a line of excellent 
sales possibilities. 


Duplicator Stencil & Ink Company 
223 West Jackson Boulevard, Chicago 




















$$$ 


How much for the 
dollar? Leatheroid 
costs no more over 
the counter—and 
in terms of service 
actually saves 
money. 


$$$ 


FILING POCKETS 
and WALLETS 





Year in—year out, Leatheroid remains the 
favorite line with dealers who wish to really 
satisfy their customers. Better merchandise 
built to withstand long service, offered at the 
market price of other brands. If you do not 
handle Leatheroid, let us explain its value to 
you in terms of satisfying your customers. 
Mailed on request. A buying guide 


Dealer +. A bu 
< ae of 38 pages describing 56 envelope 
Catalog No. 33 lines necessary to the stationer. 
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E. W. Hopp 
Edgar W. Hopp, who last fall was appointed vice-presi 
dent in charge of operation of The Ohio Rubber Company, 
Willoughby, Ohio, passed away on March 29 from a heart 
attack while in Detroit on business 
Mr. Hopp began his career with The Safe-Cabinet Com- 
pany of Marietta, Ohio, in 1910, and at the time of the 


merger of that company with Remington Rand, Inc., in 





THE LATE E. W. HOPP 


1926 he was vice-president and works manager of the Nor- 
wood plant. 

After leaving Marietta he became associated with the 
Sherman Corporation, remaining for three years as senior 
industrial engineer. Later he transferred his services to 
Che Osborn Manufacturing Company, where he remained 
for four years as assistant to the president, in charge ol 
general organization matters, 

His continued advancement in the world of business re 
sulted in his appointment to the position he held at the 
time of his death, 

Mr. Hopp was a member of St. Luke’s Lutheran church 
in Marietta. He was prominent in Masonic activities, and 
was a member of Harmar Lodge No. 390, F. & A. M.; of 
American Union Chapter No. 1, Royal Arch Masons; of 
Marietta Council No. 78, Royal and Select Masters; of 
Marietta Commandery No. 50, Knights Templar, of which 
he was Past Commander. He was also a Thirty-second 
degree Scottish Rite Mason. He was a member of the 
Marietta country club. 

Mr. Hopp leaves surviving his widow, a daughter, Miss 
Roma Hopp, fifteen; a son, Bruce Hopp, eleven, and his 


parents, 


rls [oo] le 
4 4 r 


Joseph Fortier 

The death Saturday, April 1, of Joseph Fortier, presi- 
dent of the Joseph Fortier Ltd., printers and stationers, 
removed one of Montreal’s oldest business men at the age 
of eighty-four. He was the city’s oldest stationer both 
in years and in period of service. His death brought to 
a close a career in the printing and stationery business 
which lasted some seventy years, for Mr. Fortier entered 
the employ of Lovell & Company at the age of fourteen. 

Born at St. Timothee, Quebec, he went to Montreal at 
an early age and began a career which was marked by a 
rapid rise to success. 

Following his experience in the printing trade with 
Lovell & Company, Mr. Fortier joined the Montreal branch 
of the Glasgow firm of Robert Weir & Company, which 
eventually was taken over by Mr. Fortier. The firm was 
known as Ackerman, Fortier & Company for a short time, 
but Mr. Fortier soon bought out his partner and estab- 
lished the business under the name it bears today. 

Enjoying good health, Mr. Fortier did not take advan- 
tage of his length of years to retire but, up to the time of 


81 








No. 3161-F 





No. 3100 Series— 
THIS YEAR’S MOST POP- 
ULAR SELLER— 


ERE is a leading period design that has 

held its position at the top because it 
combines those features of attractive styling 
with an extra measure of quality at a very 
low price. 


Myrtle has consistently refused to be 
panicked into lowering the quality or the 
dependability of their construction standards 
at any time and today the entire line repre- 
sents more improvements made in recent 
years than were ever made during an equal 
period in our history. 








0.A.5-33 


MYRTLE DESK CO. 
High Point, N. C. 


Please send copy of your latest 
catalog and price list. 


Drailins., . cccé6aceneeeeesssuacdeneneel 


Pudiieats, «és civacceccteccseseceendeneeneeaa 

















EVERYBODY WANTS QUALITY 
WITHOUT PAYING FOR IT 





. - - SO IMPERIAL DEVELOPED 


Silkarbon 


Price competition is every dealer's bugbear. Bult 
every customer wants quality as well as low price. 
They don’t often go together. And that’s bad for 
future business. 

The thing to do, when it comes to carbon paper, is 
to offer your economy-with-quality demanders 
IMPERIAL SILKARBON. 

Here is a new, smooth, sharp writing typewriter 
carbon paper that is low priced enough for the most 
economical, high quality enough for the most finicky. 
Beautifully put up, SILKARBON will keep on mak- 
ing repeat sales automatically. 

You don’t have to take our say-so on this. Send the 
coupon for prices that will astonish you and a sample 
whose quality will clinch the bargain. 





MANUFACTURING CO. 
Newark, N. J. 


IMPERIAL 
401 Mulberry St. 


IMPERIAL MANUFACTURING CO., 

401 Mulberry St., Newark, N. J. 

Send me a free sample of “‘Silkarbon,” your best “buy” 
prices and full details of your proposition. 


Name 
Firm 
Address 


Ln cous coe com> ce a> cam comes cm em 
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last illness, was closely connected with the affairs of 


his business, which unlike so many others was kept in the 


his 


downtown region. 

In addition to the wide circle of friends acquired by 
Mr. 
to sporting 
the St. George’s Snowshoe Club and other similar organ- 
izations. He the Art 
Montreal, and of the Numismatic and Antiquarian Society, 
and took part in various kinds of charitable work through 


Fortier in his business, he also became well known 


certain circles through his connection with 


was a member of Association of 


membership in the boards of several philanthropic insti- 
tutions, 

A charter the Chambre de ( 
Fortier belonged well to the 
tion, the Reform Club, the Club Canadien, the 
Nationale and the St. George’s Society. 

His wife died in 1913, and there survive him three chil- 


Mr. 
Associa- 


Alhanc« 


member of ommerce, 


Manufacturers 


as 


dren: a Robert Fortier, vice-president and general 
manager of the Joseph Fortier Ltd., and two daughters, 
Mrs. Anthony and Mrs. Harold 
grandson, Harold Gallen, and a brother, Louis Fortier. 
i oh oh 
Isaac Oliver Upham 

Isaac Oliver Upham, of the old San Francisco stationery 
organization, passed away March 9 at Hollywood, Calif., 
succumbing to a heart attack. Mr. 
membered for his connection with Payot, Upham & Com- 
pany, and its successor, the A. Carlisle, Upham & Rut- 
He was a popular clubman, and had 


son, 


Dobson Gallen; also a 


Upham will be re 


ledge Company, Inc. 
made many journeys to foreign lands. 
Mr. Upham was active in the work of The National Sta- 


tioners Association. He served as chairman of the enter- 





THE LATE I. 0. UPHAM 


committee when the association held 


tainment National 


convention at San 1915. 
Mr. Upham was married in September, 1915, to Mrs. 


its Francisco in 


Maud King Clark, of New York 
rl Da De 
H. G. Teele 


H. G. Teele, one of the early sales pioneers for the Un- 
derwood Typewriter Company, passed away at his winter 
home, St. Petersburg, Fla., April 18. He was eighty-one 
old Mr. Teele at Medford, Mass., 
graduated from Exeter Academy. 1890 he went 
the Underwood Typewriter Company a pioneer agent, 
with territory extending from Chicago to the Pacific. He 
resided in Chicago twenty-three years, during which he 
participated in the expansion of the typewriter field. Mr. 
Teele moved east in 1913 to take charge of the Underwood 
home office, and had lived at Stamford, Conn., since 1923. 
He had been associated with the John Underwood Com- 
pany since 1877, when he became a salesman of safety paper 


years was born and 


In with 


as 


for checks 
Mr. Teele is survived by his wife, whom he married in 
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| 
A NEW SUPER-PLATEN! 
for All Makes 

| 

Our 1933 Super-Special Platens are of platen grinders so that all the 
| the sensation of the trade. platens have an accurate, smooth, 

— ' velvety finish that grips the paper 

| We have been grinding and selling and improves the  typewriting. 
| Underwood Platens (new we handle There are no permanent waves in 

all makes) for the past 20 years and the grinding. 

this 1933 Platen is a new composi- 2 a : a 
tion, with a special patented process A Trial Order W ill Convince You! All 
| for seasoning that keeps the rubber platen orders shipped the sermaer day 
| alive cid Ghee received. Write today for prices and 
| also for our 1933 catalog of all makes 
| We have also improved our battery _— of parts, tools and supplies. 
| 
| 4401 Ravenswood Ave. CHICAGO, ILL. 
=a a 









































The Latest “‘Steel Age’? Improvement—Full 
Ball Bearing Suspension—accurately timed— 
fully progressive resulting in drawer action 
that is easy and smooth; the drawers roll in 
and out without any apparent effort. 


The new BALL BEARING progressive suspension in- 
suring ease of operation (the drawers actually glide in 
and out) is standard in the units of the 100, 700, 900, 
2900 and 5800 Lines. 





After fully opening and closing a drawer containing a 
load of 100 Ibs. (more than twice the usual weight of 
contents) 250,000 times, inspection showed the sus- 
pension to be in perfect working order. 


copy will be gladly sent upon request. 


Corry-Jamestown Mfg. Corp. 
Corry, Penna. 


Export Dept. 
5713 Euclid Ave., Cleveland, Ohio 


Cable Address—CORJAM 


Warehouse stocks carried at 
CHICAGO 
LOS ANGELES 


NEW YORK 
BOSTON 


Our new catalog No. 7 and price list is now available—A 


PHILADELPHIA 
SAN FRANCISCO 


BALL BEARING 
EASY OPERATING ROLLERS THRUOUT 
POSITIVE LOCKING 


COMPRESSORS 


CORNER 
REINFORCEMENTS 







D BRONZE \ 
LABEL HOLDER | 
\ 





BRONZE \ 


BAR PULL soLID BRONZE 
ROD KNOB 
PROGRES VE BALL BEARING 
ROLLER SUSPENSION 
DRAWER CAN BE EASILY 
REMOVED 
HEAVY UPRIGHT 
HANNELS AND 
CROSS MEMBERS 


BOTTOM PLATE 
ELECTRO WELDED TO 
END UPRIGHTS 


Corry- AMESTOWN 


STEEL FURNITURE 




















DEPENDABLE 


A Dry Stencil giving continuous satis- 
faction. 


An American made patented product. 


It is versatile—perfect results for typing 


and drawing. Made in blue and white 


to meet all demands. 


Dealers—Why not sell a dependable dry 
stencil and enjoy repeat business made 
a real pleasure by the satisfaction your 
customer receives. 

Hesco Ink and Correction Paste are 
equally dependable and materially aid 


your trade in getting perfect results. 


Pap oe 4 : re The 137 South 15th Serec 


NEWARK, N. J. 





NS Where do you stand 


on filing supplies? 


When the question of price comes up, as it inevitably 
does, do you have to turn tail and seek cover or can you 
quote a competitive price knowing that there is a reason- 
able profit for you? 


If you handle the GUSSCO Line of filing supplies you 
don't dodge competition, you wade into it with good 
quality at competitive prices and a profit left for you. 


See for yourself. Ask for prices, samples and catalog. 


GUIDE SYSTEM 
& SUPPLY CO. 


335 Canal St., New York 
Manufacturers of the TRANSFILE 


The Complete Line 
Filing Folders for 
every system — In- 
dex Cards — Index 
Guides — Press- 
board Guides — 
Metal Tip Guides 
— Celluloid Tip 

Guides and + 





Folders ? 
a ; 
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A desk for extra sales 





This new knee hole type desk offers a fine opportunity for 
increased sales to a field that should have closer atten- 
tion. Its place is the home, the reception room and the 
professional office. The colonial lines are particularly 
attractive. Made in mahogany with crotch mahogany 





drawer fronts and stripe mahogany top and panels. The 
price is moderate. 
Full particulars upon request 
> * . 
Imperial Evansville. 
Indiana 


Desk Co. 

















“LITTLE” 
BRANDS 


| typewriter 
ribbons and 
carbon paper 


| offer greatest 
| return for 

| intelligent 

| sales effort 





There is no other item of office supplies where quality plays so im- 
no other office operation where so small an item 


portant a part 
no other 


of expense makes so much difference in the final result 
opportunity like this for the right type of salesman. 


| Our factory has continued to operate full time on the five day week 
straight through the recent difficult period—conclusive proof of 
“Little” superiority both in production and sales 
High grade salesmen—those who value their customer's satis- 
| faction above all other accomplishment—can handle “Little” 
brands effectively and profitably. If interested, write us about 
| yourself. We'll be glad to supply full information of “Little” 
policies and products 


A. P. LITTLE, Ine. 


ROCHESTER, N. Y. | 
New York Office: BIBLE HOUSE, ASTOR PLACE | 
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New York in October, 1873, and a granddaughter, Dorothy 
Teele Foale 

Mr. Teele developed a wide interest in philanthropy, 
building two churches in Chicago, and founding the Chi- 
cago Home for Crippled Destitute Children. He was 
active in the work of many Masonic orders, and a thirty 
third degree Mason 

im ok De 
Roy J. Simpson 

Roy J. Simpson, who had been connected with the San 
ford Manufacturing Company, passed away suddenly at 
Presbyterian Hospital, Chicago, April 22. He had gone 
to the hospital for observation, and a sudden turn for the 
worse developed. 

Mr. Simpson joined the Sanford Manufacturing Company 


eighteen years ago. He was a native of Chicago, forty- 








THE LATE ROY J. SIMPSON 


three years old. Mr. Simpson had been with S. D. Childs 
& Company before entering the service of the Sanford 
Manufacturing Company. He was assigned to the south- 
ern territory, and had hosts of friends among the dealers 
and fellow travelers. He had served as the fourth vice- 
president of The National Stationers Association. Mr. 
Simpson was a single man, and is survived by his mother, 
Mrs. W. Hough, and her husband. 

The passing of Roy Simpson removes one of the typi- 
cal trade emissaries of the stationery field, devoted alike 
to the interests of his own concern and the business houses 
he served. The commitment services of the Masonic or- 
der were held at Rose Hill Cemetery, Chicago, under the 
auspices of Washington Park Lodge No. 956, A. F. and 
A. M. 

Hh oh 
J. M. Sanders 

John M. Sanders, one of the oldest office furniture sales- 
men in Chicago in point of service, passed away Monday 
March 27, at his home in Oak Park. He had completed 
about eight years of service with the Kendrick Furniture 
Company. Formerly, for many years, he was in the Chi- 
cago office of The Globe-Wernicke Company where he 
started as a boy. Mr. Sanders had a wide acquaintance 
among office furniture users, stationery and office furni- 
ture dealers, and manufacturers. His age was fifty-one 
His passing is mourned by his wife and three children, 
and by a large number of friends in the business and 
social worlds 

i & fh 
Bester R. Webster 

Bester R. Webster, who had been superintendent of the 
factories of The Dalton Adding Machine Company and 
The Wahl Company, passed away at Pasadena, Calif., April 
8, aged seventy-three. Just before the United States en- 
tered the world war Mr. Webster had retired from busi- 








THE New LEATHER LINE 


The Right Chair at the Right Price 


Graceful lines, fine workmanship and superior finish distinguish 
this new line of leather upholstered chairs . . . correct balance, 
thorough comfort, pleasing outline . . . a highly attractive and 
inviting appearance, at a very special price. 

You'll find a heavy demand for chairs of this pleasing type. 
The growing tendency toward designs of this kind can be proven 
by showing a number of these chairs on your floor. We recom- 
mend that you place an order for display, being confident you 
will quickly realize the advantage of a representative stock. 
Handsome illustrated booklet with full details mailed on request. 


JASPER CHAIR COMPANY 


Jasper, Indiana 










Sales Representative 
for metropolitan Chi- 
cago territory, William 
H. Brown, 4504 S. 
Wells St., Chicago, 
phone Boulevard 7957 
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BusHNELL 


ENVELOPES 


Do Not Vary 
in Quality 








nywhere, anytime—pick 

up a BUSHNELL EN- 

VELOPE and you will al- 
ways find it the same ...No 
ups and no downs with the 
paper market and no scaling 
down in quality to meet mo- 
mentary competition. 


Our policy in this respect 
approaches its 57th year. 





ALVAH BUSHNELL CO. 
13TH AND WOOD STREETS 
PHILADELPHIA 





Flat Wallets Expanding Wallets 





“Vertex” File Pockets 
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ness, but returned to become superintendent of the Western 
Cartridge Company. 

Surviving are his widow, Mrs. Elizabeth Webster, and 
his daughter, Mrs. Lois Hazelhurst, wife of an attorney at 


Los Angeles. 


William Miller-Jones 


William Miller-Jones, who had been export manager 
many years for the House of Eberhard Faber, passed away 
April 5 at his home, 78 Park Court, West New Brighton, 
Staten Island, aged eighty years. Recently he had been 
an export and import manager for several concerns. 

Surviving are his widow, Mrs. Olga J. Miller-Jones; four 
daughters—Mrs. W. E. Gannon, Mrs. P. de M. Vosburgh, 
Mrs. F. L. Markey and Mrs. G. F. Kinney; four sons— 
Henry, William, Jr., Clinton, and Pennington Miller-Jones, 


the latter a golfer of renown 


C. S. DuBelle 


Charles Sumner DuBelle of Williamsport, Penna., passed 
away on March 11 following an operation. Mr. DuBelle 
was an inventor of some reputation in this field. The 
Du Belle electric typewriter reverser and automatic platen 
spacer; a check writer inking device, and a hand stamping 
machine, were among his inventions. 

Mr. Du Belle was born at Penn Yan, N. Y., November 10, 
1868. He had been treasurer of the Pennsylvania Lumber 
Company for 32 years. His wife, Helen; a sister, Mrs. 
Melvin C. Beebe of Rochester, N. Y., and a brother, Wil- 
liam, of Bath, N. Y., survive. 

Mr. DuBelle enjoyed a wide circle of friends, who re- 
spected him for his character and ability and admired his 


many fine qualities. 


F. A. Smith 

Frank A. Smith, who was well known among the type- 
writer fraternity, particularly in the East, died on April 
5 at the General Hospital in Buffalo, N. Y. Mr. Smith 
had been connected with the Royal Typewriter Company 
at Boston and Buffalo, also with the Woodstock Type- 
writer Company at Cleveland. His last position was with 
the Buffalo Typewriter Emporium. <A _ wide circle of 


friends will mourn his passing 


—____<g—_—_—_—__ 


Conklin Receives Patents on “Nozac” 
Patents have been issued by the United States Patent 
Office to The Conklin Pen Company, Toledo, Ohio, cov- 

the “Nozac” fountain pen. Several patents cover 
device, a sacless fountain pen, numbered 1,902,809, 


ering 
this 
1,902,810, 1,902,811 and 1,903,022. “The Pen That Winds 
Like a Watch” was first introduced to the trade and the 
public over two years ago. 

The distinguishing features of the Conklin “Nozac” are 
a filling device which operates smoothly by a positive 
mechanical action, filling the pen rapidly when a knurled 
knob on the end of the barrel is turned. There is full 
visibility of the ink supply within the pen at all times. A 
transparent ink section, which is an integral part of the 
barrel, permits the user to see how much ink he has avail- 
able. It tells him when the pen is charged fully, and re- 
minds him when the pen needs refilling 

Tested by over two years of general use, the Conklin 
“Nozac” appears today as a fully perfected new type of 
sacless fountain pen, completely protected by comprehen- 


sive basic pafents and claims. 
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RROE-NO 


NOTICE 


We have acquired the copyholder and 
transcribing devices business of Error-No, 
Inc., and the Dawn Manufacturing Co., 
formerly of Little Falls, New York. This 
business will hereafter be carried on by 
the DAWN MANUFACTURING CO., 
INC., as our subsidiary with general office 
and plant at Rochester, New York. All 















correspondence should be hereafter so di- 





rected. An announcement of importance 





and interest to the trade will be made at 





an early date including details of unusual 





new models and designs. 
HALL-WELTER CO., INC. 


ROCHESTER, N. Y. U. S. A. 
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BOXED TYPEWRITER PAPERS 


| Packed in attractive substantial boxes, finished in 
hammered silver paper, printed in blue, and lac- 
quered to prevent tarnishing. 








i WRITE FOR CATALOG No. 932 











for every office need. 


| Distributed under an EXCLUSIVE DEALER 
| arrangement. Desirable territories still available. 


! 
| Complete in a variety of grades, weights and colors 


ROCKWELL-BARNES COMPANY 
1511 W. 38th STREET 








OFFICE CHAIRS 


Pleasing in design and 
ornamentation — Pro- 
portioned to encourage 
correct 
posture 


Send for our catalog 
showing many popular 
designs, well built, sub- 
stantial chairs at moderate 
prices. 
















No. 401 Quartered Oak 


JASPER SEATING CO. 
JASPER, INDIANA 


Chicago Representative: LOUIS H. FARBER, 
7300 South Shore Drive (phone Saginaw 8785) 














PERFECTION DAILY 
REMINDER 














THE PERFECTION DAILY REMINDER is made in 
three sizes: 4x6% inches, 5x8 inches, 6%4x10 inches, and can 
be had in five finishes: Black Enamel, Olive Green, Mahogany, 
Statuary Bronze, and Brush Brass. The bases are made of 
steel and equipped with rubber plugs at the four corners which 
prevent the metal from scratching the desk. The pads are 
printed on a high grade 16 lb. bond paper. At the top of each 
sheet appears the past, the present and the coming month. 

The Perfection Daily Reminder can also be used as an ad- 
vertising medium by imprinting the plate. Imprint prices and 
further details on request. 


| Defiance Sales Corporation 
“The House of Service” 
Stationers’ Glassware, Hardware and Specialties 
72-78 Spring Street New York, N. Y. 
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NO ONE CAN 


AFFORD TO MAKE MISTAKES 
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| pe TODAY ---= That's why 
| ree ae there is a decided business 
| office turn to machine numbering 
| equipment for all office forms, in place 
with of blurry hard to read, hand 
proven figures. 
economy 
— ; The “American 5-in-1” is 
ae inky the logical choice with its 


low initial cost, long life and 
its 5 movements enabling it 


SANDELL No-Blot DESK PADS! to take care of 95% of all 





One user said: ‘Your 750 pads saved $4500 in one year besides numbering needs. 
returning the original investment. Every pad will save us $5.00 per year 1 2 3 4 5 
nN eo dellenee i ae pa age of office equipment that The “5-in-1” is a sturdy ma- 
will equal this record chine with steel wheels and Fac-Simile Impression 

WHY No-Blot DESK PADS MAKE GOOD drop ciphers for hard work 
1. Does away with blotters and holders —and the price is low. Is it any wonder that 
. it has found favor everywhere? 

WHY No-Blot IS BETTER 

1 Because it has a resilient writing surface and holds a single sheet of 5 Movemen ts in T Mach ine 


| paper securely while writing with one hand 


Eliminates glare of glass top Retailing for $7.50 


3. Ink spots easily wiped off with damp cloth 
. # Grips desk top firmly and holds position on desk 
5 A lighted cigarette or cigar does not mar its surface 
| 6 Rich in appensenes dignifies the office Model _ 
Sizes 19x24—-20x34 110 
Colors— W alnut—Mahogany—Green and white (mottled) o ~W rr o-tcheels 
THIS IS THE ITEM FOR YOU TO SELL NOW! 
Gens CUS PRs AMERICAN NUMBERING MACHINE Co. 
J TT] J — re “2: 
SANDELL MANU FACTURING COMPANY Brooklyn, N. Y., U.S. A. Chicago Los Angeles 
537 South Dearborn Street - - Chicago ° 











More USES Sell More 
HOTCHKISS 


Stapling Machines 



























Usefulness is 
the thing these 
days And 
next to type- 
writers 


HOTCHKISS New 
STAPLING 

MACHINES are the most useful office appliances. x 

| That’s why HOTCHKISS STAPLERS have been ty Low 
selling steadily right through the depression. 


Every home, office, store, school and factory needs Pf 
’ e, office, store, schoo ‘ PLIER. | Produet Price 











at least one HOTCHKISS STAPLING 

Every desk in every office should have a HOTCHKISS NUMBER 

| fastening. File departments, legal de ‘partments, 332 
places where larger capacity is nee de d should use a 


| Model 1, 1A or 2A for eve ryday, every hour paper 
HOTCHKISS Model HLAO. There’s a HOTCHKISS OUR NEW DUPLICATING INK is a brand new product 


Macl ‘ ed. at a new low . thoroughly tested and enthusi- 
on 0 ne aad every fastening th . a : astically OK'd yt biggest distributors. 
rhere is business for you now in filling the demand ; 
¢ TCHKISS FASTEN No. 332 is a positive Black—will not separate. Dries 
for HOTCHKIS: . —_— quickly on the paper—no smudge and os off 5 to 10% 
ERS there is a con- more copies per pound. Will not dry or harden on the pad. 
stantly growing repeat Performs perfectly on either open or closed type machine. 
order business for you in DISTRIBUTORS—We have an attractive, profitable, 
. TCHKISS business building proposition that will increase your 
su pply ing HOTCH K I . duplicating ink business, month after month. 
STAPLES for HOTCH- 
Write for Details 


KISS Machines. Get it! 


Ink Specialties Co. 


519-21 Se. Laflin St. 


THE HOTCHKISS SALES COMPANY Chicage, Hl. 


Write for details 
Model IA 





Dept. B 











| Norwalk Connecticut 


- — 
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STATIGOWHWER F 


Beverley Hills, Calif.—W. T. VanCulin, 433 South Bedford drive, has 
been appointed sales representative for the Pacific Coast and Rocky 
Mountain states by Chas. M. Higgins & Company ; 

Brooklyn, N. Y.—The B. & L. Stationery Company has been established 
at 313 Atlantic avenue by Louis Lieberman and Abraham Brodsky 

Chicago, !1.—The Harbix Company, 1407 Webster avenue, has been 
chartered to manufacture and deal in school supplies ; capital stock, $1,000 
common ; incorporators—W. E. Briggs, Carrie B. Cregier and Rotert T 
Hartless. ; : 

Chicago, !!1.—Earl E. Miller has joined the Marvin Envelope & Paper 
Company as Chicago sales representative; he had been connected in the 
same capacity the past six years with the McGill Paper Products Com- 
pany, Minneapolis. 

Chicago, !1!1.—The Graver Stationery Company and the Dearborn Office 
Supply Company have affiliated as The Graver-Dearborn Corporation The 
Graver resources, formerly at 515 South Wells street, has been merged 
with the Dearborn stocks at 114-24 South Clinton street 

Chicago, !!!.—Travelers calling on A. E. Riddle, of Riddle & Wunderle, 
will miss the buyer’s desk if they go to the location so long devoted to the 
stocking up process. Mr. Riddle’s desk has been moved to the rear of 
the store, where there is more room and little interruption. The space 
used formerly for the buyer’s desk has been turned into selling activities 
Steel shelving has been installed in the store 

Harrisburg, Penna.—William S. Tunis, stationer at 8 North Third street, 
has filed a voluntary petition in bankruptcy He had been in business 
forty-two years, and because of a long illness, followed by the effects of 
the depression, he was unable to meet all of his obligations 

Hobart, Ind.—Schofield’s, Inc., has been chartered to deal in sporting 
goods, office supplies, etc. ; capital stock, $5,000; incorporators—Julia K 
Schofield, Howard P. Rees, Anna F. Rees and J. E. Schofield 

indianapolis, Ind.—The James E. Perry Company, Inc., has been char- 
tered to deal in school supplies, stationery, etc. ; capital stock, $5,000 ; in- 
corporators—James E. Perry, David P. Perry and M. O. Craessor. 

Jersey City, N. J.—Mansett, Hunt, Catty & Company has been chartered 
to conduct a manufacturing stationery business; capital stock, 250 shares 
no par value; John G. Flanigan, charter representative, Jersey City. 

New York, N. Y¥Y.—Harry M. Ross has leased space at 3183 Broadway, 
as the location of a stationery store. 

New York, N. Y.—Goldsmith Brothers, 75-79 Nassau street, have leased 
the six-story building at 81 Nassau street to provide for expansion 

New York, N. Y¥.—The Quill Ink Company has been chartered; capital 
stock, $100,000; White & Stillman, charter representatives, 1 East Forty- 
second street. 

Palo Alto, Calif.—The Book Shop (formerly the Palo Alto Book Shop) 
has reopened at 158 University avenue under the management of Robert D 
Collyer. A complete new stock of stationery is carried 

Portiand, Ore.—The Oregon Stationery & Printing Company has been 
chartered ; capital stock, $5,000 ; incorporators—I. M. Downs, Fred Odlund 
and James Duncan. 

San Francisco Calif.—The Schwabacher-Frey Stationery Company held 
its annual golf tournament April 22. Art Gehrke, Frank Vail and Nick 
Schmidt saw to it that nothing was lacking 

San Francisco, Calif.-A. Carlisle & Company, Upham & Rutledge, 
Inc., has established a branch on the eleventh floor of the Russ building, 
in charge of Ed Stanbery, assisted by Herman Dahl. This branch was 
located formerly at 419 Montgomery street 

Victoria, B. C.—Diggon’s, Ltd., and T. N. Hibben & Company, Ltd., 
have been united as Diggon-Hibben & Company, Ltd. Harold M. Diggon 
took charge of Hibben’s four years ago, but the two stores were con- 
tinued separately. With the completion of a handsome new three story 
office building on Langley street, the two stores have been combined 
The T. N. Hibben Company was established in 1859. It saw some great 
business in boom days, an intake of $1,000 a day in cash being not un- 
common. With the death of Mr. Hibben, his partner, W. H. Bone became 
directing manager; though one son, Maj. J. P. Hibben, is still active 
The Diggon organization was started by Harold M. Diggon in 1913, and 
has grown rapidly. The consolidation makes one of the strongest firms 
and finest equipment on the Pacific coast. 





~~ 
Stamp Man Capitalizes Contest Interest 
One of the local dailies at Madison, Wis., conducted a popularity con- 
test, in which names of candidates were written in on ballots Nether- 
wood’s advertised individual name stamps at thirty cents each as a con 
venience for filling in tallots As these contests run into thousands of 
votes, the candidates saved much time in preparing ballots 








PENS AND PENCILS 





Chicago, I!1.—-W. J. Morrissey, manager here for The Parker Pen Com- 
pany, made an aggressive local campaign in April for the vacuum filler 
Parker pen. 

Chicago, 111.—The local office of the Joseph Dixon Crucible Company 
will be located May 1 at 1708 Conway building, Clark street at Washing- 
ton. The branch has been located at 228 North LaSalle street since 1924 

Cleveland, Ohio.—The Tiffany Pen Company has been chartered to man- 
ufacture pens ; capital stock, twenty-five shares no par value ; incorporators 

Harry H. Cohen, M. J. Kuret, Alma Hicks, Harry J. Cohen, Lorain 
Street Bank building 

Dayton, Ohio.—The Rolin Manufacturing Company has been chartered 
to manufacture a pencil which contains a small roll of paper in the barrel 
for memoranda; capital stock, $3,000; incorporators—Robert W. Ritzel, 
William G. Pickrel and John B. Harshman. Distribution of this product 
will be through The Rolin Manufacturing Sales Company. 

Los Angeles, Calif.—Carl D. Weston, manufacturing jeweler, has in- 
vented a fountain pen check protector. This includes an attachment for 
protecting checks, attached to and forming part of the pen barrel, without 
interfering with its contour 

Madison, Wis.—-Charlier & Son Jewelry Company has moved from 623 
State street to 107 King street. The company has added facilities for the 
repair of fountain pens, and also repairing of optical work 


Presidential Penholders 
Sponsors of important legislative bills which are signed by President 
Roosevelt receive the penholder and pen which he used. The United Press 
states that these are the common variety, selling for five cents. The happy 
recipients usually spend $5.00 or more for the frame in which the pens 
are mounted as keepsakes 


















Repeat Orders 


Come easier to the individual or 
distributing organization that 
stresses quality. Crown Ribbons 
and Carbons have the quality 
which makes satisfied customers. 
Your city may be on our “open 
for representation” list. Inquire. 


Crown Ribbon & Carbon 
Mf. Co. 


Rochester, N. Y. U.S.A. 








EXTRA 
PROFIT 
FOR YOU 


WITHOUT A CENT INVESTED 


If you are a dealer in office equipment or a sales- 
man selling typewriters, billing machines, adding 
machines, office supplies, etc., extra profits of from 
$10.00 to $20.00 or more a week may look awfully 
good to you under present business conditions. 

We have a method by which we can pay you for 
leads and tips picked up in the regular course of 
your work. No investment in stock nor actual 
selling on your part is required. Live leads for our 
products are all we want. We will do the selling 
and you will be paid liberally as the sales are made. 

We are a nationally known manufacturer of 
office machines and business systems that fit right 
in with your present line. 


Mail the coupon today for full information. 


Manufacturer 
Box 1016 
Dayton, Ohio 


Tell me how I can make extra profits! 
Name <sisheediianetnnaidiimneadbaasiighadaaenaaaa 
a a TT A IW 
City wetegetiiaeeaages i tid 


What line are you now selling? ooo ccceccoee 


If you are an established dealer just attach 
this coupon to your letterhead. 
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TENACITY METALS 


Assure 


Better Loose Leaf Binders 





For over 25 years leading manufacturing 
stationers and bookbinders have bound their 
loose leaf binders with Tenacity Guaran- 
teed Metal Parts. 

End lock, top lock, slotted lock, ledger, 

catalog and ring metals are but a few of 
the many insured metal parts devised by 
Tenacity for the bookbinding industry. 
Have you a copy of our catalog? 
OUR INVITATION 
When in Cincinnati for the National Sta- 
tioners Association convention enjoy a visit 
to our new modern plant. 


The Tenacity Mfg. Co. 


Lockland, Cincinnati, Ohio 





























WITHIN 10 GRAINS! 


That is now the postoffice scale sensibility 
and tolerance for checking postage. 
Forty-eight cents to $2.00 per pound prevailing postage 
cost must be checked by every mailer to prevent 
costly postage waste. 


Over-Under Weight 


indicator at end of beam 
indicates an unmistakable 
hair-line balance 









Airmail No. 1—Capacity 1 Ib. x % oz. with computing chart 
Airmail No. 4—Capacity 4 Ib. x 4% oz. with computing chart 
Airmail No. 9—Capacity 9 oz. x 44 oz. without computing chart. 


Computing chart shows all mail and parcels post rates up to full capacity 


Over 20,000 Triner New-Type Scales 


recently installed by the U. S. Postoffice Department 
because a variation of only a FEW GRAINS is now 
permitted between each ounce division—such a fine 
variation is not apparent on any ordinary scale. 


TRINER SCALE & MFG. CO. 


2714 W. 2ist Street Chicage, Hlinois 











FURNITURE 





Chicago, l.—The Geiser Office Furniture Company is operating at 339 
South Wabash avenue, handling used office furniture and equipment. 

Chicago, I!.—Rountree & Kennedy, 407 South Dearborn street, is a 
new organization, specializing in servicing leather upholstery, as well as 
wood and metal office furniture. 

Detroit, Mich.—The Associated Furniture Mart, Inc., has been char 
tered, handling office and household furniture ; capital stock, $1,000. 

Joplin, Mo.—The local office of Remington Rand Inc. has been moved 
from space in the Connor Hotel Annex to 512 Joplin street 

Houston, Texas..-The McMurry Office Furniture Company has been 
chartered to deal in merchandise; capital stock, $20,000; incorporators 
C. M. MeMurry, Dana McMurry and Robert L. Sonfield 

Madison, Wis.—-Lyon Metal Products Incorporated, an Illinois corpora- 
tion, has been chartered in this state; capital stock, $2,000,000 preferred 
and $4,000,000 common ; sales office only ; property in Wisconsin, $20,000 ; 
J. R. Petley, charter representative, Milwaukee 

Muskegon, Mich.—The Dick office equipment store has been moved from 
1932 Peck street to 843 Terrace street. There are branch stores at Luding 
ton and Manistee 

New York, N. Y.—-The Metwood Office Equipment Company has leased 
the store and basement at 16 West Twenty-third street 

Oakland, Calif.__The office and store furniture plant of the S. Kulchar 
Company, 731 East Tenth street, was destroyed by fire April 8 

Ogden, Utah.—The Modern Office Supply Company has been established 
at 2414 Washington avenue by R. R. Cook and A. W. Stevenson Mr 
Cook is in charge of the typewriter business, while Mr. Stevenson handles 
office furniture and supplies 

Philadelphia, Penna.—The Art Metal Construction Company has leased 
space on the eleventh floor of the Architects building, Seventeenth and 
Sansom streets 

Philadelphia, Penna.—The Columbia Steel Equipment Company has 
moved its display room and general offices to the Lincoln-Liberty build- 
ing, corner Broad and Chestnut streets 

Philadelphia, Penna.—-The East Safe & Equipment Company, 5 North 
Twenty-first street, has been registered as a commercial titie in the 

ymmon pleas court by John H. East and Roland A. East, 2231 South 
Sixty-third street 

Rochester, N. Y.—David Darlington has received the forty-year service 
badge of the Yawman and Erbe Manufacturing Company, studded with 
four diamonds. 

San Francisco, Calif.—Ball & McCormick, 374 Bush street, report new 
office furniture moving well, and a considerable increase in the purchase 
of used furniture This concern has a large basement which is used 
to accumulate additional stocks against the increase in business expected 
confidently. 

San Francisco, Calif.—-The Remington Rand branch is now established 
in its new home at 509 Market street; the location had been 39 Second 
street The main floor is devoted to sales displays The second floor 
presents the Powers tabulating department in the front, desk displays 
in the body of the room and the repair and service departments in the 
rear. The office and accounting department occupy the third floor, where 
there is abundant overhead light The Dalton and the Remington biller 
occupy the mezzanine The noontime demonstrations of the new billing 
machine are attracting much attention from the throngs on Market street 

Seattle, Wash.—The Desk Exchange has purchased the stocks of desks 
from the receiver of the Seattle West-Made Desk Company, and is selling 
them from stores at 612 Fourth avenue and 1017 Second avenue 

Wichita, Kans.—The C. A. Tanner Company has received the exclusive 
sales franchise for the Shaw-Walker ‘‘Built Like a Skyscraper’’ line. 








BUSINESS OPPORTUNITIES 





Important to Manufacturers 


The following detailed inquiries, received direct from readers of OFFICE 
APPLIANCES, are tangible business opportunities. 


Wants Abroad 


Catalogues for East Indian Concern.—-News Agency, 9 Chunnambukara 
street, Trichinopoly, South India, requests catalogues representing the fol- 
lowing lines—advertising specialties, picture calendars, advertising pic 
ture blotters, box letter files, calendar pads and stands, carbon papers, 
desk calendars, small duplicating outfits. Agency terms, prices and sam- 
ples where feasible are desired 

Office Equipment Novelties.—Neue Organisations-Gesellschaft M. B. H., 
Vordere Sterngasse 3, Niirnberg-A, Germany, wishes to import into Ger- 
many and other European countries office equipment novelties which are 
new to the market, adapted to European usage This company deals in 
index cards, registers, manifolding bookkeeping devices and office fur- 
niture 


Wanted Here at Home 


Equipment and Stationery Catalogues Requested.—John E. Biggins & 
Sons Manufacturing Corporation, 1008 Gates avenue, Brookiyn, N. Y., re- 
quests catalogues on office equipment stationery and associated lines, with 
price lists and discounts. The company is manufacturer of ‘‘Barker’s’’ 
writing fluid Mark replies for the attention of J. C. Biggins, treasurer 

Office Specialties for St. Louis Territory.—-C. F. Cook, 3887 Washington 
boulevard, St. Louis, Mo., wishes to take on several high class office 
specialties on the exclusive agency basis. The past fourteen years Mr 
Cook had been district manager for two of the large office appliance manu- 
facturers 

Omaha Representation of Office Appliances._-S. H. Singer, cash register 
department, Omaha Fixture & Supply Company, Eleventh and Douglas 
streets, St. Louis, Mo., wishes to get in touch with manufacturers desir- 
ing to stimulate business in Omaha. Mr. Miller is in charge of all mechan- 
ical equipment for his house 

Stationery Catalogues Requested._The Eastern Shore Office Supply 
Company, Dover, Del., conducted by F. Carlton Vaughn, considers adding 
commercial stationery Mr. Vaughn requests catalogues from manufac- 
turers. The company covers the eastern shore of Delaware and Maryland. 
At present Mr. Vaughn handles Royal typewriters and the Shaw-Walker 
lines. 
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Check the Advantages of 
F B Loose Leaf Holders 
2 & 


as transfer or temporary 
record binders. 


—So simple: two bolts, two bars. 


—adjustable to all sizes of records and 
distances between centers. with capac- 
ity regulated by adjustable posts. 


—a secure binding. clamping contents 
rigidly, prevents loosening of posts or 
slipping of sheets. 


—all at the remarkably low price of 
$3.50 per dozen sets. f. o. b., New 
York. Send for samples. 





F.B. 


Manufacturing 
Company 


1228 Intervale Ave.. 
New York, N. Y. 
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- UNDER THIS TRADE- MARK 


A 
SURPRISE AWAITS YOU 
AT THE 
/NATIONAL STATIONERS CONVENTION 
NETHERLANDS . PLAZA . HOTEL . CINCINNATI . OHIO 
+ 


Ask “Information”’ or look for “‘Rotospeed 
Company” on the bulletin board. You are 
invited to our room. New products—yet 
unannounced—will have a pre-showing here. 
See—test—then estimate the importance of 
fitting these new machines and supplies into 
your 1933 selling program. 


DUPLICATING MACHINES . 


The ROTOSPEED Co. 


22 SOUTH WILKINSON STREET, DAYTON, OHIO 





DUPLICATING SUPPLIES | 














Use an ordinary clip 
just once and it’s 
fit for the waste 
basket. But a 
Graffco VISE Clip 
can be 


used over 


and over again! 
That’s economy! 
That’s what clip 
users are looking 





for today. 


Graffco VISE Clips 


are made of plated 


\ 2 Grip ing.) 


Points 


% 





spring steel. Easy 
to apply, yet hold as many as 60 papers 
without slipping. 3 sizes, in attractive 


orange and black containers. 
Get a fresh grip on clip sales with Graffco. 
Write us if you have no Graffco VISE Clips 
in stock. 

GEORGE B. GRAFF COMPANY 
64 Washburn Av., Cambridge. Mass. 














The 
Aristocrat 
of 
Rubber 


Keys 
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GOG000066608 
A NEW fitxice NEW PROFITS 


ALL ARE AWAITING YOU 
For Information Clip Coupon 


Munson Suppty Co. 
348 Hudson St., New York City 


Please send information about the New Key—New 
Package and Counter Display to 


PR. 6.30 ci ive 


Address... . 
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WHY CERTAINLY YOU CAN FISH HERE YOUNG MAN. 
uSe SOME OF MY WORMS. OF COURSE, THE 


BIG FELLOWS WONT BITE ON THESE — THEY 


ONLY GO FOR MY VERY SPECIAL FLY LURE 
~~ 






BUT YOU DONT 
MIND LEAVING 
THE BIG ONES 
For ME, Do You ? 
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Oxford does not sell direct. We co-operate with Oxford 
dealers to land the big orders for Filing Supplies, Expand- 
ing Envelopes, and Storage Files. Don't be content with 
“small fry"’ alone—get the big ones too! 


OXFORD FILING SUPPLY CO. 
340-A Morgan Ave., Brooklyn, N. Y. 














AALMA\ pesks and TABLES 
. . . dependable VALUES 





No. 1161} 


LMA Desks and tables are built 
for good stores that give a full 


measure of value regardless of price 





A full variety of patterns, all in the 


| WwW price range 


ALMA DESK COMPANY 
SH POINT, N. C. 
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= PERFECT coin 


D oes not deteriorate 
U niform quality always 
P erfect for stylus 


A Il sizes for every machine 
lean, clear copies 
O n white backing sheet 


atisfaction guaranteed 

ested and proven 

xceptional for long runs 
ON CELLULOSE 
lear visibility 

nstant proof reading 

atest improved package 

old by Stationers everywhere 
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DRY STENCILS 
i ee 


DUPLICATOR PAPER SUPPLY CO. 


224 WO. DESPLAINES st. UL. WAYMARKET 6525-6-7 
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PACKED 100 
TO A BOX OR 
IN % LB. BOXES 
ALL IN ONE PIECE 
NEEDLE POINTS 


OUR PLANT IS RUNNING , 
FULL TIME TO FILL 





_ SONOMOR PIN ORDERS _ 





INCREASE YOUR SALES WITH 


SON OMOR 


TRIPLE 


STEEL fis 
T BINS 





OST BUT LITTLE MORE THAN COMMON 
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Chicago, Illinois * 
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RIBBONS AND CARBONS 





Brooklyn, N. Y.—Charles J. Jaffe has been appointed export manager 
for the Old Town Ribbon & Carbon Company 

Glen Cove, L. I., N. ¥.—The Impression Products Company has secured 
manufacturing control and sales and merchandise direction of Snyder- 
Gross, Inc., 55 East Forty-second street, New York, N. Y. This arrange- 
ment covers ‘‘Pikpak’’ carbon paper, in a specially convenient package. 

New York, N. Y.—George L. Koehn, president of the Stenno Ribbon & 
Carbon Manufacturing Company, Portland, Ore., made a business trip 
east by airplane a short time ago, transacting business in Chicago, Wash- 
ington and New York 

Omaha, Neb.—E. T. Waters, of Waters & Waters, St. Louis, Mo., visited 
some weeks ago with Harry Ferer, president of the All Makes Typewriter 
Company. 

Pertiand, Ore.—The Stenno Ribbon & Carbon Manufacturing Company 
has received flattering comment on its display booth held in connection 
with the Oregon manufacturers’ exposition which was held here April 
21 to May 1. 

Toledo, Ohio.—Jack Hines has joined the Erickson 
Company, having charge of the typewriter department 


Ribbon & Carbon 
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Allentown, Penna.—The Allen Typewriter Company has been petitioned 


into bankruptcy. 

Anniston, Ala. 
capital stock, $2,000; 
E. A. Erwin. 

Binghamton, N. Y.—The Typewriter Exchange, conducted by Hendrick- 
son & McClelland, has moved to 80 Court street. The new location affords 
more space than that occupied formerly in the Capitol Theater building. 

Boston, Mass.—The Capitol Typewriter Company has leased the store 
at 196A Washington street 

Brooklyn, N. Y.—The Triangle Typewriter Company has been estab- 
lished at 76-78 Willoughby street by Irwin R. Ritchie. 

Charleston, W. Va.—Montgomery Ward & Company has added a type- 
writer department to its local store on Washington street. 

Chicago, I1i.—A. J. Schommer has been transferred from the typewriter 
division of the Chicago Smith-Corona branch to the Vivid division. 

Chicago, !1i.—April 21 the Royal Typewriter Company, Inc., moved the 
Chicago branch from 17 South Wabash avenue to 427 West Randolph 
street. 

Chicago, t1!.—W. B. Larsen and J. E. Thrasher have joined the sales 
organization of the Woodstock Typewriter Company, working with J. M 
Hackney, vice-president and general sales manager. 

Chicago, !1!.—Harry Kramer has joined the Underwood typewriter divi- 
sion of the Underwood Elliott Fisher Company, after an extended connec- 
tion with the Woodstock Typewriter Company. 

Chicago, !1i.—-Miss Jessie Parks has returned to the local branch of the 
Royal Typewriter Company, Inc., where she has charge of placements 
Miss Parks occupied the position of local Royal employment manager 
eight years ago. 

Chicago, tli.—A. P. Hamill is now handling school accounts for the 
local branch of the Royal Typewriter Company, Inc., as well as national 
accounts, which he has carried for some time.—John Balaz is a new sales- 
man here for the Royal 

Chicago, t11.—Robert K. Ward, formerly with the L. C. Smith & Corona 
Typewriters Inc., has joined Walter C. Lothrop, of the Typewriter & Add- 
ing Machine Exchange. He has already opened some fine accounts for 
this concern. Mr. Ward has had a wealth of experience, not only in the 
typewriter field, but is also a calculating and adding machine expert. 

Dallas, Texas.—Guy R. Curtis is now distributor here for the Wood- 
stock Typewriter Company He had been a member of the Underwood 
organization twenty-one years 

Dalton, Ga.—W. C. Densmore has leased office space in the store of 
the Dalton Public Service Company, selling and repairing typewriters. He 
acts as agent also for the office supplies and printing business of the A. J. 
Showalter Company 

Detroit, Mich.—Frank L. Pierce has resigned as executive secretary and 
treasurer of the Direct Mail Advertising Association 

Enid, Okla.—The Enid Typewriter Exchange, conducted by W. M. Coxe, 
has moved from 212 Broadway to 108 South Independence street. This is 
a return to an old home. Atout nine years ago Mr. Coxe bought the 
Enid Typewriter Exchange, and occupied the South Independence street 
building seven years. Later the business was removed to 212 West Broad- 
way. The Exchange handles adding machines as well as typewriters. 

Evanston, Iiil.—Tommy Airth, stationer, 1627 Sherman avenue, cele- 
brated the first birthday anniversary of his store by “Birthday Sale Spe- 
cials,’’ and a Smith-Corona was among the attractions of the anniversary 

Fresno, Calif.—The Fresno Typewriter Shop has been opened by M. S 
Pavlovich, occupying space with the Staples Stationery Store, 1931 Mari- 
posa street. Mr. Pavlovich has been engaged in the typewriter business of 
the Bay district several years. 

Herkimer, N. Y.—The Excello Typewriter Company reports country-wide 
sales of typewriter platens, which are sold to dealers and rebuilders. 

Long Beach, Calif.—Howard M. Nash, formerly in the mechanical de- 
partment of the Underwood Elliott Fisher Company in this city, has opened 
an inspection and general repair business of his own, and is working in 
conjunction with Merton Hart, typewriter dealer, 138 American avenue 

New York, N. Y.—The State Typewriter Company has moved to 41 John 
street; the former location was 81 Nassau street. 

Plainfield, N. J.—Howard W. Boise, Inc., has remodeled its building at 
142-44 East Front street. 

Philadelphia, Penna.—The Fischer Typewriter Company has been estab- 
lished at 1011 Chestnut street 

San Francisco, Calif.—F. E 


The Anniston Typewriter Company has been chartered ; 
incorporators—A. D. Thomas, W. E. Coker and 


Van Buskirk, branch manager for the 
L. C. Smith & Corona Typewriters Inc., has returned from a trip east 

San Francisco, Calif.—Guy H. Goheen has become manager of the 
Woodstock Typewriter Company's local branch, 21 Second street. He had 
been in charge of the branch at Kansas City heretofore. He is enthu- 
siastic, not only about the climatic conditions of California, but about 
the business prospects as well. He comments on the fact that the branch 
has made two hundred per cent of its expected quota since the first of 
the year.—Frank Musard, a Woodstock salesman, was in the lead in 
April in the company’s sales contest. Mr. Musard had worked in Oakland 
before joining the San Francisco branch. 
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WE OFFER THE FINEST | 
LINE OF | 


CARBON PAPERS 





TYPEWRITER 
RIBBONS 
EXCLUSIVE FOR 


THE DEALER 
AND STATIONER 





Allen & Company 


11-13-15 Vandewater Street 
New York 
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Push Vul-Cot in your store! ... Because it is one wastebasket that 
cannot dent, crack, split or splinter. Because it is made of National 
H-A-R-D Vulcanized Fibre—guaranteed for 5 years. Because it is the 
only nationally known wastebasket. . . . And again because the Vul Cot 
policy assures stationers a good profit on every sale, 


NATIONAL VULCANIZED FIBRE CO, 
Wilmington, Delaware, U. S. A. 
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IMPROVEMENTS 


51% oz. and 8 oz. opal desk jars of 
HIGGINS’ OFFICE PASTE are now 
being put up with new rubber spreaders 
with hard rubber handles and flexible 
rubber tips. No more corroded metal 
handles. No more bristles to come out. 
Adjustable washer on spreader facili- 
tates use of entire contents of jar. Aijir- 
tight Amerseal cap with aluminum tube 
enclosing spreader handle assures paste 
that is always fresh. Standard list 
ices and trade discounts. Write for 
ottle for trial. 


CHAS. M. HIGGINS & CO., Inc. 
271 Ninth Street 
Brooklyn, N. Y. 



















HIGGINS’ 


@iivacs 


The “New Deal” 
and the new Signal 





There's a ‘“‘new deal”’ in business—the determination 
to cut out waste of time and effort. 


Card visibles are an important means to this end, 
because they are compact and permit immediate 
reference and efficient use of signals. 

The new, better, “‘different’’ signal to use with them 
is Cook’s No. 30 Series for Card Visibles (patented). 


These cuts show the “V”’ neck for easiest attaching, 
and “bow legs”’ for firmest contact, and rounded 
edges for easiest sliding on even the heaviest stock. 
‘he exceptionally thin stainless steel, durably 
enameled, is impervious to moisture and hard usage. 
Other popular sellers are our well-known No. 20 
series for book visibles and No. 2 series for vertical 
records. 12 colors, plain or printed with numbers, 
days, months and alphabet. Samples and prices from 
any dealer, or The H. C. Cook Company, 14 Beaver 
Street, Ansonia, Conn. 


COOK’S 
FILE 
Signals 











OFFICE APPLIANCES 


Santa Rosa, Calif—E. I. Simpson, representative of the Underwood 
Elliott Fisher Company, has moved to 311 Mendocino avenue 

Savannah, Ga.—<Allen Timmins, who had been foreman of the repair 
department of the Underwood Elliott Fisher Company the past nine years, 
has been appointed manager of the local branch He succeeds J. E 
Malone, who has entered another line of business 

Syracuse, N. Y.—The local sales office of the L. C. Smith & Corona 
Typewriters Inc. has been moved to 324 Montgomery street This office 
serves central New York state. The removal was made from the factory 
building at 715 East Washington street to release space to the general 
office, which is to return to Syracuse, from New York City 

Wilmington, Del.—The local branch of the Royal Typewriter Company, 
Inc., has been moved from 913 Shipley street to a suite of offices on the 
third floor of the Du Pont building. Carl F. Friday is local manager. 





ADDING MACHINES 


Chicago, !1I.—-The local agency of the Burroughs Adding Machine Com- 
pany has moved from 226 West Adams street to the Morton building, Wells 
at Washington. 

Cincinnati, Ohio.—R. A. Franks has joined the local organization of the 
Burroughs Adding Machine Company He had been with the Columbus 
branch of the Genera! Office Equipment Corporation 

Eddystone, Penna.—-Harry C. Grubbs, long associated with the adding 
machine field, is in charge of sales for the air conditioning appliances of 
the De La Vergne Engine Company 

Seattle, Wash.—-Hershal C. Baskett has been appointed manager here 
for the Burroughs Adding Machine Company He had been located at 
Detroit previously 














OTHER MACHINES 





Buffalo, N. Y.—The Roach-Reid Company, formerly located in the Stock 
Exchange building, has moved to the Crosby building, Franklin and Mo 
hawk streets. 

Chicago, t!.—H. C. Vonderhaar has joined the Vivid division of the 
L. C. Smith & Corona Typewriters Inc 

Chicago, i!1.—-The National Cash Register Company has leased space in 
the Merchandise Mart 

Dayton, Ohio.—George Haig has been appointed director of advertising 
by The National Cash Register Company 

Honolulu, T. H.—The Business Machines Company, Ltd., has been es 
tablished at 221 Merchant street by H. T. Hayselden He had been for 
merly with The Waterhouse Company Among the lines represented are 
Ditto, Inc., Gardner Adding Machine Company, Hedman Manufacturing 
Company, Monroe Calculating Machine Company, The National Cash 
Register Company and the Victor Adding Machine Company 

Los Angeles, Calif.—J. L. Abbott, Architects building, has the represen 
tation of the Ace Fastener Corporation, Independent Staple Company and 
the Ink Specialties Company 

Milwaukee, Wis.—Copezit, Inc., has been chartered to deal in all kinds 
of office equipment, etc.; capital stock, $12,000; incorporators—G. Pierce 
Sullivan, A. R. Melanson and J. W. Melanson 

New York, N. Y.—The General Office Machine Company has leased a 
store at 60 Fulton street. 








MARKING DEVICE §S 


Chicago, I11._-Two marking device houses on Dearborn street, south of 
the loop, have changed location The Columbia Stamp Works, which had 
been at 426 South Dearborn street, has moved to 423 South Dearborn, 
across the street The Nobler Stamp Works has moved from 524 South 
Dearborn street to 426 South Dearborn street, taking the space occupied 
formerly by the Columbia. 

Jacksonville, Fia.—The Triangle Marking Device Company, 28 East Bay 
street, has been established by George F. W. Pitzke, Il. He had been with 
the H. & W. B. Drew Company thirteen years 

New York, N. Y.—The Fulton Rubber Stamp Company, 105 Fulton 
street, has been established by Michael Adone, formerly with the Stand 
ard Stamp Works, and Meyer Schoenberg 

Portiand, Ore.—-The Irwin-Hodson Company has received the state con 
tract for 250,000 sets of motor vehicle license plates, covering the last six 
months of 1933. 





—— 
Business System of President Roosevelt 
President Roosevelt has included in his desk equipment a set of rubber 
stamps, bearing the names of the cabinet members and others, which he 
uses in addressing memoranda to his staff during the course of the day's 
work. These stamps save the president’s time, and incidentally give added 
importance to the ‘“‘little lowly rubber stamp.’’ 
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Detroit, Mich.—B. C. D. Office Equipment, Inc., 7341-45 Woodward ave 
nue, is handling the lines of the National Blank Book Company 

New York, N. Y.—Harrie E. Copeland has joined the Wilson-Jones Com 
pany, operating with the Shaw blank book division, 233 Spring street. Mr 
Copeland had been with the Boorum & Pease Company many years 


CATALOGUE S 


The Oxford Filing Supply Company, 340 Morgan avenue, Brooklyn, 
N. Y., has distributed a demonstrating set of index cards to prove the 
superior fingering qualities of rotary cut cards 

From the Angle Steel Tool Company, Plainwell, Mich., comes a series 
of bulletins covering steel factory trucks, steel mailing tables, drafting 
tables, work chairs, printers’ tables, drying racks, galley cabinets and 


stools 
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RIBBONS - CARBONS - DUPLICATING INK 


A line that is distinctively different in The Tybon Ribboner Tybon Duplicating Ink 
its superior quality, uniformity and Machine New and Better 

a epee” : “Reel Ribbon Economy” Quick drying—non-smearing. Clear, 
Ribbons in Reels, Boxed, Unboxed or 4 proven method of reducing ribbon sharp ee Will not harden 


under Special Imprint. Carbons for (ot used by dealers and jobbers d. For all types 
every need and condition. everywhere. ; of t deel cating machines. 


(Ask for our Special Offers) 


NOW 
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Typists like the way Martens, No Large Brass 
with the exclusive patented ap- Joint to Tear Nickel Plated 
plicator, cleans type quickly, Paper FIVE SIZES 
thoroughly and easily without Inside Diameters 
soiling hands and clothes. Once Open Easily S41 30 we 9° 
a typist tries it she always comes Close : 1-78 * « 
back for more. That means re- Securel 1%"*—2. lie 
peat business. Retail price 50 ind S50 
cents. For loose leaf books, binding reports, blueprints, etc. 
MARTENS FREE! Write for information T oose Leaf Metals 
INTRODUCTORY OFFER 
TYPE CLEANER CO. Ww Carpe My Ce 
120 E. 28th St., Write for it and our liberal dis- The E. - nter g- ° 
New York, N. Y. count schedule. 














We Supply Ihe Trade » » Domestic and Export 


SENECA 


PENCILS 








For More and Better Copies, GRAPHIC ROLLS, in all 
sizes, on Spindles to fit all Makes of Duplicators. Cloth 
Back »* Fiber Back. 


Hektographs and Refill in New Style 
Lithographed Containers 








GRAPHIC DUPLICATOR CO. 270 a Lafayette St., New York, N. Y. 











— and economical. 

ill keep correspondence . : 

sniguedaead A BETTER Peneil 
d | ed. The . : 

pat aiaae aa te on for dealers interested in PROFITS 

the market. Made in four as well as QUALITY. Ask for 

sizes. A very profitable Samples. 


item for stationers. 
Mohican Pencil Company 
(Formerly United States Pencil Co.) MANUFACTURERS 


PHILADELPHIA PENNSYLVANIA 
















Stanley R. Bristow 
24 Central Ave.West Orange.N.J. 
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QUALITY AND USEFULNESS LEAD IN PROFITS 
STEIN-WAY ZIPP BINDERS START THE PARADE 


Stationers who offer these high grade items 
can build up a very fine volume of sales and 
profits. People soon learn to appreciate the 
usefulness that develops from real quality. 
We have the most complete line of zipper en- 
velopes, and zipper ring binders on the market. 
Quality at the lowest prices obtainable: 


Good leather ring binders that can be retailed 
at $2.50. Good leather zipper envelopes that 
can be retailed at $1.25. 


Hundreds of satisfied customers—are you one 
of them? Let us tell you what we can do for 
you. 


Stein Bros. Mfg. Co., Inc. 


564-570 West Adams Street CHICAGO, ILLINOIS 
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The Fulton man says: § | THE There is no secret 
; , ” 
Unusual problems in rub- . 
ber type, stamping inks, — 4 about selling 
daters, stamps and stamp . When a customer comes in 
pads, are solved by us s Box Files... Bond ; st he re the woh 
daily. The solution will — Boxes... Cash Boxes YOU Must have the merc 1an- 
be PROFIT for you, SERV- = wey OE dise and it must be priced 
ICE for your customer. . legel, combination, attractively. “Out of stock” 
. Write us. = or tanded heights" means a lost customer. You 
, Bankers’ Note Cases . . . ‘an’t ; ; 
FULTON - Card Index Boxes end Can't afford it. 
:PECIALTY e gesincts * ssaapeee The ASCO line is compt sed 
SENS | ee Sutionery Storese Of those proven steady every- 
. a ery eg I amy © 
COMPANY Cabinets... Electro day sellers that still yield a 
Elizabeth - Trays... Shelving « good profit to the dealer. 
N. J. as Typewriter and Office ART STEEL CO. INC. 
J Mm | Baskets; cee.“ "** 300 E. 145th St, New York, N. Y. 
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WE HAVE YOUR NUMBER 
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Diamond Name Labels 
or Oval for Law : Have You 
Shape. and Private : 
oe Black yey a F rien d —or business acquaint- 
Leather Supreme ance who might like to keep in touch 
Number Court. with office equipment by reading 
Labels Also to order Office Appliances? If so, send us 


% actual size 


Stamped with genuine Gold on Selected Leather. the name, address and business and 
Gummed. Numbers to 1000. we will send a sample copy with 


G. J. AIGNER CO. our compliments. 
a ae eee THE OFFICE APPLIANCE COMPANY 
Indexes—Gold Stamping—Loose Leaf Specialties 417 S. DEARBORN STREET, CHICAGO, U. S. A. 
503 S. JEFFERSON, CANAL STATION, CHICAGO 
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Color is the life of type- 
writer ribbons and carbon 
paper. 

Strength and perma- 
nence of color are the excel- 
ling features of CODO Ribbons 
and Carbons. 


Color can help you be- 
come the leading distributor 
of ribbons and carbon in your 
territory. 


The quality of CODO 
Ribbons and Carbons is fit- 
tingly exemplified in their 
modern, brilliant, attractive 
packing. 

Proof and full information 


The “Aluminum” Pocket Seal 
and other MARKING DEVICES 


LAY 
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POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 


MEYER & WENTHE - CHICAGO 


The Codo Manufacturing Corp. weer Fy eS —e = ot 


New York Coraopolis, Penna. Chicago 
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RIBBONS 


Sansom at Tenth Street 


U.S. TYPEWRITER RIBBON MEG. Co. 
i . : 






ESTABLISHED 1895 


Dealers Inquiries Solicited 


CARBONS 


Philadelphia, Penna. 











AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are mak- }% 
ing typewriting easier for thousands 
of users. Sales, both new and re- 
|placement, are large. Write for 
| prices and discounts. 





AZORA RUBBER CO. 


54th and 20th Streets 
CICERO, ILLINOIS 


Above Below 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
RING (Cross-Section View) 


PAT. DECEMBER 21, 1915. 








ACME STAPLES 


and stapling machines 
QUALITY FIRST SINCE 1894. The ma- 


chines and staples that guarantee not 
only sales but profits. Ask us how. 


Acme Staple Company 
CAMDEN, N. J. 








DIP-NO-MORE 


The Speedy Ink Remover 
For people who crowd 
their minutes with im- 
portant details, DIP- 
NO-MORE means 
faster erasing, and es- 
pecial handiness in re- 
moving stains from 


nd ie ro arte 
Sta assaee white cloth. Also af- 


FOR c1 
on eiornna aa fords improved service for 
wnt sites dune ernne, students and _ travelers. 
— pick up, remove cork, 
ly and t it down. 
ATIONERS: This is a 


_ item; let us tell you 


abo ut if. 
H. A. Ink Eradicator 









~ neue aN POR \ PAPER 


- oe. 








Compan 
1545-47 W. Farms Wa Nes York, N.Y, 


You Can’t Beat the 
RED CAP TWINS 


Correction Type 
Fluid Cleaner 


Here’s two fast moving items that win acclaim 
everywhere. lo the work. They re- 
peat. They are well liked. 

Just a drop of Mimeo Correction Fluid makes 
perfect corrections on all kinds of stencils. 
Mimeo Type Cleaner is the steno’s friend. 
Economical. Non- 





Clean. Easy to apply. 
Inflammable. 

Fifty cent sellers. Regular dealer discounts. 
Take advantage of this special offer now. 


Mimeo Service Bureau 
132 Nassau St., New York City 


With every order of 
three dozen bottles of 
Mimeo Correction 


Fluid we will give you 
one dozen bottles of 
Mimeo Type Cleaner 


free. 








Pens? 


Why not TURNER & HARRISON 
School—Business—Im prints 
Specializing on this one product 


since 1876 


Turner & Harrison Pen Mfg. Co., Inc. 
12th and Spring Garden Streets, 
Philadelphia, Pa. 








A-U-T-O-M-A-T-I-C 


the fastest vertical file on the market 









the drawer filing operations 


EXPANDS and error 
automatically chances are 
9 inches REDUCED 50% 


AUTOMATIC FILE & INDEX CO. 


General Offices — 900 Butler Building 
427 W. Randolph St., CHICAGO, ILL. 

















OR OFFICE APPLIANCES 


MARKILO 








in Grippit TuBES 


Grippit’s package fits the hand, is easy to see on a cluttered 


TRANSPARENT 
CELLULOI 
GUMMED 
FASTENER 


desk... Grippit rubs off work and fingers and leaves them 


clean . . . Grippit never wrinkles paper It is Peelable, 








Waterproof, Transparent, Stainless, Non-inflammable . . . Write 

















a : ; MARKILO Envelo are made in all ring-book sizes. | 
tor Free Tube and Profit Story to Harriman-Welts Products Co., MARKILO INDEXER Sulp (blank-label) ready-to-cut. 
200 Summer Street, Bost n, Massachusetts my -—y BY Dorie Beckie a ss — 
Markilo Co., Mfrs.,936c W.63rdSt., Chicago, U.S.A. 
. . . r ~ New York Cit —---— 
This business is YOURS! me ©. Loesch Co, en ) | 
Pittsburgh 
A eee: al A SELLER 
LMOST every customer Wi ods C > 
uses cards; and if you make a bid for ,,,, oil Co zorag instead of _ 
the business, it’s a ten-to-one chance Detroit er in typewriter cush- 


ion keys give a very 
delightful effect. 


you'll get it. For business cards come —— —— 


to mind in the same thought with Washington, D. Cc. 


Vernet 








office supplies. The i oa j= M A ~ T E R 

, ee = paper manchant here — yoann hg = SPEED KEYS 

o build a repeating business wi Carpenter Paper Co = 

Wiggins Compact Binders and Book _ _ Houston | = DEALERS AND REP- 

Form Cards L. 8, Bosworth Co., Inc. 3 RESENTATIVES find 

7 — Toledo, Dayton, = h f L 
Coiumbus, Cleveland them proht makers. 
The JOHN 8. WIGGINS COMPANY The Central Ohio 














(Originators of Scored Cards) Paper Company 
1162 Fullerton Avenue Chicago 








Write for interesting 
proposition. 
Speed Key Mig. Co., 





























(A)—Transparent protection Inc. 
~ =~ | (B)—Protected character " . 
* i he (C)—Piano wire spring 33 Columbus Place 
| (D)—Rustproof baked Enamel BROOKLYN NEW YORK 
BOOK FORM CARDS COMPACT BINDERS i one®s 














OUT OF SIGHT — SALES STOP The OAKVILLE TAK-A-PIN 


ee makes REGULAR customers 


PENS 
The Right Pen for Every GOOD profit on the original sale. 
¢i tteri CONTINUED profits on refills. very- 
Kind of Lettering body wants a Tak-a-pin for the desk. 
DEALERS: Send for assort- Holds 200 rust-proof, brass pins. Press 
ment of 12 pens-—-3 of each > my is v4, -- Ay- 
up, rea o use. alnut, r 
popular size on special counter green finish. Practically unbreakable. 
display card for 30 days sales Sells at $1.00. Refills (200 pins) at 10c 
trial, prepaid. 


each, 10 for 90c. 
Dozens of stores in your neigh- Oakville-American Pin Division 
borhood need COIT’S PENS ; Scovill Manufacturing Company — ore 
and will buy them from you WATERBURY CONNECTICUT 
when displayed. 


Utility Gifts of Metal 
ASK YOUR JOBBER 
















Pins, Clips, Fasteners, Thumbtacks, 
Tak-a-pins. ete. 














THE asa PEN New York Chicago San Francisco 
COMPANY 
Bridgeport, Conn. U.S.A. oO A K Vv I L L E 
. . 

















MASHEK 
THE ORIGINAL Zip-Wallets 


PHILLIPS I | Are Big 


TYPEWRITER RIBBONS | | SELLERS 


|) Exclusive selling 
i . HH features instantly 
A combination of Quality and | appeal to Doctors, Brokers, 
Price that hasnever been equalled. ; Realtors, Contractors, Collect- 

ors, Express and Insurance Men. No. 805 
Beautiful Flexible Calfskin Leather. Talon Slide Fast- 


PHILLIPS PROCESS aa’ Inc. : ener on 3 sides—opens flat as a book. Four accordion- 


style pockets, also card, pen and pencil pockets. Fits 


82 St. Paul St. ROCHESTER, N.Y. | inside coat pocket. Write at once for prices on complete line. 
| FRANK MASHEK & CO. CHICAGO 
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OVER 3500 DEALERS O. K. 
CLAROTYPE FOR YOU 


the thousands of dealers who re-order it 
many times a year 







en on the O.K. of these 


cLAR (TYR: 


[the modernftype cleaner 


Order your first do 


Clarotype is an office necessity with 
the profit of a specialty It retails for 
50 «cents, offering you a liberal dis 
count 
Each dozen comes in an attractive 
display carton Extra advertising ma 
terial supplied free when desired. Or 
der from us or through your jobber 
This reliable product, with a 13-year 
reputation, belongs in your stock the 
vear round 
a THE CLAROTYPE CO.. INC. 
16-F Hudson St. New York 











Mjuile ror 
RELIABLE & 


NEW WHOLESALE CATALOG 
AND REFERENCE BOOK 


=4 No. 700 < 
52 pages of information including illustrations of all types 
of office machines—specimens of typewriter type—how to 
test adding machines for accuracy, etc., etc.—at a nomiral 
price of only 25c 

Send for your copy today! 


RELIABLE 


aaa TYPEWRITER & ADDING MACHINE CORP. 
303 W.MONROE ST.. CHICAGO, ILL.... 


Letters that GET ORDERS 


Orders are being received daily by 
Auto-typist users from customers and 
prospects they could not afford to send 
salesmen to see. The personal quality 
of the letters gets business when other 
methods fail. The cost is about one 
cent each. If you are looking for: 
method of building business at low 
selling costs ask about our rental plan. 
Dealers and Salesmen: Write for in- 
formation. 
AMERICAN AUTOMATIC 
TYPEWRITER CO. 
602 Carpenter St. « «+ Chicago, III. 


a 


















































METAL PARTS 


FOR 
Visible Record Books 


latest type, multiple prong construc- 
tion, 1”, 114”, 2” and 3” capacities. All 
standard lengths. Two grades. Also 
parts for prong transfers, post binders, 
ledgers, catalog covers, etc. Send for 
Price List. 


The C. E. SHEPPARD CO. 


4403 Twenty-First Street 
LONG ISLAND CITY N. ¥. 
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STURGIS 


POSTURE CHAIRS 
PROVIDE 
EASY, QUICK, POSITIVE 
ADJUSTMENTS 
Without the Use of Tools 
“A MODEL FOR EVERY PURPOSE” 
Write for Particula's 


Sturgis Posture Chair Co. 
STURGIS, MICH. 


Manufactures of the 
Famous STURGIS All-Metal Stands 











No. 500 














Moore 


Aluminum Push-Pins 
To Hang Up Things 


Good sellers for offices because they do not mar 
woodwork or plaster walls. 


Can be used with or without a hammer. 


Six for Ten Cents 


Our new Small Counter Display, holding 12 
packets will make sales for you. Ask your 
Jobber. 


MOORE PUSH-PIN CO., 
113-125 Berkley St., Philadelphia, Pa. 

























Two “Dandy” Specialties 
for Office Appliance Dealers 
“Dandy” 


Envelope 
Sealer 






‘Dandy 












Copy 

Holder $12.00 
$2.50 retail 
retail 





The “Dandy” Copy Holder is sturdily 
built, convenient to use but never in 
the way. Upper arm keeps leaves in 
place. Promotes speed and accuracy 
in transcribing. 

The “Dandy” Envelope Sealer is rapid 
and efficient. Just stack up the en- 
velopes and turn the crank. DEALERS 
write for our liberal sales proposition. 


THE OFFICE 
APPLIANCE CO, 


191-195 Devonshire St. 
BOSTON, MASS. 











IMPROVED 
CONCENTRATED 





STENCIL 
CORRECTION 
FLUID 


for all 
makes of stencils 
Bakelite cap 
Cellophane Sealed 





ie 
Attractive Display 
Liberal Discounts 
SHRINK STENCIL 
PEEL FROM STENCIL 
23 Beaver St. New York 


WILL NO 
KOR-RECT-O CO. 
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For that Sales Manual, Catalog, 
Book of Regulations, etc. 


PERFECTION METALS 


Our service is particularly designed for stationers 
who operate their own printing and binding plants. 
Many different types and sizes of ring and post 
binder metals are now being used and because we 
specialize in their production, frequently bringin 
out new metals embodying latest developments an 
improvements, this service is exceptionally valuable 
in ite field, 

If you do not have our catalog, send for a copy. 
Besides specifying and illustrating our many stock 
metals, it is a veritable compendium of useful in- 
formation on the subject. 


Loose Leaf Metals Co. 


INCORPORATED 


6816-6824 Arsenal St. ST. LOUIS, MO. 




















SALES LETTERS 


Need the Support of 


SALES LETTERHEADS 


Your letterhead frequently is all that 
your prospective customer sees or knows 
of your business. In appearance, it 
ought to be on a par with your best 
dressed salesman. 


In context, it should give the important 

facts of your business; its general im- 

pression should reflect the character of 

your business; should suggest the prin- 
| ciples of action which have directed the 
progress. 


We make good letterheads. We can 
make one that will represent you worth- 
ily, every business day of the year. If 
| you are interested, we should like to ask 

you some pertinent questions and make 
| some valuable recommendations. 


| 


Engraved Stationery Buffalo 
AMERICAN EMBOSSING COMPANY 


35 N. Division St. Buffalo, N. Y. 























OFFICE APPLIANCES 


THE STATIONER’S 


SCRAP 
BOOK 


IDEAS 


PRICE so POST FREE 


The most valuable 
moneymaking volume 
ever placed before the 
Stationer Trade—Con- 
tains nearly 200 hints in 
connection with every 
department of your 
business. 


Press Comments: 


The book contains some 178 pages of common sense sugges- 
tions for commercial stalioners and dealers in office equipment. 
It is conveniently divided into four sections, as follows: 
Organization; Advertising and Publicity; Selling Ideas; Win- 
dow Display and Selling Ideas for Specific Lines. An index 
in the front of the book classifies the subjects trealed and gives 
the numbers of the pages where the stationer may find sugges- 
tions on the particular phase of his business that he may be 
interested in al the lime. The subjects run all the way from 
account books to window dressing and are wrillen in such a 
way thal the volume is an excellent reference book. 

—Office Appliances. 


The Scrap Book can be dipped into almost anywhere, and 
useful hints on a wide range of subjects, presented in a very 
readable form, will be found on every page. 

—The Newsagent, Bookseller's Review and 
Stationer's Gazette. 


It was a distinctly good idea to bring together such a series 
of approved ideas, and the volume should meet with a warm 


—The British Printer. 


welcome 


4 good idea in itself and admirably carried out. 
—The Stationery Trades Journal. 


Send Your Order with Remittance Today 
to the Publishers 


F. W. BRIDGES, LTD. 


GRAND BUILDINGS, TRAFALGAR SQUARE 
LONDON, W. C., ENGLAND 
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F wh 
COnps erEer™ 


“The Complete Line” 





H. M. 


561 GRAND AVE. 









The Nozac is filled by < 
turning the knurled end 
of the barrel as one winds 
a watch. Ink is drawn in-« 
to the pen by « simple, 
positive mechanical 
action} 


he t ent in cti 
enables the user to see the 
ink flow into the pen when 
he is filling it, to know that 
the pen is fully charged, and 
to be reminded when to refill it. 


Conklin 
NOZAC 


e 3. Par. OFF, 


SATISFACTION GUARANTEED 





Ribbon and Carbon Dealers—Stationers—ATTENTION 


“CLEAN PULL” Carbon Paper 


IS 


another business getter. It’s different—attracts attention by its 
unique appearance—-sells on its merits. 


CLEAN PULL has exclusive quality, time-saving and other economy 


features. 


Write for samples of CLEAN PULL CARBON PAPER. 


STORMTEX RIBBONS 


write like print—durable. 
Ribbon. 


One live dealer sampled new trade about a month ago. He reports 
sales of about 100 dozen so far. 

Investigate Stormtex Ribbons. Increase YOUR sales. Get away 
from price competition and sell quality. 

RIGHT PRICES—RIGHT GOODS—AND PROTECTION FOR THE DEALER 


Perfection attained in a Typewriter 


STORMS COMPANY 


Makers of “The Complete Line” of Carbon Papers and Inked Ribbons. 


BROOKLYN, N. Y. 








‘The Conklin Pen 


Toledo, Ohio U.S.A. 


Counter demonstration of the Conklin Nozac (no sack) is 
interesting and convincing—it draws attention and closes 


the deal. 


The filling mechanism functions with unfailing, positive 
results—no coddling necessary. The customer immedi- 
ately appreciates the visible ink section and its valuable 
advantages to the user—an exclusive Nozac feature the 
whole world wants. The saleability and utility of the 
Nozac have been established by two years of satis- 
factory general use. The dealer who shows a 
Nozac is profitably meeting his obvious 
responsibility to his customer and 
himself today. 
















THIS 
COUPON... 


‘Please send me catalog 
data on the new Conklin Nozac. 


Firm Name 





From the desk of 


C.B. MATHES 


Vice ‘Pres. and Gen. Mgr. 


Street No. 





City and State 
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GRADUATION 


TYPEWRITER 





OFFICE APPLIANCES 








means 


ROYAL 





ALES and P ROF ITS 


Early in May the Graduation Season begins. It con- 
tinues through June. First, in colleges; then, in gram- 
mar and high schools. All told, upwards of 5,000,000 
students will graduate this year. A large percentage 
will receive gifts from parents and relatives—from 
friends. This profitable business is yours—if you will 
work for it. A Royal Signet, a Royal Signet*Senior or a 
Royal Standard Portable Typewriter is the one gift 
to mark the occasion appropriately! 

This great HONOR-GIFT Market must be cultivated 
—through counter and window displays; by letters and, 
wherever possible, by actual canvassing and home 
demonstration work. Put every ounce of pressure 
into this promotion that you possibly can—your 
reward will be in direct proportion to the effort. 


$29.50 
$37.00 


ROYAL SIGNET TYPEWRITER, 
ROYAL SIGNET - SENIOR, 





Concentrate on Royal! Stock and handle Royal's 
Complete Line exclusively. Three models, priced $29.50, 
$37 and $60, enable the Royal dealer to meet every 
customer-requirement. Less money tied up in mer- 
chandise! Faster stock turnover! Greater profits! 


REMEMBER. ... Royal offers the finest of home-sized 
typewriters — carefully designed, perfectly engineered! 
The HONOR-GIFT Idea is new! Another exclusive | 


Royal merchandising feature! For full tie-up informa- 
tion, write or wire. 
ROYAL TYPEWRITER COMPANY, INC. 


2 PARK AVENUE, NEW YORK CITY 
Canada: 362 Notre Dame Street West, Montreal 


ROYAL PORTABLE, $60 
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There is 


NO SUBSTITUTE 


for Heyer Quality! 





THE *HEYER QUALITY” TRADE 
MARK HAS INDICATED THE HIGHEST 
QUALITY IN DUPLICATORS AND SUP- 
| PLIES FOR MORE THAN 30 YEARS e 
DEALERS ARE CORDIALLY INVITED TO 
INVESTIGATE OUR LIBERAL POLICY e 


THE HEYER CORPORATION 
901-911 W. JACKSON BLVD. e CHICAGO 





Even THE BARGAIN HUNTER 
WANTS A REAL TYPEWRITER... 








...WITH RIGHT AND 





@ Some of your Portable prospects have 
less money to spend this year. Yet they still 
like to get full value for their money. They 
don’t expect more...but they won't take less. 

They 


foremost. Low priced, certainly, but a ma- 


want a real typewriter, first and 


chine that will do their typing job the way 
they're accustomed to and the way they 
want it done...in capitals and small letters. 
Such a machine as the Underwood Junior 
Portable is, with a full keyboard of 42 keys, 
writing 84 characters, and shift keys for 
both left and right hands. 


A portable in which light weight and low 





LEFT HAND SHIFT KEYS... 





price entail no sacrifice of mechanical per- 


fection, no loss of easy operation, no skimp- 
ing on those qualities which mean long 
wear...They’re looking for a bargain that 
will still be a bargain years after it is paid 
for.Offer them one...with the Junior Portable. 

Dealers who sell the Underwood Junior 
Portable are also selling the Standard Port- 
able at $60, the Noiseless Portable at the 
new low price of $69.50, and the Noiseless 
77 with adjustable tabulator at $75.00. Write 
to Underwood Headquarters if you are in- 
terested in improving conditions in your 


Portable department. 


Typewr.ter Division 


UNDERWOOD ELLIOTT 
FISHER COMPANY 


Typewriters: Accounting Machines: Adding Machines 
342 MADISON AVENUE, NEW YORK, N. Y. 


Sales and Service Everywhere 


UNDERWOOD 


UNO, 


PORTABLE 











